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COMPREHENSIVE 
AUTOMOBILE POLICY 


Comprehensive: Large in scope; 
inclusive; broad. 


Standard Dictionary Definition. 


ALERT agents and brokers are selling 
Comprehensive (all risk) Automobile 
Policies. It is the most satisfactory 
automobile coverage for agents and 
their clients. 


Combination policies with the 
U.S. F. & G. are also available to pro- 
tect motorists against every hazard 
of ownership. Nation-wide Service. 
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FIDELITY AND GUARANTY FIRE CORPORATION 


affliliated with 
Of. Sol® &e Ge 
UNITED STATES FIDELITY AND GUARANTY COMPANY 


Home Offices: BALTIMORE 


“Consult your Agent or Broker as you would 
your Doctor or Lawyer” 
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When Companies of the Royal-Liverpool Groups 
first began serving the insuring public the city 
of New Orleans, with its hand on the pulse of 
the great Mississippi River system, was as foreign 
to Eastern America as Paris, France: Indeed, 
this so-called “‘Paris of the South’ was, until the 
advent of steamboating, much less ac- 
cessible than the European city. 


Like the steamboat which brought 
transportation and commerce to this 
vast central domain, Royal-Liverpool 
Companies pioneered in bringing to it 
the security of insurance protection so 
vitally important to permanent progress. 





The Liverpool & London & Globe Insurance 
Company Limited established what is now the 
oldest insurance office in New Orleans. Royal- 
Liverpool protection followed the paddlewheels of 
the packets to the farthest reaches of the rivers. 

Famed steamboat ports of call--Natchez, Vicksburg, 
Memphis, Cairo, St. Louis, Dubuque, 
LaCrosse, St. Paul, on the Mississippi; 
Louisville, Cincinnati, Pittsburgh, on 
the Ohio; Kansas City, Omaha, Pierre, 
yi onthe Missouri are only part of a long 
|. <2 roster of American cities where Royal- 
Liverpool Companies pioneered sound 
insurance to the American people. 


SPANNING THE YEARS WITH 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 


AMERICAN & FOREIGN INSURANCE COMPANY e BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. © CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. e THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. e QUEEN INSURANCE COMPANY OF AMERICA 
FEDERAL UNION INSURANCE COMPANY e THE NEWARK FIRE INSURANCE COMPANY e ROYAL INSURANCE COMPANY, LTD. e STAR INSURANCE COMPANY OF AMERICA 
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Great American 
Iusurance Company 


New Pork 


INCORPORATED - 1872 


W. H. KOOP, President 


+ 


OLD FASHIONS AND NEW 
We can properly be proud of being old fashioned 
In the soundness of the company’s underwriting policy; 
In its friendly consideration for agents and their needs; 


In its adherence to every rule of correct practice; 
In its unquestioned financial standing, 


Yet feel an even greater measure of pride in that 
The company’s well proven policies have always been 
so easily adapted to the requirements of the day. 


Today’s business needs are not those of a few years ago. 


NEW IDEAS must develop; new methods are needed, 
but the basic principle of fair dealing with agents and 
policyholders can never change. 


“WESTERN DEPARTMENT 
310 South Michigan Avenue :-: CHICAGO, ILL. 


C. R. STREET, Vice President G. D. GREGORY, Secretary 





em em em em he sm em em em pe me beg en eg be ne ee pe 


Tt 
1 
1 
1 
T 
LI 
T 
T 
1 
! 
! 
' 
I 
1 
T 
' 
! 
! 
' 
i 
! 
1 
' 
1 
; ' 
! 
i] 
! 
' 

















No 


THE NATIONAL UNDERWRITER June 27, 1935 




















THE NEW FIRE PREVENTION FILM 


“THE BAD MASTER” 


ATTACKS THE CARELESS USE OF FIRE 


S PART of the conservation activities of the Atna 

Life and Affiliated Companies, a new motion picture, 
“The Bad Master,” has been produced dealing with the 
prevention of home fires. A typical family is shown 
committing some of the mistakes that are so often made 
and which result in the loss of thousands of lives and the 
destruction of millions of dollars worth of property by 
fire every year. 


This film is entirely educational in nature and contains 
no advertising matter. It has been acclaimed by fire 
prevention authorities who have seen it as the best fire 
prevention motion picture yet produced. 


Prints of “The Bad Master,’ in 35 mm. sound or 


silent, and in 16 mm. sound or silent are available with- 
out cost for public showings in theatres, schools and 
other gatherings as part of your educational program. 


For complete information, please address 





THE AUTOMOBILE INSURANCE COMPANY 


of Hartford, Connecticut 


AFFILIATED WITH THE ATNA LIFE INSURANCE COMPANY 
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Revocation Power 
Is Knocked Out 


Heart of Illinois Agents Law 
Invalidated by Sangamon 
County Court 


LICENSING SYSTEM HIT 


Revocation Section Bestows Arbitrary 
Power on Ministerial Official, 
Judge Stone Finds 


Much interest is being taken by IIli- 
nois insurance people in the recent de- 
cision of Judge Stone of the Sangamon 
county circuit court at Springfield, hold- 
ing section 11 of the agents’ qualifica- 
tion act unconstitutional. That sec- 
tion provides for revocation of license. 

The plaintiff was Chicagoland Agen- 
cies, Inc., the principal factor in which 
is W. W. Heise of Chicago. 

Section 11 reads: 


“A certificate issued under this act 
may be revoked and/or renewal thereof 
refused by the director, if after due in- 
vestigation and a hearing, either before 
him or before any salaried employe of 
the insurance department designated by 
him whose report he may adopt, he de- 
termines that the holder of such cer- 
tificate 

“(a) has violated any provision of the 
insurance laws; or 

“(b) has intentionally made a material 
misstatement in the application for 
such certificate; or 

“(c) has been guilty of fraudulent or 
dishonest practices; or 

“(d) has demonstrated his incompe- 
tency or untrustworthiness to transact 
the insurance agency business.” 


Notice Not Required 


Judge Stone said that no notice for 
the hearing is required to be given the 
person who is deprived of his right to 
do business. No rules are prescribed 
for the carrying on of the investigation. 
The act is vague and uncertain and the 
power of the insurance superintendent 
so unlimited that he may conduct an in- 
vestigation in whatever manner he sees 
fit and may call anything he chooses an 
investigation of a particular case, and 
act upon that. 

“It is the act of attempting to bestow 
arbitrary power on any ministerial offi- 
cer which our supreme court has uni- 
versally condemned,” the court declared. 

“The power for discrimination against 
individuals under the act after examina- 
tion is almost unlimited,’ according to 
the court. “The superintendent may 
conduct his investigation behind closed 
doors, may refuse to license whomso- 
ever he will and disqualify whomsoever 
he will, subject only to his own dis- 
position in doing so. It is presumed, of 
course, that such officers will act hon- 
estly and fairly, but again that is not 
the test of the validity of the law. The 
question is not what a particular ad- 
ministrative officer will do under a 

(CONTINUED ON PAGE 46) 





Testing Time Is Now Here 





Sidney O. Smith, Prominent Local Agent, Discusses with 
Frankness the Failure of Companies and_Local Men 
to Agree on Mutual Differences 





Members of the executive committee 
of the National Association of Insur- 
ance Agents are doing yeoman service 
in speaking before state conventions and 
they are bringing out some of the best 
thought in connection with current 
problems of insurance that have been 
presented. Sidney O. Smith of Gaines- 
ville, Ga., spoke before the Mississippi 
Association of Insurance Agents con- 
vention and he has been at two or three 
others. He called to mind the fact that 
companies have their conventions and 
discuss problems from their individual 
standpoint. The agents do likewise and 
in recent months the insurance buyers 
have been meeting, voicing their com- 
plaints. The agents, he said, are natur- 
ally in closer contact with the purchasers 
of insurance than the companies. He 
thinks the agents may be too commis- 
sion-minded and _ too little service- 
minded. Mr. Smith feels that it would 
be a most edifying thing to have buyers 
of insurance present at agency and 
company conventions to voice their 
needs and the shortcomings of the in- 
surance end. 


Predicts Agency Plan Will Continue 


Regardless of the criticism made at 
times of the American agency system, 
Mr. Smith feels that it will continue to 
function during the present generation 
at least. If therefore, the present agency 
system is to be maintained, then the 
speaker declared, the companies should 
be very much interested in its proper 
conduct. Mr. Smith plainly stated that 
the spirit of an active copartnership is 
wanting and the conference table has 
been merely a figure of speech. 

Through the years the companies, as 
Mr. Smith gathers from the expressions 
of agents, have reflected an attitude that 
sounds something like this: 

(a) These agents; yield once to their 
demands and we are sunk. 

(b) The main purpose of agency or- 
ganizations seems to be that of a glori- 
fied labor union and we resent collective 
bargaining and attempted coercion. 

(c) Agents talk much around the 
front door about fair treatment to. the 
cooperative companies but they are not 
so vocal when excess commissions are 
offered by the back door companies. 

(d) There are two subjects we refuse 
to discuss with agents and their organ- 
izations—whom we shall appoint as our 
representatives and any proposed change 
in rates or commissions. 

(e) When we et to the point where 
we allow the agents to tell us how to 
run our business, then it’s time to quit. 


Epitome of Agents’ Views 


Through the years the agents, so the 
companies say, have reflected an atti- 
tude that, in so many words, sounded 
something like this: 

(a) These companies, yield once to 
their demands and we are sunk. 

(b) The companies with all their or- 
ganizations have never fairly recognized 
ours except when they needed us in 
legislative matters. 





(c) Companies talk about fair treat- 
ment to all the cooperative agents but 
they reward the agent who makes money 
for them in the same precise ratio that 
they reward the agent who loses money 
for them. 

(d) There are two subjects we refuse 
to discuss with the) companies or their 
organizations—stricter balance rules and 
any proposed changes in rates or com- 
missions. 

(e) When we get to the point where 
we allow the companies to tell us how 
to run our business, then it’s time to 
quit. 


Wants Humanizing Contacts 


Mr. Smith believes that if good is ac- 
complished in the conference between 
companies and agents there must be 
frankness. He said: “This somewhat ex- 
aggerated picture has been drawn to re- 
veal the need in our business of a con- 
ference room with ample doors and win- 
dows; a room for the open-minded. And 
when the inevitable controversial issues 
arising are carried there, even though 
no immediate solution be found, both 
companies and agents can leave that 
room with increased respect for them- 
selves and others and with a better and 
more human understanding. To some 
it may be an abstract theory but I be- 
lieve it is common sense to plead that 
such humanizing contacts between com- 
panies and agents engender a generous 
spirit of give and take and thereby make 
it possible to work out our difficulties 
and in an orderly manner achieve for 
the business of insurance the dignity it 
deserves.” 

Cause of Aloofness 


The barren results obtained from at- 
tempted conferences in the past, he said, 
have brought on both sides an attitude 
of defeatism and hopelessness. Mr. 
Smith referred to his experiences in 
Washington during the last year in con- 
nection with National Association of In- 
surance Agents matters, and he _ has 
come to the conclusion that the aloof- 
ness of company officials is primarily 
due to lack of comprehension of the 
agency viewpoint and much misinforma- 
tion concerning it. He finds that when 
these officials are put into possession of 
reliable evidence they exhibit a human 
and sympathetic understanding. 


Wants Greater Mutual Understanding 


He states that if the company offi- 
cials would approach the agents with 
more complete frankness and trust, the 
agents themselves would shed their gar- 
ments of suspicion. He believes that 
there can be brought about a greater 
mutual understanding, and if this is at- 
tained then the insurance buyers will be 
greatly benefited. If the premium pay- 
ers’ needs are not attended to and their 
demands are not met, then they will 
seek insurance from non-stock sources. 
Mr. Smith made this statement, “Unless 
organized companies and agents unite 
against the parasites within their own 

(CONTINUED ON PAGE 46) 





Agency Clearance 
Urged by Thomas 


Competition from Within Stirs 
W. U. A. Official in Kentucky 
Talk 


PERILS AGENCY SYSTEM 


Unfair to Use Organization Companies’ 
Facilities and to Give Some 
Patrons Preference 


With open-mindedness toward the 
aims and rights of all types. of insur- 
ance companies, C. F. Thomas, man- 
ager of the Western Underwriters As- 
sociation, told the Kentucky Associa- 
tion of Insurance Agents’ annual meet- 
ing that mixed agencies present a men- 
ace to the agency system. 

Non-organization companies have a 
perfect right to exercise their own 
judgment as to methods, declared Mr. 
Thomas. There always has been and 
always will be competition from free 
lance operators. The point is not that 
organization companies find competi- 
tion for business, but rather that these 
various forms of competition are pro- 
jected from within agencies whose suc- 
cess and prestige rest firmly on foun- 
dations built of the facilities and serv- 
ices of organization companies which 
these agencies continue to represent. 
This is “competition compounded, and 
its trend is surely towards demoraliza- 
tion,” declared Mr. Thomas. “I say in 
all candor and frankness that there is a 
serious question of business morals in- 
volved in representing mixed classes of 
companies in the same agency office. 


Unfair to Patrons 


“I think the agent who represents 
both organization companies and non- 
organization companies is unfair to the 
patrons of his office if he passes prefer- 
ential rates to only a few of his best 
clients or is trying only to save a few 
dollars in premium costs to selected 
risks on the books of his friendly com- 
petitor. I think if you place a limited 
number of your choice accounts on an 
installment premium basis there is a 
clear call on you to give the same privi- 
lege to all of your patrons. 

“If organization, order and stability 
are desirable they ought to have your 
whole support. Part order and part 
chaos will not work out to your wel- 
fare. If part of the companies believe 
in and support organization because 
they are convinced that it is the best 
method for advancing the interests of 
all concerned;—and a portion of the 
companies refrain from participation in 
associated efforts because they believe 
their interests are thus best served, the 
issue is very clear as between these two 
divisions. They are divided on princi- 
ple and business policy. It is not a 
question of which may be all right and 
which may be all wrong—they are both 
sincere—and each is entitled to respect 

(CONTINUED ON PAGE 46) 
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Elucidates the New Rules 


H. T. Lindholm of Western Actuarial Bureau Analyzes 
Supplemental Contract, Merchandise Form at Field Meetings 





In addressing recent field meetings, 
Henry T. Lindholm of the Western 
Actuarial Bureau in Chicago has been 
elucidating the recent rule changes in 
the west, including the supplemental 
contract, merchandise and fixture form, 
with provisional amounts of insurance, 
etc., and has been holding his audiences 
in talks running about an hour and a 
half. Mr. Lindholm addressed the joint 
meeting of the Tennessee and Kentucky 
Fire Underwriters Associations at 
Chattanooga and then held forth be- 
fore the meeting of the Illinois Fire 
Underwriters Association at Lake Dela- 
van, Wis. 

Particular interest was displayed in 
Mr. Lindholm’s discussion of the sup- 
plemental contract, since this contract 
has taken hold in gratifying fashion and 
is being widely sold. 


Recognizes Present Needs 


Mr. Lindholm said that many regard 
the adoption of the supplemental con- 
tract for virtually all classes of risks 
as the most important change in the 
middle west for the past 25 years. It 
is further evidence, he declared, of an 
honest endeavor of fire insurance to rec- 
ognize present day needs and keep pace 
with the times. 

He recalled that the stock fire com- 
panies are often accused of being a step 
or two behind the economic needs of 
the times because of failure to provide 
one single contract affording protection 
against the hazards to which the prop- 
erty is exposed. 

Experience alone will tell whether the 
cost under the supplemental contract is 
commensurate, he said. He asked that 
judgment of the plan be deferred pend- 
ing the test of experience. 

Under the old system, in the so-called 
combined fire, windstorm and hail pol- 
icy, certain prescribed provisions have 
to be made a part of the contract. In 
the explosion and riot policy, a different 
set of provisions were necessary, in the 
basic policy and in the attached form. 
In the aircraft and motor vehicle prop- 
erty damage policy was included a dif- 
ferent set of provisions. The combina- 
tion of these coverages, Mr. Lindholm 
declared, is only a natural step brought 
about by a demand from the public and 
agents. 


Effectively Bridges the Gap 


Mr. Lindholm pointed out that the 
supplemental contract effectively bridges 
the gap. Under coverage 3 of the sup- 
plemental contract is this provision: 

“In this policy (but not in this sup- 
plemental contract) the word ‘fire’ shall 
be changed to include any peril or perils 
insured against under this supplemental 
contract, for loss or damage therefrom 
as the case may be.” 

In the conditions of the fire policy 
to which the supplemental contract is 
attached the word “fire” is found in sev- 
eral places. In the fallen building 
clause, opposite lines 36 and 37 of the 
fire policy, the word “fire” appears in 
this manner: 

“Tf a building or any part thereof 
fall, except as the result of fire, all 
insurance by this policy on such build- 
ing or its contents shall immediately 
cease.” 

If insurance is carried against all of 
the hazards named in the supplemental 
contract, the fallen building clause is 
then changed to read as follows: 

“Tf the building or any part thereof 
fall, except as result of fire, windstorm, 
cyclone, tornado, hail, explosion, riot, 
aircraft, self-propelled vehicles and 
smoke damage, all insurance by this 
policy on such building or its contents 
shall immediately cease.” 

The rules contain a provision per- 
mitting inclusion of metal smoke stack, 





elevated tanks in yards and awnings 
under the supplemental contract, for 
other than dwellings, when at least 80 
percent coinsurance clause is attached. 
Such property should be _ specifically 
mentioned in the fire coverage and then 
it is not necessary to endorse the sup- 
plemental contract to provide for cover- 
age on such property. 

On unprotected property other than 
dwellings, which is not eligible to co- 
insurance credits, it is permissible to 
apply the 80 percent or higher coinsur- 
ance supplemental contract rate, pro- 
vided the 80 percent or higher coinsur- 
ance clause is attached to the policy and 
the coinsurance clause applied to the 
fire coverage as well as to the supple- 
mental contract coverage. In that event, 
the other insurance permit should not 
be attached to the policy. No credit 
for the coinsurance clause should be 
given for the fire coverage. 

Where it is necessary to attach three- 
fourths value clause to the fire policy, 
the supplemental contract may be at- 
tached to such a policy with the under- 
standing that the three-fourths value 
clause will also apply to the supple- 
mental contract coverages as well as to 
fire. 

Permanent Insurance 


The supplemental contract, he de- 
clared, should be sold as permanent in- 
surance. It is not intended that the 
supplemental contract and especially the 
riot item should be sold only when a 
riot or a movement having the same in- 
tention is in evidence. When the fire 
policy to which the supplemental con- 
tract is attached is canceled and the 
fire policy is rewritten without the sup- 
plemental contract, the fire policy and 
the supplemental contract should be 
canceled short rate. Likewise when the 
fire policy is canceled and rewritten 
with the supplemental contract not cov- 
ering the identical hazards, the fire pol- 
icy and supplemental contract should 
be canceled short rate. 

It has been held that the specific 
mentioning of metal smoke stacks, awn- 
ings and signs in the fire coverage is 





State Insurance Will 
Be Theme at Convention 











HARRY J. MORTENSEN, Wisconsin 


Commissioner H. J. Mortensen of 
Wisconsin will be one of the chief 
speakers at the forthcoming meeting of 
the National Convention of Insurance 
Commissioners at Seattle. He has as 
his subject “State Insurance.” Wiscon- 
sin has a state life insurance fund and 
also a fire insurance fund. Mr. Mor- 
tensen has taken an active part in the 
administration of his office and he is re- 
garded as a real student of state super- 
vision. 








interpreted as having the same effect as 
a specific endorsement covering such 
property. It is held that when the sup- 
plemental contract is attached to a fire 
policy containing a builder’s risk form, 
the windstorm hazard is covered under 
the supplemental contract without spe- 
cific endorsement. 

Higher rates obtain on buildings of 
ordinary construction than on fire proof 
construction for the explosion-riot item 
of the supplemental contract, since the 
riot item assumes the fire loss in conse- 
quence of a riot. Risks of ordinary con- 

(CONTINUED ON LAST PAGE) 
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Three-Cornered 


Fight Is Waged 


Junior Mutuals Becoming More 
of Factor in Superior Risk 
Field 


COMPETITION CHANGING 


Battle Is No Longer Confined to Stock 
Company Associations vs. Fac- 
tory Mutuals 


Students of the superior risk field find 
that the competition is becoming more 
and more of a three cornered affair in- 
stead of merely a contest between the 
stock companies and the factory mu- 
tuals. What might be called the jun- 
ior mutuals are becoming more and 
more aggressive and are becoming an- 
increasingly important competitive fac- 
tor, to the factory mutuals as well as 
to the stock companies. 


The junior mutuals seem to be mak- 
ing greater headway now than they did 
in the past because they are more ag- 
gressive. They are after the business 
and they have no less compunction in 
seeking to take lines from the factory 
mutuals than from the stock companies. 
They are able to lay down before the 
assured a single contract, instead of a 
multiplicity of policies and this seems 
to be very much to the liking of large 
assured. 


No Countersignature Commissions 


They also enjoy a competitive ad- 
vantage, in that they do not pay com- 
missions for countersignature of inter- 
state policies. These countersignature 
commissions often amount to several 
hundred or even several thousand dol- 
lars for the larger risk and that is a 
factor which the stock companies must 
calculate, in projecting their rates. 

The Improved Risk Mutuals syndi- 
cate was organized originally because 
no one of the individual companies com- 
posing the group had the facilities for 
setting up a force to handle risks of the 
improved class. The original intention 
was to go after business that was 
slightly below the standard required by 
the factory mutuals. However, as time 
went on, the improved risk mutuals be- 
gan taking shots at top grade risks and 
as they tasted blood they entered the 
competition in earnest. The rates of 
the Improved Risk Mutuals for the best 
risks approach the superior risk rates 
charged by the factory mutuals and the 
stock company associations and in ad- 
dition the I. R. M. pays a 25 percent 
dividend. 


Withdraw from I. R. M. 


Earlier this year the companies com- 
prising the Federal Hardware & Imple- 
ment Mutual group pulled out of the 
I. R. M. and are soliciting improved 
risks independently. The Mill Mutuals 
group writes all of its improved risks 
through the Improved Risk Mutuals. 

The mutual competition assumes con- 
siderably different proportions from 
what it did in times gone by. Until 
about 25 years ago, mutual competition 
was entirely local. Practically all of 
the fire insurance mutuals were local 
companies and concentrated their ac- 
tivity in the home territory. Then the 
various class mutuals were organized, 
such as the lumber, drug, hardware, etc. 
In the past 10 years there has been a 
progressive movement on the part of 
these class mutuals to become general 
writing companies. They have been 
breaking through their classes and they 
have been gathering momentum. 

(CONTINUED ON PAGE 11) 
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Four Agents Assoc 


Hancock Is Elected 
Virginia President 


Consideration Given Employment 
of Full-Time Manager for 
Association 


OUTSTANDING SPEAKERS 


Agents Oppose Licensing of Auto 
Dealer—Urge Study of Multiple 
Location Coverage 


NEW OFFICERS 
President—D. C. Hancock, Rich- 


mond. 

First vice-president—A. F. Patton, 

Danville. 

Second vice-president—J. A. White, 

Norfolk. 

Secretary-treasurer—F, S. Blanton 

(reelected), Farmville. 

D. C. Hancock was elected president 
of the Virginia Association of Insur- 
ance Agents at its annual meeting at 
Virginia Beach. Consideration was 
given to employment of a full time man- 
ager and the executive committee was 
urged to take such action as it deemed 
advisable. Issuance of a_ broker’s li- 
cense to a Norfolk automobile dealer 
was discussed and the matter was 
turned over to the legislative commit- 
tee to take such action as will prevent 
making such appointments in future. 
The executive committee was urged to 
give due consideration to the reporting 
of coverage on multiple locations and 
to take the matter up with the proper 
rating authorities. Agents were also 
urged to take more interest in politics 
in another resolution. 

B. P. Carter, Richmond general 
agent, suggested ways and means of re- 
claiming automobile finance business. 
“While the automobile business is cred- 
ited with leading the country out of the 
depression,” he declared, “we are be- 
ing left out in the cold so far as that 
class of business is concerned.’ Wal- 
ter Meiss, home office general agent 
London Assurance, said, “Don’t thin« 
the situation is hopeless; we have these 
finance companies on the run.” 


Johnson Discusses Competition 


L. W. Johnson, assistant secretary 
North America, discussed mutual com- 
petition, urging the agents to make fire 
insurance fit the need in the same man- 
ner life agents are selling life insur- 
ance. He also urged the agents “not 
to sell on price.” 

NV. O. Wilson of Richmond, National 
Association of Insurance Agents exec- 
utive committeeman, discussed the ques- 
tion of wholesale insurance, which was 
also his topic just recently before the 
annual meeting of the Georgia agents. 
He cited the challenge to the agency 
system of those insurance department 
managers who belong to the American 
Management Association. He said these 
officials draw large salaries and must 
justify their value to their employers 
and this can be done most conveniently 
in lowering the existing cost. There is 
nothing to indicate that big business 
supports or has inspired these outbursts 
of the insurance managers. The utter- 
ances have been confined to the sal- 
aried buyers. 

(CONTINUED ON PAGE 11) 


iations Hold Meets 





| McLaurin Is Elected Head 


of the Mississippi Agents 





MEETING HELD IN GULFPORT 





Resolution Urges Defeat of Rayburn- 
Wheeler Utility Bill—Blue Goose 
Sessions at Same Place 





GULFPORT, MISS., June 26—W. 
M. McLaurin of Laurel was elected 
president of the Mississippi Association 
of Insurance Agents at the convention 
here. Mr. McLaurin, who served as 
vice-president last year, succeeds Julian 
B. Hopkins of Columbus. H. E. Walton 
of Ruleville, who has been a director, 
was elected vice-president. Ramsey W. 
Roberts of Jackson was reelected secre- 
tary and treasurer, and John Sharp Wil- 
liams III of Yazoo City was reelected 
national councillor. Selection of next 
year’s convention city was deferred until 
an executive board session later in the 
year. Delegates to the convention were 
guests of the Mississippi and Louisiana 
Blue Goose on a cruise to Ship Island. 

Among the resolutions adopted was 
one memorializing Congress to defeat 
the Rayburn-Wheeler measure abolishing 
utility holding companies. 

Speakers included E. M. Allen, execu- 
tive vice-president of the National 
Surety; Sidney O. Smith, Gainesville, 
Ga., member executive committee Na- 
tional Association of Insurance Agents; 
J. W. Robertson of Jackson, Miss., 
HOLC manager; L. T. Wheeler man- 
ager Mississippi rating bureau, and 
Clayton Rand, who discussed auto lia- 
bility and compensation. 


Need More Money, Mere Members 


_Mr. Wheeler spoke of the human side 
of rating organizations’ work—what 
they had accomplished in preventing ac- 
cidents and saving lives. 

Mr. Wheeler said the bureau is try- 
ing to live a consistent life—that it does 
not buy its automobile tires and other 
accessories from mail order houses, 
even though it had to pay more from 
local dealers. He believes any worth- 
while local dealer, like the local agent, 
justifies his existence, and should be pa- 
tronized. 

In the administration’s formal report, 
President Julian Hopkins expressed ap- 
preciation of the cooperation of the Na- 
tional association. He commented on 
the fine work of the Yazoo Delta and 
the Sixth Mississippi districts. 

Although the Mississippi association 
has made a fine showing, Mr. Hopkins 
said more members and more money, 
are needed and urged organization of 
local boards. 


Smith Causes Merriment 


Sidney O. Smith got a big laugh 
when he said his address was like a 
Mother Hubbard—it covered lots of 


things but touched nothing. 

Mrs. E. M. Allen, a Mississippi girl 
before her marriage, was present, and 
President Hopkins asked her to rise. 
As Miss Gwendolyn Bradley she will be 
remembered as an employe of the Mis- 
Sissippi rating bureau, and later, as one 
of the staff of the “American Agency 
Bulletin,” in New York. 

Owen Palmer did a most efficient job 
as chairman of the committee on enter- 
tainment. He is a Gulfport agent and a 
former president of the Mississippi as- 
sociation. 


Utah Association Holds Its 
Mid-Year Meeting at Ogden 


R. L. SALMON URGES PATIENCE 
Commissioner Smith Discusses Efforts 
to Improve Status of Business and 
Insurance Department 





OGDEN, UTAH, June 26—“We 
should not feel too badly if we cannot 
in a year or two accomplish our objec- 
tives,” said President R. L. Salmon of 
the Utah State Association of Insur- 
ance Agents in his report at the annual 
mid-summer convention of the associa- 
tion. “We ought to remember,” said 
Mr. Salmon, “that there are older men 
in the business who have been fighting 
for better things for a third of a cen- 
tury and perhaps more.” 

President Salmon, an Ogden agent 
and one of the younger men in the busi- 
ness, after pleading for patience on the 
part of those who would move faster 
in righting the wrongs in their business, 
said his colleagues in office and himself 
have been working hard right along 
and were hopeful. He said there were 
two views as to membership. One en- 
couraged numbers. The other was more 
concerned with quality. He said he 
is beginning to think quality is more 
important of the two. 

Secretary-treasurer Amott read the 
financial report, which showed that the 
association will most likely have a bal- 
ance at the end of the year after paying 
all bills. 

C. C. Eubank, Ogden, national coun- 
cillor, discussed his correspondence 
with National association officials. He 
is enthusiastic over the movement to 
have a conference of far western agents, 
a suggestion that was discussed at the 

(CONTINUED ON LAST PAGE) 





Again Chosen President 
of Kentucky Association 











G. R. REED, Columbla, Ky. 

G. R. Reed of Columbia, Ky., a mem- 
ber of the firm of Reed Brothers in that 
city, was reelected president of the Ken- 


tucky Association of Insurance Agents. 





Both the Mississippi agents and the 
Mississippi Blue Goose expressed tac- 
itly, at least, a determination to keep out 
of politics. There are many candidates 
to succeed the late George D. Riley as 
insurance commissioner, and_ neither 
the company men or agents adopted any 





kind of resolution endorsing anyone. 


He has been in the local business for 
' 22 years and has been a member of the 
' state association since he entered insur- 
‘ance. He has been very active in the 
Kentucky body for the last 10 or 11 
years. In his home community he has 
taken conspicuous part in Democratic 
politics. 


| 


| 


‘Reed Reelected by 
Kentucky Agents 


New Constitution and By-Laws 
Adopted—Cut Down Executive 
Staff 


ASK NATIONAL REVISION 


No Action on Executive Committee’s 
Rating Bill—Want Common Reg- 


ulation for All Carriers 


OFFICERS ELECTED 


President—G. R. Reed, Columbia. 

First vice-president—D. R. Peel, Ben- 
ton. 

Second vice-president—H. S. Houli- 
han, Lexington. 

Secretary-treasurer, Peyton B. Bethel, 
Louisville. 

Executive committeemen: Henry 
Weill, Paducah; J. D. MacPherson, 
Madisonville; H. B. Wilson, Irvine, and 
C. D. Harris, Louisville. 


President G. R. Reed, Columbia, was 
reelected and a new constitution and 
by-laws adopted at the annual meeting 
of the Kentucky Association of Insur- 
ance Agents in Louisville. Under the 
new constitution the number of officers 
and executive committeemen has been 
reduced, thus lowering the expenses of 
meetings. Under the new setup there is 
a president, two vice-presidents, na- 
tional councillor and four executive 


committeemen. The president appoints 
the executive committee as well as the 
members of a conference committee of 
which he is chairman, which will func- 
tion between meetings of the executive 
committee. The first vice-president 
will serve as chairman of the executive 
committee. 


Study Competitive Methods 


The Kentucky agents followed the 
North Carolina Association’s example 
in favoring the election of National As- 
sociation of Insurance Agents’ exec- 
utive committeemen by a directorate 
composed of one member from each 
state group. The legislative committee 
was instructed to prepare bills placing 
mutual, reciprocal and non-profit as- 
sessment insurance organizations under 
the same regulations and laws that gov- 
ern stock carriers. No action was 
taken on the executive committee’s reso- 
lution asking that the association spon- 
sor a bill in the next legislature pro- 
viding that all companies file rates, pol- 
icy forms and modifying endorsements 
with the insurance department and al- 
low no deviation without proper notice 
to the insurance commissioner. The in- 
formation would be available to the 
public and no deviation would be 
granted to companies showing a gen- 
eral underwriting loss in the line or 
lines wherein such a deviation is pro- 
posed during any of the three years im- 
mediately preceding the date the devia- 
tion is sought. The subject was re- 
ferred back to the executive committee 
with the power to handle the subject as 
it sees fit. 

President G. R. Reed in his annual 
talk suggested that agents watch mutual 
companies’ methods, study them and 
learn how .to combat the competition. 
He suggested that the regional meeting 

(CONTINUED ON LAST PAGE) 
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Bennett Hits Advocates 
of Insurance at Wholesale 





RETAIL SYSTEM FUNDAMENTAL 


Most Professional Purchasers Owe Suc- 
cess to Advice of Producers, He 
Tells Virginia Agents 





W. H. Bennett, manager of the Na- 
tional Association of Insurance Agents, 
in addressing the convention of the Vir- 
ginia Association of Insurance Agents 
at Virginia Beach, considered the cur- 
rent criticism that is being heard of the 
American agency system, to the effect 
that the complexities of present day re- 
quirements and the concentration of 
large buying in the hands of a compara- 
tively few professional purchasers, have 
eliminated the necessity for an agent. 


Agents Bring Results 


Mr. Bennett said he takes exception 
to that conclusion, but he pointed out 
that throughout the year the National 
association has been crusading in behalf 
of better licensing laws to the end that 





only those quaiified, proven so by ex- 
amination, could be admitted to operate. 

Some of the insurance buyers regard 
themselves as experts, he said, and feel 
that because of their knowledge they do 
not need the service of an agent. How- 
ever, in most cases, the good results 
obtained by an insurance buyer are due 
to his selection of a competent agent 
or broker. 

The agency system, he said, is sub- 
ject to criticism when companies license 
any “curbstone vendor who could throw 
a few dollars of premiums their way.” 

Mr. Bennett contended there is grow- 
ing up a new ty pe of direct contact with 
insurance companies soliciting insurance 
through salaried, staffs. Despite denials 
that this is general, he said recently 
there was uncovered the situation in 
North Carolina where a fire company 
had written $155,925 in premiums 
through its special agents without any 
counter signature by local agents. 

Three Interests Involved 

Mr. Bennett recalled that two months 
ago the president of an insurance com- 
pany, addressing a convention of busi- 
ness managers, invited large insurance 
buyers to discuss their problems with 
company managements. Mr. Bennett 
said that without the participation of 
the producers in such a discussion, there 





would be direct contact between com- 
panies and buyers. 

Taking up the subject of wholesale 
insurance, he pointed out there is a cer- 
tain demand for a more flexible and 
comprehensive cover and simpler con- 
tracts, with wholesale prices to those 
who buy in large quantities. The insur- 
ance buyer for McKesson & Robbins 
recently advocated this theory and criti- 
cised the agents and the National asso- 
ciation for opposition to this wholesale 
insurance, threatening that if large cor- 
Pporations could not purchase insurance 
on this basis they would resort to self- 
insurance. 

Mr. Bennett said that this man’s quar- 
rel is not with the agents but with the 
institution of insurance itself, with the 
rate making laws and with every rule of 
procedure intended to stabilize and 
equalize the business. 

Stock insurance is fundamentally dis- 
tribution at retail, he said. “To make it 
otherwise would require a complete 
change in the setup, with the accom- 
panying dangers inherent in experimen- 
tation and the possibility that the trans- 
formation would be regretted if it was 
ever accomplished.” 


The appointment of J. H. Sandifer, 
El Dorado, Kan., local agent, as post- 
master there has been c onfirmed. 
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Oftentimes the sale of a small 


policy gives you entree to big accounts. 


Have you tried 


PERSONAL EFFECTS 


INSURANCE 


as a means of getting new customers? The 


vacation months of July and August are the 


best ones for the sale of these policies. You 


will profit by planning and executing a sales 


campaign on the coverage at once. 


The 


"Springfield Group" will be glad to assist 


you. 


Chartered 1849 





THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 
Cash Capital, $5,000,000.00 


SPRINGFIELD, MASSACHUSETTS 
GEORGE G. BULKLEY, President 


Harding & Lininger, Mgra., Chicago. John C. Dornin, Mgr., San Francisco. W. E. Findlay, Mgr., Montreal 





CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 





Tucker New President of 
the Illinois Organization 





MEETING AT LAKE DELAVAN 





Rodney Wiley Was Chosen as the Head 
of the State Fire Prevention 
Association 





OFFICERS ELECTED 


ILLINOIS FIRE UNDERWRITERS 
ASSOCIATION 

President—R. S. Tucker, America Fore. 

Vice-President—J. T. Coen, Home. 

Secretary-Treasurer—Miss E. E. 
wards, 

New members executive cemmittee— 
W. B. Tobias, Hartford; N. A. Young, 
National, Conn.; J. C. Burt, Fire Associa- 
tion, and C. R. Tobin, Aetna. 

* * * 

ILLINOIS FIRE PREVENTION 
ASSOCIATION 
President—Rodney D. Wiley, Atlas. 
Vice-President—J. P. Jana, Hanover. 

Secretary—C. G. Wonn, Northern, Eng. 


Ed- 


By H. J. BURRIDGE 


Illinois field men of W. U. A. com- 
panies, their wives and families, a group 
of 140, met at Delavan Lake, Wis., for 
the annual gathering of the Illinois Fire 
Underwriters Association. President 
Grant C. Bissell, Aetna, presided. There 
were two morning business sessions and 
two afternoons of golf. It rained dur- 
ing most of the proceedings, which put 
a damper on some of the athletically in- 


clined. Henry T. Lindholm, Western 
Actuarial Bureau, was the featured 
speaker. He gave a comprehensive ex- 


planation of the so-called supplemental 
contract and answered numerous ques- 
tions in connection with it. 


President’s Address 


As is usual at these meetings, the 
president’s address held special interest. 
Mr. Bissell, in his message, said that 
during the year the mixed agency situ- 
ation and delinquent agency balances 
had held the center of the stage. He 
described the balance situation as de- 
cidedly improved. He urged a continued 
and determined fight against the inva- 
sion of non-association companies say- 
ing that “It is easier to keep them out 
than to get them out” of clear agencies. 
Mr. Bissell suggested the appointment 
of a committee to cooperate with the 
companies and the National Board in 
keeping in touch with political develop- 
ments. He paid a moving tribute to 
A. S. Jacobs and C. T. Wright, former 
members who died during the year. The 
committee appointed to report on the 
president’s address and which concurred 
in his recommendations consisted of 
Rodney D. Wiley, Atlas; N. A. Young, 
N itional, Ct., and G. W. Ireland, Amer- 
ica Fore. 

Because of the resignation from the 
executive committee of W. L. Schrei- 
ber, now with the Pacific National, the 
appointment of R. Meier, Royal- 
Liverpool, was announced. 


Outside Dwelling Rates 


Most of the discussion, at the business 
session not devoted to formal addresses, 
had to do with the rate on dwelling 
risks located outside of the corporate 
limits of various Illinois towns, but with- 
in 1,000 feet of a fire hydrant and with- 
in two miles of a fire station. Risks of 
this type are classed as unprotected, and 
must be written at unprotected rates. 
The rub is that the non-association com- 
panies are writing them at protected 
rates, and have captured much oi this 
business. 

In several towns, the owners of such 
risks have purchased fire apparatus and 
placed it at the disposal of fire depart- 
ments so that they may have fire pro- 
tection. A resolution was passed ask- 
ing that the Subscribers Actuarial Bu- 
reau consider this question at its fall 
meeting and that rate relief be granted 
at least in some instances. At Carbon- 
dale, for instance, the corporate limits 

(CONTINUED ON PAGE 47) 
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Good Companions 


The able agent... 
the stable company... 
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Upholds Banner 
of Stock Offices 


John Rygel Shows Superiority of 
Organized Old Line 
Companies 


BACKBONE OF INSURANCE 


Points Out Some of the Contributions 
That This Class Has Made 
to Business 





a 


LAKE WAWASEE, IND., June 26. 
—At the annual meeting of the Indiana 
Fire Underwriters Association this 
week, one of the chief addresses was 
made by John Rygel of Chicago, as- 
sistant western manager of the Hanover 
Fire. He stressed the need of greater 
understanding of the operations of non- 
stock companies and suggested a more 
thorough study of their financial struc- 
ture and methods. He advised insur- 


ance men to learn the weaknesses of 
this form of insurance. 


Should Be Lifetime Work 


The insurance business, he said, 
should be a lifetime work. It is a big 
business and presents many opportun- 
ities for success. He thinks that more 
knowledge of a constructive and pro- 
gressive character should be dissemin- 
ated among the agents. He said that 
agents should take pride in the com- 
panies they represent. They should not 
sacrifice solidity, permanency and 
quality for any class of insurance or 
companies that may cause them em- 
barrassment later on. He spoke of one 
agent who made a trip through his state, 
visiting the outstanding agencies that 
had been in business a long time and he 
came to the conclusion that he was on 
the wrong basis. He resigned all his 
non-organization companies and took 
only companies of the organization 
type. He realized that the insurance 
business is not a 100-dash proposition. 
The stability of an agency means de- 
velopment on a solid structure and the 
building should be done gradually and 
soundly. 


Do Not Meet Agency Needs 


Mr. Rygel said that non-organization 
companies are not willing to meet the 
real needs of an agent. They are look- 
ing only from an immediate volume 
standpoint. When, however, they de- 
part from the beaten path, invariably 
they get into trouble. The conference 
stock companies, he said, are the back- 
bone of the business. The organizations 
of stock companies, he said, are respon- 
sible for the reputation of insurance, for 
its strides, for the confidence that the 
public has in it and the service that is 
being rendered. In spite of the severe 
depression, he said, the stock companies 
have come forward in a magnificent 
way. 

He paid his respects to reciprocals 
saying that policyholders are merely 
partners in an enterprise where they 
have no voice. They take all the risk 
and yet they sign away their birthright 
to_the attorney-in-fact. He thinks that 
this is a dangerous relationship for any 
man or business enterprise. He believes 
that people enter into such an arrange- 
ment without realizing the significance 
of what they are signing. 

Mr. Rygel called attention to the sup- 
plemental contract as being one of the 
great advancements in the stock com- 
pany field, saying that it is a potent suc- 
cessful competitive tool against non- 
stock companies. 

He called attention to the recent hail 
storm in Oklahoma where stock com- 








Indiana Speaker 


























JOHN RYGEL 


John Rygel, assistant western man- 
ager of the Hanover Fire, was the chief 
speaker at the annual meeting of the 
Indiana Fire Underwriters Association 
at Lake Wawasee, Ind., this week. Mr. 
Rygel is a man of forceful character, en- 
ergetic in his expressions and practical 
in his views. 








panies paid out $1,500,000 in losses. He 
asked his listeners what would happen 
if a local mutual had been caught by a 
“hail conflagration.” Concentration of 
local mutuals’ business under the attack 
of a severe local storm, he said, would 
have spelled disaster. The supplemental 
contract covers hail insurance and Mr. 
Rygel said that it appeals to policy- 
holders. 

Stock company men, he said, should 
not hide their heads in the sand but 
should publicize the extent, service and 
potency of the various organizations 
which they support and maintain. They 
constitute after all the real talking point 
of insurance outside of the indemnity 
itself. Policyholders should be made 
aware of the amount paid by stock com- 
panies for these various services, which 
after all are for the benefit of the people. 


Hits at Cooperative Plan 


Mr. Rygel said that local agents 
should drive the argument home to pre- 
mium payers, asking them how they 
would receive an organization formed to 
sell goods on a cooperative plan in di- 
rect competition with them. This, he 
said, is the same basic principle being 
followed by the mutuals. 

Mr. Rygel said that agents Owe their 
allegiance to the companies that protect 
their interests and income from dis- 
ruption. When an agent takes on a cut 
rate company or one that writes busi- 
ness in an unorthodox way, he imme- 
diately undermines his own _ business 
and weakens his underpinning. 


Jones to Go on Air 


B. Rees Jones of the Town Mutual 
Dwelling, Des Moines, president Na- 
tional Association of Mutual Insurance 
Associations, will speak July 2 over 
radio stations WMT, Waterloo, Ia., and 


KSO, Des Moines, on “Mutual Insur- 
ance.” 
The E. R. Schurr Agency, London, O., 


has been taken over by Fred Emery of 
that ate: The agency was established 
in . 
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Farm Record Encouraging 
But Conservation Needed 





Cc. E. PARKS SURVEYS FIELD 
Addresses Annual Meeting of Illinois 
Farm Agents—J. R. Marquiss Is 
New President 





The immediate experience in the farm 
field is encouraging but a conservative 
course is still indicated, according to 
C. E. Parks, farm manager of the Na- 
tional of Hartford, who addressed the 
annual meeting of the Illinois Farm In- 
surance Agents Association in Peoria. 
He pointed out that since much of the 
farm business is written on the long 
term basis rather than as annual busi- 
ness, if conditions turn “sour” suddenly, 
ground will be lost for years to come. 

J. R. Marquiss of Monticello was 
elected president, succeeding W. R. 
Bottorff of McComb. Mark Hall, Bel- 
videre, is vice-president and O. G. 
Tradewell, Rantoul, secretary. 

The improvement in the farm business 
is still of too short duration to justify 
relaxing farm underwriting unduly, Mr. 
Parks declared. 


Revamping Was Big Job 


He pointed out that the business “went 
to pot” in a hurry once before. Those 
in the business do not want to see it 
happen again. There were thousands of 
over insured risks on the books and the 
revamping of the business was a source 
of worry. 

Until conditions become more stable, 
it is impossible to determine if building 
values may be liberalized. The compa- 
nies may be depended upon to keep 
abreast of the times. 

He recalled that the companies in the 
farm association experienced a loss ratio 
on their farm fire business of 83 percent 
from 1929-33 inclusive. The experience 





in Illinois was slightly better but dwell- 
ings in that state showed a ratio of 99 
percent. ‘ 

Mr. Parks urged the agents to review 
their risks and bring the coverage up to 
date. A check should be made to de- 
termine whether the farmer has inade- 
quate limits on live stock or too little 
insurance on other personal effects. 
During the depression many farmers 
carried no insurance on personal prop- 
erty. 

As a competitive measure against the 
mutuals, Mr. Parks urged the use of 
the five-year installment plan. Agents 
who have given this plan a fair trial 
now admit that it has been a life saver, 
he said. The farmer can meet annual 
payments while he will shy away from 
one large single note. This is borne out 
by; the collection experience on install- 
— notes as against single notes, he 
said. 

The average annual charge under a 
three year policy, he said, is only five 
or six cents less than under a five year 
installment policy. The commission re- 
turn is almost the same under either 
plan. 

He urged the agents to seek to re- 
cover risks which were lost due to finan- 
cial conditions during the depression. 
Many farmers are getting on their feet 
and will be able to insure today on the 
five payment plan. 

Purchase and installation of spark ar- 
resters should be encouraged, he said. 
The agent should not overlook the 
credit for well installed lightning rods 
and for fire resistive roofs on dwellings 
and contents. 


Clark Resumes Old Work 


Commissioner E. W. Clark of Iowa, 
on his retirement from office July 1, 
will return to his home in Mason City, 
Ia., to resume his mortgage loan and 
insurance business. 

Cless, first deputy commis- 
sioner under Mr. Clark, will reenter his 
former law firm in Des Moines, under 
the name of Hallagan, Fountain, Stew- 
art & Cless. 





Missouri Compromise Is 
Delayed in Federal Court 


NOW SEE DECISION IN JULY 





Judges Take Petition for Approval of 
Stipulations Under Advisement When 
“Policyholders” Lawyer Objects 


KANSAS CITY, June 26.—Settle- 
ment of the Missouri fire insurance rate 
case hit another snag here in federal 
district court when R. M. Sheppard, 
Kansas City and St. Joseph attorney, 
petitioned the court for right to inter- 
vene in behalf of five policyholders and 
oppose settlement of the case as agreed 
to by Superintendent O’Malley and the 
137 companies involved. 

The court had convened to consider 
an application for a decree accepting 
the compromise offer of O’Malley and 
the companies. Also under considera- 
tion was a motion filed by attorneys for 
the companies for dismissal of Attorney- 
General McKittrick, as a defendant in 
the companies’ suits to prevent the state 
from interfering in the collection of 
higher premiums. 

Sheppard’s right to intervene, the 
motion to eliminate McKittrick as de- 
fendant, the order for a decree, and a 
stipulation suggesting a method of han- 
dling the impounded funds all were 
taken under advisement by the court. 
Sheppard was given 10 days to file a 
brief supporting his contention that 
companies are without legal authority 
to collect premiums in excess of those 
authorized by the superintendent, and 
company attorneys were given 10 days 
for reply, although R. J. Folonie, at- 
torney for the companies, said they 
would need and take less. The com- 
panies anticipate a decision some time 
in July. 

Judge Stone said the court would ren- 
der a decision as soon as possible. It 








Branch Offices Loom Up 
as Subject at Convention 











Following the meeting of the commit- 
tee on branch offices of the National 
Association of Insurance Agents in New 
York, it seems likely that the subject of 
branch production offices will be a live 
one at the forthcoming annual meeting 
at Rochester. Two new members were 
recently added to the committee, they 
being Allan I. Wolff of Chicago and 
Charles T. Monk of Philadelphia. H. E. 
McKelvey of Pittsburgh is chairman. 
George F. Kern of New York City and 
Harvey B. Nelson of Jersey are alse 
members of the committee. 


Study Pennsylvania Bill 


The committee gave special study to 
the agency qualification bill that was 
sponsored by the agents in the Pennsyl- 
vania legislature. Conditions in various 
cities where the branch office practice is 
acute will be gathered so that there can 
be a comprehensive survey made. Com- 
mission agents contend that they are at 
a disadvantage in competition with 
branch offices and they are seeking to 
get on an even level. In certain sections 
of the downtown area of Philadelphia 
it was stated that agents receive a com- 
mission of only 10 percent. The over- 
head expense is 8 percent. This leaves 
only 2 percent to pay brokerage. Natu- 
rally they are out of it when it comes 
to competition. 








will be a memorandum opinion. “We 
do not want to draw out this suit any 
longer,” he said, “so that the court will 
not entertain any further matters in 
connection with it.” 

Until a decision is reached, companies 
will pay the impounded premiums to the 
custodian of the court. Payment will 
be by July 15, Judge Stone said. No 
payments have been made since Jan- 

(CONTINUED ON PAGE 30) 
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Hancock Is Elected 
Virginia President 


(CONTINUED FROM PAGE 5) 


Insurance needs of a corporation, he 
said, cannot be interpreted only im 
terms of cost per policy. The character 
of the company is of interest; its ap- 
proach to loss questions. The insur- 
ance buyer is not in a position to nego- 
tiate independently the many hurdles 
which arise in local communities where 
plants may be located following a loss. 
They cannot successfully combat ad- 
verse legislation in states other than 
those in which the head office is lo- 
cated. There is not a community, he 
said, in which at least one agent is not 
able to go places in an emergency. 

Ways and means of equalizing cost 
to the large purchasers must be found, 
he said, but insurance costs must be 
freed from the overhead occasioned by 
the insurance managership setup. 
Agents must be on their toes to pro- 
vide an even superior brand of service. 

He referred to the matter of financed 
automobile accounts, saying that if simi- 
lar premium decreases are to be suf- 
fered from year to year on other classes 
of insurance which may become sub- 
ject of mass handling, then the picture 
is dark. 





Bennett and Boney Talk 


W. H. Bennett, secretary National 
Association of Insurance Agents, and 
Commissioner Dan C. Boney, North 
Carolina, president National Associa- 
tion of Insurance Commissioners, also 
spoke. 

J. J. Izard, retiring president, reported 
206 members, a gain of 14. Mr. Izard 
told of the cooperation with the field 
clubs in handling the competitive sit- 
uation, which has played a large part 
in making the sectional meetings a suc- 
cess. He urged local boards to inaug- 
urate and sponsor safety campaigns so 
as to bring insurance men to the fore- 
front in civic progress. In a survey 
made by the association it was found 
from reports of 210 agents and company 
representatives, who represent about 50 
percent of the insurance business of 
Virginia, that there were 457 members 
of firms, 241 licensed producers and 
solicitors, 486 other employes, 2,288 de- 
pendents, a total of 3,472. These re- 
ceived directly from the medium of 
stock insurance $1,932,637 spent an- 
nually in various towns and communi- 
ties in Virginia. Mr. Izard said that at 
least 5,000 people depended upon the 
stock insurance business in Virginia and 
these 5,000 possible voters could wield 
a powerful influence. The $2,500,000 
annual expenditure which this group 
controls also has an influence on gen- 
eral business. 


Hancock Criticises Appointments 


The promiscuous appointment of 
agents through branch offices to get 
around solicitors’ requirements, was 
characterized as one of the most out- 
standing chronic troubles facing Vir- 
ginia agents by President-elect Hancock 
in his report as chairman of the exec- 
utive committee. To secure a solici- 
tor’s license the agent has to certify 
that the solicitor is a full time employe 
but the company submitting application 
for an agent can secure the license for 
any one regardless of what he does or 
his lack of ability. Members were urged 
to give the matter deep thought and 
consideration. 

Public opinion is an important fac- 
tor in combating legislative attacks, C. 
J. Duke, chairman of the legislative 
committee, reported. Precautions should 
be taken to maintain favorable and 
friendly relations with the public. “We 
have not given this very important fac- 
tor the consideration it deserves. Al- 
though the companies might possibly 
consider a campaign to promote a_bet- 
ter understanding between the assured 
and insurer, the agent has the best op- 
porturiity to make substantial _ Progress 
in this direction.” 


Chairman J. D. Ewell, public rela- 


tions committee, recommended the ap- 
pointment of an association manager. 
He pointed to the results of Manager 
John D. Saint of North Carolina as an 
argument for the appointment. 


Won’t License Allstate Companies 

The Ohio department has notified the 
Allstate Fire and the Allstate, operated 
by Sears, Roebuck & Co. of Chicago, 
that it will not renew their licenses, 
which expired Feb. 28. Complaint had 
been made as to the manner in which 
the companies solicited insurance in 
Ohio. They had named three repre- 
sentatives in Toledo and one in another 
city but had solicited insurance through 





mail order catalogues. The department 
held it was against the interest of the 
general public to have insurance handled 
in that manner. 


Three-Cornered 
Fight Is Waged 


(CONTINUED FROM PAGE 4) 
This sort of competition has been par- 
ticularly bewildering to agents in the 
south and on the Pacific Coast. In 
the north and in New England the mu- 
tuals have always been a factor and 
competitors have been accustomed to 








their operation. However, that has not 
been true in the south and on the coast 
and as some of these hard hitting com- 
panies, that were formerly class mu- 
tuals, enter the territory, their inroads 
are disconcerting to the stock company 
agents. 


Old Guard Honored 


Pictures of 18 active farm agents, 
whose length of service varies from 46 
to 58 years, appear in the June issue of 
the “Band Wagon,” published by I. D. 
Goss, farm manager of the America 
Fore. Mr. Goss pays tribute to them 
in an editorial and with an illustrated 
poem. 








A Friendly Chat 
Should Satisfy 
Each of Us 


Are you the agent we are looking for? 


We are open to discuss our agency 


proposition with the progressive, square 
shooting type of agent—the agent who 
is alert to possibilities of improving his 
service and income—the agent who is 
qualified to represent us. 


Let’s talk it over. 


nection. 





all the details of our attractive agency 
proposition? 


During a friendly chat our fieldman 
would be glad to explain what we can do 
for you. Such a chat may mean the be- 
ginning of an enjoyable, profitable con- 


So let’s talk it over. 


Millers National is known for its 


financial strength, 


making payment of claims. . 
service, through sales helps, broader 
You may be ac- 
quainted with these highlights of our 
reputation but do you know 


writing facilities, etc. 


Company’s 


its prompt friend- 


. its good 


coupon below. 


In discussing these benefits that would 
be yours there should, of course, be no 
feeling of obligation on your part. 


In that spirit we ask you to return the 
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MILLERS NATIONAL INSURANCE COMPANY 
Home Office: 175 W. Jackson Blvd., Chicago, IIl. 


Seventy Years of Service and Security 


I ACCEPT YOUR INVITATION to discuss with your fieldman the services you 


Fill out 
this coupon 
and mail 
today 
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have to offer me. 
details of your agency proposition. 


Without incurring any obligation, I should like to know the 


OL OT” Pee Meee PECTEE CECT EEE CEE EC ECCT TEED Tete oyna aN nen ene 


RR TEE NARI Rucci 








12 


THE 


NATIONAL UNDERWRITER 


June 27, 1935 








Cook County Field Men to 
Observe the Board Rules 





WILL REPORT VIOLATIONS 





Special Agents Adopt Resolution Pledg- 
ing Support to New Setup in 
Chicago 





A resolution was adopted at a special 
meeting of the Cook County Field Club 
Monday of this week, endorsing the pro- 
gram for enforcement of Chicago Board 
rules with the cooperation of the West- 
ern Underwriters Association and pledg- 
ing the members to report violations to 
the authorities. 

Much emphasis was placed on the ne- 
cessity of reporting violations. Those 
who spoke contended that the making 
of such reports is essential if the pro- 
gram is to be effective and the field men 
should disabuse themselves of the notion 
that such a procedure amounts to snoop- 
ing. There was no attempt at the meet- 
ing to conceal the fact that violations in 
the past have been general. As a matter 
of fact that seemed to be taken for 
granted and the emphasis was upon a 
change of front beginning July 1 when 
the new deal becomes operative. 

M. Abernethy, president of the 
field club, was in charge. The speakers 
included C. M. Hayden, vice-president 
of the Glens Falls, and vice-president of 
the Chicago Board, who explained the 
new machinery; L. P. Warren of the 
Associated Agencies; J. S. Glidden, 
manager of the board, and John J. Fer- 
guson of the Fireman’s Fund. 

The resolution was submitted by Har- 
old Hilton of Critchell, Miller, Whitney 
& Barbour. 

The resolution states that the mem- 
bers realize that rules and regulations 
are necessary for the proper conduct of 
the business and that unless these are 


observed in good faith, the business in 
Cook county will become utterly demor- 
alized; that the Chicago Board is the 
recognized authority for promulgating 
rules and regulations; that the company 
members of the board have pledged 
themselves to observe the rules, that 
members of the field club are bound by 
the same pledge and therefore since all 
the members of the board intend to keep 
their solemn promise and adhere strictly 
to the rules, the members of the field 
club pledge themselves to adhere to the 
rules and to report to the manager of 
the board any information coming to 
their notice relative to infractions of 
the rules after July 1. 


Class 2 Realignment Seen 


Some of the class 1 agencies in Chi- 
cago, that have not been getting much 
of a share of the business of class 2 
agents in the outlying sections and sub- 
urbs, are planning to make a bid for 
such business, if they find that there is 
real housecleaning after July 1 when the 
agreement between the Chicago Board 
and Western Underwriters Association 
to enforce the rules becomes operative. 

A good many of the class 1 agencies 
in Chicago for a long time have sim- 
ply made no effort to extend their class 
2 connections. They have felt that com- 
petitors, getting excess commissions 
from their companies, were paying ex- 
cess to the class 2 operators, and con- 
sequently there was no use in trying to 
attract class 2 agents with the regular 
scale. 


More Competition Expected 


Now, if all the class 1 agents are 
going to be placed on an equality, some 
of the offices that have not been shar- 
ing in the class 2 business, feel that they 


preparing to enter the competition as 


ously the rules are being enforced under 
the new arrangement. 

If the new deal in Chicago works out 
as scheduled, there is likely to be quite 
;a realignment in class 2 connections. 








will have an opportunity and they are ! 


Broader Aviation Forms and 
Lower Rates Are Announced 


AERO UNDERWRITERS’ ACTION 
Omnibus Clause Added for Executives 
and Approved Employes; Other 
Changes Made 





NEW YORK, June 26.—Broader 
policies and lower rates on some cover- 
ages are announced by Manager G. L. 
Lloyd of Aero Insurance Underwriters. 
Fire and windstorm rates on “industrial 
aid” risks—planes used in industry as 
private carriers—are reduced 25 percent; 
basic public liability and property dam- 
age rates on these risks are reduced $10 
and $5 per aircraft respectively. 

Liability policies will be broadened by 
naming approved pilots flying the in- 
sured aircraft as additional assured 
without extra premium. This extension 
will also be made without extra charge 
for the benefit of the principals of busi- 
ness organizations when using any in- 
sured aircraft owned by the organiza- 
tion in the case of schools, clubs, air- 
craft manufacturers and repair and serv- 
ice risks. This so-called omnibus clause 
applies only to executives and approved 
employes. 


Include Night Flying 


Night flying will be included without 
additional premium except where pas- 
senger liability and crash coverages are 
taken, when the usual loadings will ap- 
ply. Hereafter, all rates for passenger 
liability and crash will be quoted to 
cover night flying, but the loading will 


. iS be removed if the assured warrants the 
soon as they determine just how seri- : 


aircraft will not be flown between one 
hour after sunset and one hour before 
sunrise. 

An approved remote control carbon- 
dioxide fire extinguisher will permit a 
discount up to 10 percent from the fire 





(ground only) rate on metal planes and 
up to 5 percent on other aircraft. Lim- 
ited taxiing will be covered under land 
damage for a small additional premium. 
These rate concessions apply on all new 
and renewal business. Broader policy 
conditions will be regarded as being ef- 
fective June 20 but specific endorse- 
ments on outstanding policies will be 
made where requested. 


Ohio Bureau Field Men 
Have Their Summer Outing 





PORT CLINTON, O., June 26.— 
The annual summer outing of the Ohio 
Association of Fire Underwriters, whose 
members represent Western Insurance 
Bureau companies, was held at the Ca- 
tawba Cliffs Beach club here and was 
well attended. 

The function started with a_ golf 
tournament and bridge for ladies Tues- 
day afternoon followed by steak dinner, 
President Carl H. Roggenkamp, Secur- 
ity of Iowa, officiating. Brief remarks 
were made by P. K. Tadsen, director 
Ohio Farmers, and J. C. Hiestand, sec- 
retary of that company. The enter- 
tainment committee consisted of Frank 
Weber, Firemen’s, Ray Dillon, Fire- 
men’s and Mrs. Wm. Castle. Bridge 
honors were won by Mrs. W. W. 
Waters, Mrs. Geo. Gross, Mrs. Wm. 
Castle, Mrs. P. K. Tadsen; guest prize, 
Mrs. Hiestand. Golf prizes were 
awarded to O. G. Hesselgren, Ohio 
Farmers; W. W. Waters, Ohio Farm- 
ers; J. E. Amadon, Ohio Farmers; 
Frank Weber, Mr. Heistand; fisher- 
man’s prize, Ray Dillon. At a business 
meeting Wednesday morning there was 
discussion of the new Ohio agents qual- 
ification law. 


G. W. Gifford, member of the Haas, 
Howell & Dodd agency of Atlanta, one 
of the best known insurance men in 
Georgia, died suddenly at his home. He 
was a native of Lewiston, Me. 











* 














Roy E. Curray, President 
Karl P. Blaise, Vice-Pres. & Secy. 


Alonzo Church, Vice-President 
J. L. Campbell, Secretary 


* Financial strength with a high degree of liquidity, com- 
petent underwriting evidenced by lower-than-average loss 
ratios, and treaties that are designed to fit the individual 
requirements of direct-writing companies---these are qual- 
ifications which are strongly emphasized 


by the 
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Vote Seen as Close in 
Senate on Illinois Code 





FINAL TEST IS SCHEDULED 





Bill Held on Calendar in Order to 
Round Up Enough Votes 
for Passage 





SPRINGFIELD, ILL., June 26.—As 
the deadline approached for final action 
in the senate on the Illinois insurance 
code bill, sponsors of the code were 
hopeful, but not outspokenly predicting 
passage. 

Defeated a week ago when only 20 
affirmative votes were cast for it in the 
senate, the bill was held on the calendar 
for another effort at passage by post- 
ponement of roll call before the result 
was announced, and since then sponsors 
have been endeavoring to line up enough 
votes to assure its success. The bill has 
passed the house. 

Some incidental insurance bills will 
“go by the boards.” Chief among these 
is the Fitzgerald fire marshal tax bill. 

Of the six amendments to the Illinois 
insurance code adopted by the senate 
last week, the most important concerns 
the London Lloyds provision. 

Under the senate amendment, any 
alien Lloyds association now licensed 
in Illinois may be relicensed primarily 
to write insurance on unusual, extraordi- 
nary and special hazards, including ex- 
cess of reinsurance risks not readily 
obtainable from other licensed com- 
panies. 

The deposit required of Lloyds would 
be an amount equal to the minimum 
capital required of a domestic stock 
company doing the same kind or kinds 
of business to be held for the security 
of policyholders. In addition there must 
be a deposit for the payment of all out- 
standing claims that have remained out- 
standing for more than six months and 
to cover the unearned premium liability 
on policies issued in Illinois. 

The available assets of Lloyds for 
payment of losses shall at all times be 
at least five times the amount to be 
assumed, not including reinsurance in 
licensed insurers, upon a single risk cu- 
mulative for each kind of insurance, 

There must be a filing showing the 
name and address of all underwriting 
members, certifying that each under- 
writer has passed the last annual audit 
and that the maximum amount of insur- 
ance underwritten on any single risk 
cumulative for each kind of insurance 
by an individual underwriter is not 
greater than 10 percent of the deposit 
required. 

The attorney in fact shall keep proper 
record in the state. The attorney in 
fact must file each year evidence that 
Lloyds is providing a satisfactory mar- 
ket for unusual insurance needs and in 
writing other kinds of business it is not 
unreasonably competing with other un- 
authorized companies. 








CHICAGO NEWS 

















HARDING AT CLASS REUNION 


J. C. Harding of Harding & Lininger 
of Chicago, western managers of the 
Springfield F. & M., was at Princeton, 
N. J., during Princeton University com- 
mencement season, attending the 40th 
reunion of his class. Mr. Harding was 
a member of the class of ’95. 

* € * 


H. W. CARLISLE IN HOSPITAL 


H. W. Carlisle of Chicago, vice-presi- 
dent of Marsh & McLennan, is in the 
Evanston hospital, after having under- 
gone an emergency operation for re- 
moval of his appendix, which had rup- 
tured. 

oo oe. 
E. M. GRIGGS TO PINCH HIT 


E. M. Griggs of Chicago, assistant 
general counsel of the National Board, 


will go to New York City to take charge 
of the office there in the absence of Gen- 
eral Counsel J. H. Doyle. Mr. Doyle 
leaves next week for Seattle to attend 
the insurance commissioners’ convention 
and after that he will spend his vacation 
in Colorado. 
* x 

W. M. Murray of the Jens, Murray & 
Co. agency of Chicago is due to return 
this week from a month’s business trip 
to the Pacific Coast, visiting Seattle, 
Portland, San Francisco, Los Angeles 
and Denver. 


Clean living makes the undertaker wait 


Canadian Fire, Auto and 


Casualty Groups in Merger 





The fire, automobile and casualty 
underwriting associations of eastern 
Canada, meeting jointly at Murray Bay, 
Que., decided to merge as the Cana- 
dian Underwriters Association. Princi- 
pal officers elected are: President, John 
Holroyde, Commercial Union, Mont- 
real; vice-presidents, L. C. Evans, Lon- 
don & Lancashire Guarantee, Toronto, 








and H. W. Falconer, Dominion of Ca- 


Kay, North British & Mercantile, Mont- 
real; Kenneth Thom, Western, To- 
ronto; E. M. Whitley, Canada Security, 
Toronto; C. E. Sanders, Atlas, Mont- 
real; A. F. Glover, Central Insurance, 
Montreal; C. W. C. Tyre, Columbia, 
Montreal; Adam McBride, American 
Alliance, Montreal; F. D. Knowles, 
United States Fidelity & Guaranty, To- 
ronto. 


A quarterly dividend of $5 a share has 
been declared by the Connecticut Fire of 
Hartford. This is an increase over the 


longer, nada General, Toronto; council, E. J.!$4 paid for the preceding quarter. 
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JONATHAN GEORGE WASHINGTON TRUMBULL 
First “Hartford’’ Local Agent 


A PROMISE THAT HAS BEEN KEPT 


N 1810, one hundred and twenty-five years 
te ago this month, the Hartford Fire Insurance 





= Company was organized under a perpetual 
charter to sell INDEMNITY—i. €.,a promise to pay legiti- 
mate claims for loss or damage to property caused by fire. 

Something more than money was required for 
such an undertaking. Character, courage, and honesty 
of purpose were essential to make such an endeavor 
successful. Insurance at that time was an almost un- 
tried experiment. It was necessary to build up a repu- 
tation for reliability and business probity in order to 
gain and hold public favor. 

In December, 1810, JONATHAN G. W. TRUMBULL 
of Norwich, Conn., a grandson of Connecticut's Re- 
volutionary War Governor, became the first Hartford 
agent and the first local agent of any insurance an 
in the State of Connecticut. A man of in- 
tegrity himself, he had faith in the Hartford’s 
promise. He was willing to offer the protec- 
tion of Hartford policies, countersigned by 
himself, to his friends and neighbors. Agent 
Trumbull made no mistake. Today, after 





one hundred and twenty-five years, the Hartford’s or- 
ganization contains more than 17,000 agents located 
in all communities of any size in every State of the 
Union and in Canada. These agents believe in the 
soundness of Hartford protection and now sell Hartford 
insurance covering any property loss, however caused, 
against which insurance may be lawfully effected. 

The Hartford’s great business could never have 
been built up without a record of performance back of 
the promises its agents sell. Through five wars, seven 
panics, and every conflagration this country has known, 
the Hartford has paid and paid in cash. 

Its 125th anniversary finds the Hartford firmly be- 
hind its contracts, as it has constantly been since 1810— 
witness the conflagrations at NEW YORK in 1835, at ST. 
LOUIS in 1848, at CHICAGO in 1871, at BOSTON in 1872, at 
BALTIMORE in 1904, at SANFRANCISCO in 1906. 


If you want Hartford nation-wide insurance, or if you 
are insured in the Hartford and while away from home 
suffer a loss, call any Western Union office in the United 
States, or the Canadian National Telegraphs, in Canada, 
and you will be given the name of the nearest Hartford 
Agent. If a broker handles your insurance, ask him to 
procure for you a Hartford policy. 


HARTFORD 


THE HARTFORD FIRE INSURANCE COMPANY « AND THE HARTFORD ACCIDENT and INDEMNITY CO, 


HARTFORD, 


CONNECTICUT 














14 


THE NATIONAL 





UNDERWRITER 





June 27, 1935 





Commissioner Sullivan of 
Washington Rules on Checks 





OLYMPIA, WASH., June 26.—Com- 
missioner W. A. Sullivan has replied to 
the requirement of Commissioner F. J. 
De Celles of Massachusetts that checks 
issued in payment of claims covering 
losses incurred in Massachusetts be 
made on banks located in the central 
and eastern states, in order to avoid de- 
lay in collections. Under retaliatory 
laws, Commissioner Sullivan has issued 
a similar requirement respecting Massa- 
chusetts companies operating in Wash- 
ington. His requirement is that checks 
in payment of Washington claims be 
written on banks located within Wash- 
ington or adjoining states, so that the 
check or draft when presented for col- 
lection will in ordinary course of busi- 
ness reach the bank on which it is pay- 
able not later than the business day fol- 





lowing the day on which it was depos- 
ited. In commenting on his ruling Mr. 
Sullivan said that some Massachusetts 
companies have been operating in Wash- 
ington for over 35 years and the methods 
used in the payment of claims have been 
satisfactory, but that the ruling is due 
to the retaliatory requirement. 


Marshall on Seattle Program 


John A. Marshall, District of Colum- 
bia superintendent of insurance, Wash- 
ington, D. C., will discuss the paper by 
H. E. McClain of Indiana before the 
National Convention of Insurance Com- 
missioners in Seattle on new ideas in 
insurance. He takes the place on the 
program originally assigned to the late 
George D. Riley, Mississippi commis- 
sioner. 


Announcement is made of the engage- 
ment of Don G. Kaga, adjuster for the 
Home of New York in Indiana, to Miss 
Jane Hogate of Indianapolis. 
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NEWS OF FIELD MEN 





Duerr Twice Honored at Meet 


Elected to Head Both Minnesota Fire 
Underwriters and Blue Goose at 
Alexandria 





The annual joint meeting of the Min- 
nesota field organizations at Alexandria, 
Minn., was permeated with the optimism 
which comes from the assurance of good 
times in the northwest. George F. 
Duerr, Providence Washington, was 
honored by being elected both president 
of the Minnesota Underwriters Associa- 
tion and most loyal gander of the Blue 
Goose. C. H. Ludwig, New York Un- 
derwriters, was named vice-president of 
the underwriters’ association, and R. E. 
Cropsey, National Fire, secretary-treas- 
urer. The Blue Goose elected G. D. Van 
Wagenen, National Union Fire, super- 
visor; W. W. Belford, Rhode Island, 
custodian; J. E. Jackson, Weeks & Jack- 
son, state agents of the Home, guardian; 
P. A. Enck, Enck & Linnell general 
agency, Minneapolis, keeper; D. 1. 
Bergwin, Springfield Fire & Marine, 
wielder, and H. W. Freeman, retired, 
Minneapolis, historian. 

The Minnesota State Fire Prevention 
Association postponed its election to 
July 2. 

Recreation marked the program and 
speakers were excluded on the ground 
that their hot air might recall the torrid 
winds that raised havoc in the northwest 
last year. 

A. L. Miss, St. Paul manager Western 
Adjustment, won first honors for the 
best string of bass. The largest bass 
was caught by Ralph Tyler, Nettleton 
& Tyler, adjusters, Minneapolis. Mr. 
Duerr pulled a wicked bow in the arch- 
ery contest to achieve first honors in 
that event. Carl Lill, Sun, was the victor 
in trap shooting. J. B. Cullison, Chi- 
cago, manager Hail & Rain Insurance 
Bureau, won the rifle shoot. Dean 
Perry, Fire Association, was champion 
among clock golfers. G. W. Wiik, 
America Fore, took first prize in the 
bogey golf tournament. The ping pong 
winners were Phil Baumann of Bau- 
mann & Gordon, Winona, Minn., gen- 
eral agency, Class A; Mr. Wiik, Class 
B, and William Knight, State of Penn- 
sylvania, Class C. 

In addition to Mr. Cullison, out of 
state visitors included W. J. Tippery, 
assistant western manager Aetna Fire; 
John T. Hutchinson, secretary of the 
Insurance Federation of America; C. W. 
Seanor, Chicago, assistant general man- 
ager of the Underwriters Adjusting; and 
John Pabst, Chicago, midwest manager 
Fireman’s Fund Indemnity. 





A dinner-meeting of the New Jersey 
Special Agents Association will be held 
July 1 in the Suburban Golf Club, 
Elizabeth, at which several important 
questions will be discussed, including a 
future meeting place for the association. 





Michigan Field Clubs Meet 


Menzies Elected President of Fire Under- 
writers Association—Rawlings 
Head of Field Club 








R. N. Menzies, Great American, was 
elected president of the Michigan Fire 
Underwriters Association at the annual 
meeting in Jackson, succeeding W. H. 
Gabriel, National of Hartford. Mr. 
Menzies served as vice-president last 
year and is especially active in Blue 
Goose circles, being a past most loyal 
gander of the Michigan pond. R. J. 
Martin, Equitable Fire & Marine, who 
acted as secretary-treasurer two years 
ago, was elected vice-president and A. 
E. Holt, Aetna Fire, is secretary-treas- 
urer, succeeding J. F. Nehman, Fire 
Association. 

In his report President Gabriel said 
there are 27 agencies now operating un- 
der trusteeship as compared with 31 a 
year ago. Agency receiverships consti- 
tute a problem that has received much 
attention from the organization during 
the year. He predicted that it would be 
two or three years more before this sit- 
uation can be entirely ironed out. 


Powrie Explains Action 


A. F. Powrie, Chicago, western man- 
ager Fire Association, a past president 
of the Michigan association, referring to 
the May meeting at which a number of 
members of the Western Underwriters 
Association were present and at which 
the Michigan association was spurred to 
renewed activity to clean up certain un- 
satisfactory situations in the state, de- 
clared that the remarks made at that 
meeting should not be construed as crit- 
icism or as an indictment of carelessness 
on the part of the Michigan field men. 

The W. U. A. executives felt that 
there was a slight inertia—a certain lack 
of aggressiveness in Michigan in tack- 
ling some of the more pressing problems 
in the field, he explained. The W. U. A. 
probably expects more of Michigan than 
of most states, he added, asserting that 
the association will give the Michigan 
organization 100 percent cooperation 
and in return expects full cooperation 
on agency balances and other problems. 
H. W. Chesley, Chicago, assistant sec- 
retary W. U. A., following Mr. Powrie 
on the floor, pledged the wholehearted 
support of the Western association’s 
governing committee on all Michigan 
undertakings during the year. L. R. 


Hanawalt, Chicago, assistant western 
manager National of Hartford, also 
spoke. 


Corell Asks Aid 


H. B. Corell, Lansing, first deputy in- 
surance commissioner, called attention 
to the new law governing hotels, apart- 
ment and rooming houses, dormitories, 
etc., used to house people, from a safety 
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standpoint. He asked the assistance of 
the association in enforcing the measure. 

A memorial tribute to the late John 
A. Lambin, National of Hartford, was 
adopted. 

Forty field men played in the golf 
tournament despite frequent rain and 
high wind. L, Hewett, Boston and 
Old Colony, finished with a low gross 
score of 80; Henry Bogue, Michigan 
Audit Bureau, and R. R. Bucknell, De- 
troit National Fire, placed first and sec- 
ond respectively in the kickers’ handi- 
cap; H. B. Corell won the circle shoot- 
ing contest and Ed Chaufty, Fire Asso- 
ciation, and Merrell Kraft, Kraft 
Agency, won prizes for the lowest num- 
ber of putts. 


E. V. Rawlings Elected 


The Michigan Field Club (Bureau) 
held its annual meeting with President 
S. A. Syrett, Northwestern National, 
presiding. E. V. Rawlings, Monarch and 
Eureka-Security, was advanced from 
vice-president to president. M. . 
Degenaar, Milwaukee Mechanics, was 
elected vice-president and D. C. James, 
Firemen’s of Newark, was reelected sec- 
retary-treasurer. The new _ executive 
committee consists of A. M. Jackson and 
W. C. Howe, Firemen’s, and A. 
Syrett. 

The 1935 loss committee comprises 
Bruce Howard, Firemen’s; A. A. Beck- 
ert, Standard of New Jersey, and D. B. 
Gamble, Monarch and Eureka-Security. 
Bruce Howard, D. C. James and Wil- 
liam Wood, Dubuque Fire & Marine, 
form the entertainment committee. 





Prizes Awarded at Banquet 





Kentucky and Tennessee Field Men 
Close Their Joint Gathering with 
Social Function 





Approximately 200 attended the din- 
ner given by the Tennessee and Ken- 
tucky Fire Underwriters Associations at 
Signal Mountain, Tenn. George 
Raine, manager Fire Companies Adjust- 
ment Bureau, retiring most loyal gander, 
was toastmaster. During the dinner the 
new officers of the Blue Goose for both 
states were introduced. 

Prizes were presented for the various 
contests and sports. The grand bridge 
prize was won by Mrs, Sterling Thomp- 
son. Cash prizes were also won by Mrs. 
Leon McGilton, Mrs. H. H. Van Ars- 
dale and Mrs. Roy Wheeler. 

In trap shoot, high gun was won by 
R. C. Wade, State of Pennsylvania; J. 
H. Goodin, Hartford, handicap shoot. 
Prizes were also won by David Zeiser, 
American Alliance; H. B. Long, Hart- 
ford; David Zeiser, American Alliance; 
John Street, Hartford, and G. B. Harbi- 
son, Continental. 

The golf tournament was won by 
George Frank of the Aetna in Tennes- 
see, and Marshall Mellor, Home, Ken- 
tucky. 

The shuffleboard contest was won by 
L. E. Driscoll, Kentucky, Norwich 
Union, and Raymond Ramsey, Chatta- 
nooga adjuster. 

Henry T. Lindholm, Western Actua- 
rial Bureau, explained the workings of 
the merchandise and fixture form and 
the supplemental contract at the busi- 
ness meeting. 

J. C. Schmitt’s Address 


J. C. Schmitt, Home of New York, 
president of the Tennessee Fire Under- 
writers Association, in his address said 
that stock carriers’ loss ratio last year 
in the state was 38 percent and non- 
stock 53 percent. There has been a de- 
cided increase in non-stock competition 
during recent years. Since 1931 Mr. 
Schmitt said it has risen to a serious 
point. He feels that the competition 
entered largely from the casualty side 
of the business. Last year the stock 
carriers increased their premiums in 
Tennessee $1,371,632. The increase for 
the same period for non-stock was $75,- 
787. President Schmitt is inclined to be- 
lieve that the non-stock competition has 
reached its zenith but he urged members 
not to diminish their efforts in preach- 








New President 














R. S. TUCKER 


R. §. Tucker, state agent of the 
America Fore, was elected president of 
the Illinois Fire Underwriters Associa- 
tion. He was formerly state agent of 
the Niagara before it was acquired by 
the America Fore group. He is one of 
the stalwarts in the state. 








ing the doctrine of stock insurance on 
all sides. 

The introduction of the new supple- 
mental contract, he said, has increased 
the facilities of agents. He recommended 
that the rules be amended so that the 
writing of blanket policies on risks of 
more than one fire division could be 
accomplished without the use of the pro 
rata clause where the 90 percent coin- 
surance clause is incorporated in the 
form. If any credit in rate is recom- 
mended he said this is not permissible 
on unsprinklered properties and has op- 
erated to the detriment of stock com- 
panies in non-stock competition whose 
carriers do not demand the pro rata with 
the 90 percent clause. 


Brushingham Joins G. & R. 


Resigns as Special Agent of Atlas to 
Become Wisconsin and Minne- 
sota State Agent 











John N. Brushingham has been ap- 
pointed state agent of the Globe & Rut- 
gers for Wisconsin and Minnesota. 
President Fred A. Hubbard of the G. & 
R. was in Milwaukee last week com- 
pleting arrangements. 

Mr. Brushingham started in the busi- 
ness in the office of Marsh & McLennan, 
in their Chicago agency. Later he was 
with the Continental in Illinois, and then 
for ten years with the Travelers in Wis- 
consin, and for the last few months, 
with the Atlas in Wisconsin. 


The affairs of the Atlas in Wisconsin 


will now be handled exclusively by L. 
IF. Schmidt. 


Feed on Lake Delavan Rice 








Illinois Blue Goose Members Found 
Choice Picking in the Famous 
Wisconsin Waters 





A short special meeting of the Illinois 
Blue Goose was held at Lake Delavan, 
Wis., at the time the Illinois Fire Un- 
derwriters Association and Illinois Fire 
Prevention Association held forth at this 
resort. A. R. Miller, America Fore, 
presided as most loyal gander. Wielder 
P, J. V. McKian lurked in the back- 
ground. Eight new members. were 
elected they being, F. J. Summer, Em- 





ployers Fire; F. A. Fox, “0 ae 

Dame, American, N s Weg 
Royal- Liverpool, and H. ys 
Pioch, L. G. Feeney, E. B. Birong, J. 
Cc. Hull, America Fore. 

R Freeman, Illinois Inspection 
Bureau, was the winner of the Blue 
Goose elimination golf tournament with 
73 net, and E. D. Smith, America Fore, 
was runner up with a net 74. 

Those who qualified in the finals of 
the Blue Goose golf tournament were: 
Blackhawk Puddle—C. N. Ingalls, Cam- 
den, and J. P. Hoffman, American, N. 
J. Peoria Puddle—R. H. Gregg, Crum 
& Forster and John Borah, Illinois In- 
spection Bureau. Dan T. Smith Puddle 
—E. D. Smith, America Fore, and F. D. 
Payne, National, Conn., Chicago—R. E. 
Freeman, Illinois Inspection Bureau, and 
N. A. Young, National, Conn. 

The Blue Goose golf tournament 
committee consisted of J. Chickering, 
Sun; J. E. Guy, America Fore, and O 
S. Peterson, Home. 





Louisiana-Mississippi Election 

The Louisiana and Mississippi Blue 
Goose held their’ annual meeting at 
Gulfport, Miss., simultaneously with the 
Mississippi Association of Insurance 
Agents. Officers elected by the Missis- 
sippi pond, all of Jackson, are: W. G. 


Sours, most loyal gander; L. B. Hughes, 





supervisor; J. L. White, custodian; Jf. 
L. Ross, keeper; W. W. Samson, 
wielder. The Louisiana pond officers 
are: P. F. Perrilliat, most loyal gander; 
Chester Farrell, supervisor; R. U. 
Wright, custodian; Ralph Wrylies, 
keeper, and Julian Simmoneaux, wielder. 


W. H. Marks Is Elected Head 
of Seattle Pond at Splash 


SEATTLE, WASH., June 26.—Golf 
and the election of officers featured the 
annual meeting of the Seattle Blue 
Goose. W. H. Marks, C. B. DeMille 
General Agency, was named most loyal 
gander; Arnold Lindholm, Washington 
Surveying & Rating Bureau, supervisor; 
Martin Pool, Gould & Gould general 
agency, custodian; Edward Collins, Lon- 
don & Lancashire, guardian; T. 
Maher, Firemen’s of New Jersey, keeper, 
and G. A. O’Sullivan, H. M. Hinchman 
Co., wielder. Perry Huff, retiring most 
loyal gander, was chosen grand nest 
delegate. 

Fifteen members of the British Co- 
lumbia pond journeyed south to com- 
pete in golf but failed to take back with 
them the Archie Z. DeLong Memorial 
Cup, a source of continuous competition 
between the two groups. Seattle mem- 
bers also competed for the Lee McKen- 
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zie Cup with A. E. Campbell, adjuster, 
and Guy Frazer, St. Paul Fire & Marine, 
tied. The day’s activities were wound 
up by a banquet. 


Vogelsong With Mill Owners 

C. D. Vogelsong has resigned as east 
coast supervisor for the Lumbermen’s 
Underwriting Alliance of Kansas City 
to become field supervisor for the Mill 
Owners Mutual of Des Moines. He 
has been assigned to duty in Pennsyl- 
vania and western New York, succeed- 
ing D. S. Miller, who has returned 
to local agency work. Mr. Vogelsong 
was for four and a half years with the 
General of America in Seattle as spe- 
cial agent. He afterward went to W. 
H. Opie & Co., Tacoma, Wash., as 


manager of the insurance department. 


Boyden Talks to Field Club 


The Illinois Field Club held a meet- 
ing in St. Charles. L. E. Boyden, as- 
sistant manager of the Western 
Sprinkled Risk Association, told of the 
functions and operation of the associa- 
tion, explaining its services and facili- 
ties. The club’s next meeting probably 
will be in October when the annual elec- 
tion will be held. 


Central Manufacturers Plan 


Don S. Miller has been appointed spe- 
cial agent of the Central Manufacturers 
Mutual of Van Wert, O., in Pennsyl- 
vania, Maryland and Delaware to suc- 
ceed E. J. Hogan, who has become 
manager of its Pacific Coast depart- 
ment at San Francisco. Mr. Miller has 
had 15 years experience as inspector, 
sales engineer, and more recently as 
special agent for the Mill Owners Mu- 
tual Fire in Pennsylvania. 

The Central Manufacturers has en- 
tered Kentucky and Florida. The de- 
velopment work will be done by Spe- 
cial Agent S. C. Roper in Florida, and 
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A 35 year old company rated excel- 
lent will consider applications for 
direct selling representatives living 
in New England—New York—Phil- 
adelphia and Chicago. Must know 
Fire Insurance forms—values and 
rating procedure and have good 
record for production. Give details 
of your experience—full informa- 
tion as to qualification and state 
salary expected in your reply. 
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New Minnesota Supervision 

The Atlas and Albany have made 
general agency transfers in Minnesota. 
Both have been in the office of E. L. 
Wurst & Co. The Atlas goes to Walsh, 
Herberg & Larson of Minneapolis, who 
will cover the state. The Albany trans- 
fers to R, M. Neely & Co. of St. Paul, 
who will handle the state. 


Iowa Blue Goose Meeting 


A mistake was made in last week’s 
issue in giving the date of the annual 
outing of the Iowa Blue Goose, which 
will be held at the Hyperion Club. The 
splash will be held July 16. 








San Francisco Pond Elects 


Elmer Bonstin, vice-president Pacific 
National Fire, was elected most loyal 
gander of the San Francisco Blue 
Goose at the annual meeting, succeeding 
J. I. Thomas, Pacific Board. Other of- 
ficers are: Stanley McPherson, Neth- 
erlands, supervisor; W. E. Griffith, in- 
dependent adjuster, custodian; Lee Co- 
burn, America Fore, keeper, "and Har- 
rison Houseworth, wielder. Messrs. 
Thomas and Bonstin are the grand nest 
delegates. 


Oklahoma Blue Goose Election 


At the annual meeting of the Okla- 
homa Blue Goose, L. P. Gray of the 
Trinity Universal was elected most loyal 
gander; E. N. Pearson, Aetna Fire, su- 
pervisor; Z. M. Lang, Great American, 
custodian; R. M. Senn, St. Paul F. & 
M., guardian; B. . Clarkson, Crum & 
Forster, keeper, and C. M. Smith, 
Springfield F. & M., reelected wielder. 
There were 90 members present. 








To Inspect Flood Damage 


Shelby Holmes, American of Newark, 
president Kansas Fire Prevention Asso- 
ciation, has called a meeting in Topeka 
July 2 to make plans to inspect Kansas 
towns that were in the floods recently. 
A number of towns were flooded and 
it is expected that some of the property 
is therefore in poor condition from an 
underwriting viewpoint. It is planned 
to assign three of four field men to each 
flooded town to inspect and report on 
risks that have been damaged. 

The Topeka members of the Blue 
Goose have made a contribution to the 
Red Cross to help in its work among 
those living in the Kaw valley who have 
been in the recent flood and need help. 


Firemen’s Indiana Changes 


Charles F. Engle, who has been state 
agent of the Milwaukee Mechanics and 
Superior, outside of Indianapolis, is now 
joining the branch office of the Fire- 
men’s group at Indianapolis with the 
title of state agent, being associated 
with Manager Ross A. Moore. O. B 








Brown, state agent of the Firemen’s and 
Girard, will take over the Superior and 
Milwaukee Mechanics, and will be as- 
sisted by T. C. Hassett. Both have their 
offices in the Guaranty building at In- 
dianapolis. 


Krueger With Crum & Forster 


Fred Krueger has been appointed 
southern California special agent in Los 
Angeles for Crum & Forster, to assist 
Paul St. John, state agent. He has been 
special agent of the Phoenix of London 
group in Los Angeles for the past nine 
years, prior to} which he was with the 
San Francisco office of the Pacific 
Board. 








Heller Undergoes Operation 
L. C. Heller, Ohio state agent of the 
Providence Washington, underwent an 
ame in a Columbus hospital Mon- 
ay. 





H. H. Chittenden, Ohio state agent of 
the Home, Columbus, returned to his 
office this week after recovery from an 
illness which has kept him away from 
his duties since May. 








COMPANY NEWS 

















Mecherle Is Elected Head 
Also of State Farm Fire 





G. J. Mecherle, president of the State 
Farm Mutual Automobile of Blooming- 
ton, Ill, was elected president of the 
State Farm Fire at the organization 
meeting of that company. The State 
Farm Fire is to write automobile fire, 
theft and collision in those states in 
which the State Farm Mutuai is not 
permitted to write all of the coverage, 
and the State Farm Fire will also write 
a certain amount of regular fire insur- 
ance business. The vice-president is R. 
P. Mecherle, who is also vice-president 
of the State Farm Mutual Automobile; 
T. F. Campbell becomes secretary of the 
State Farm Fire and Adlai H. Rust is 
treasurer of both companies. The direc- 
tors are G. J., R. P. and G. E. Mecherle, 
Mr. Rust, J. C. Beekman, C. A. Asplund, 
W. B. McFarland, A. J. King and Henry 
Gerdes. 

The manager for the State Farm Fire 
has not yet been engaged. A license will 
probably be issued this week. 





New Lincoln Company’s Lineup 

The newly incorporated Guaranty 
Insurance Company of Lincoln, Neb., 
an assessment hail company, has elected 
F. A. Wood as president and treasurer; 
William Kiewit, secretary; G. G. Pat- 
ton, Lincoln; John Loder, Waverly, and 
C. E. Johnson, Cotesfield, directors. 
Mr. Wood has been in the hail insur- 
ance field for a number of years. Mr. 
Kiewit and Mr. Patton have held exec- 
utive positions in life and health and 








Hail Insurance Premiums 
Show Handsome Increase 








Companies writing hail insurance on 
growing crops report a much more ex- 
tensive business this year. Some offices 
report that their business so far this 
year is equal to all of last year. In 
Texas and part of Oklahoma, the 
drought affected the crops so that the 
premiums were very small. However, 
rain began to fall in Kansas, Nebraska, 
Iowa, the northwestern states and 
Canada so that the wheat crop this year 
is luxuriant. Farmers are insuring and 
75 percent of the cases are paying cash 
for the insurance rather than giving 
notes. This seems to indicate a thor- 
oughly healthy condition in the agri- 
cultural areas. 








accident companies. The company 
plans to operate only in Nebraska. 


Craig Made General Manager 


Ey S. Craig, formerly assistant man- 
ager and assistant secretary of the Grain 
Insurance & Guarantee Co. of Winni- 
peg, has been appointed general man- 
ager to succeed the late W. D. Law. 


Plan Hartford Fire Pageant 


R. M. Bissell, president Hartford 
Fire, will take the part of Nathaniel 
Terry, first president of the company, 
in a pageant “The Glorious Venture,” 
to be given Thursday evening, (June 
27) on the grounds of the company. 
George S. Stevenson, a director, will 
impersonate Walter Mitchell, first sec- 
retary. Other directors will take parts 
of men who founded the company June 
27, 125 years ago. 











California Licenses Reported 


The Paper Mill Mutual of Boston has 
applied for license in California. The 
Independent County Mutual Fire of Los 
Angeles has been given permission to 
incorporate as a county mutual. Li- 
censes were issued to 172 permanent 
California agents, other than life, last 
month. 





Remodel Mill Owners’ Office 


The Mill Owners Mutual of Des 
Moines has remodeled its office in mod- 
ernistic style and has installed a new 
air conditioning system. The entire floor 
of the building at 507 Tenth street is 
now known as the Mill Owners Mutual 
floor. J. T. Sharp is president. 





Miscellaneous Company Notes 


The Fall River Manufacturers Mutual 
has been licensed in Kentucky. 

The Farmers Mutual Fire of Stanis- 
laus County, Cal., has changed its name 
to the Stanislaus County Mutual Fire. 
Head office has been moved from Tur- 
lock, Cal., to Modesto. 
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SOUN D SECURITY 


That’s what your Assured wants 
That’s what you want—Mr. Agent 
That’s what our policies guarantee to both of you 
83 YEARS OF HONORABLE OPERATION 














$4,000,000 CAPITAL JAN. 1, 1935 





$8,764,733 POLICYHOLDERS’ SURPLUS 


$14,392,064 ASSETS 


LOSSES PAID SINCE ORGANIZATION $81,097,007 


The HANOVER FIRE INSURANCE COMPANY of NewYork Charles W. Higley, Pres. 
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VIEWED FROM NEw YORK 


By GEORGE A. WATSON 


BROKERS’ COURSE OUTLINED ‘eral manager United States Aviation 


A meeting of the general educational Underwriters. Sir . 
committee of the Insurance Society of | Major Chambers envisioned the time 











New York was held Tuesday afternoon 
to discuss the idea of giving a broker’s 
apprentice course to enable applicants to 
comply with the educational require- 
ments in the law recently enacted in 


! 


New York. W. A. Riordan is chairman , 


of that committee. The question was 
turned over to the brokers’ educational 
committee, which will report Monday. 
No action was taken except that it was 
considered likely that the number of 
inland marine lectures will be reduced 
to six or eight instead of 18 as tenta- 
tively suggested. 

Prior to the meeting a tentative out- 
line of the course had been drawn and 
had been approved by the insurance de- 
partment. 

The tentative program calls for a 
course running about 20 weeks and re- 
quiring about 58 hours of attendance at 
lectures. The course would start with 
history, insurers, cooperative organiza- 
tions, state supervision, and company 
statements. Then there would be spe- 
cific fire insurance subjects, such as rates 
and general sidelines, risk hazards, pro- 
tection, general contracts, New York, 
New Jersey and Connecticut contracts, 
clauses and forms, general losses, fire 
loss adjustment by brokers, production, 
id O., I. U. B., etc. Various phases 
of casualty insurance would be covered 
and the course on inland marine given. 
Then there would be covered features 
pertaining to brokerage operations, in- 
cluding production, office routine, effi- 
ciency and employes training, insurance 
from the client’s viewpoint, ethics, etc. 

* * : 
REALTORS FETE PINK 

A luncheon in honor of Insurance 
Superintendent Pink of New York was 
held Wednesday of this week, the host 
being the Associated Real Estate Board 
of the metropolitan area. 

* * x 

COMMITTEE CHAIRMEN NAMED 

Committee chairmen of the New York 
Board, as announced by President Hart 
Darlington, are as follows: 

Finance, O. E. Schaefer; fire patrol, 
Bennett Ellison; laws and legislation, J. 
J. Hoey; losses and adjustments, W. A. 
Riordan; fire prevention and water sup- 
ply, J. W. Nichols; electricity, F. W 
Kentner; arbitration, C. F. Shallcross; 
membership, O. E. Schaefer; fire patrol 
telief fund, Bennett Ellison. 

x“ = 2 
CONTINUED IMPROVEMENT SHOWN 


Continued improvement is shown in 
the report for January of the Central 
Bureau. Unpaid earned premiums dur- 
ing that month this year were $27,715 
less than those reported in January, 
1924. Fire companies reported 7,869 
entries last January, decrease 1,76%, and 
unpaid earned premiums $24,467, de- 
crease $8,118. The casualty companies 
reported 4,668 entries, decrease 1,546, 
and unpaid earned premiums $120,869, 
decrease $19,596. 

* * 
DART HEADS N. Y. C. POND 


Edward W. Dart is now most loyal 
ganden of the New York City Blue 
Goose, having been elected at the annual 
dinner-meeting. Other new officers are: 
Fred L. Bross, supervisor; S. R. How- 
ard, custodian; William Stedler, guard- 
ian; J. E. T. McClellan, keeper, and 
Max W. Buckenberger, wielder. 
Samuel A. Mehorter and Mr. Dart were 
named as delegates to the grand nest 
meeting at Atlantic City in August. 

The gathering marked the close of the 
administration of Clarence Axman, 
which proved one of the most success- 
ful in the history of the body. Guest 
speakers were G. O. Milne, eastern di- 
vision engineer National Broadcasting 
Co.; Col. George Vaughn, an American 
ace, and Maj. Reed M. Chambers, gen- 





when air travel would be vastly more 
extensive than it is today, rapid as have 
been its strides in recent years, holding 
that through its development the oppor- 
tunity for writing aircraft coverage by 
agents and brokers would measurably 
follow that of the automobile line. 

The New York City pond now has a 
membership of 323. 

Some of the entertainment features 
planned for the grand nest meeting were 


' mentioned by Most Loyal Grand Gander 


Mehorter. 
2 8 


TEMPLE IS REDECORATED 


Robert C. Hosmer, secretary of the 
Enlightened and Perfect Order of the 
Rod of Aaron (eastern division), advises 
that Sphincter Temple, the mosque of 
the eastern division, is being redecorated 
and refurnished for the annual ceremony 
to be held in New York Dec. 28. 

The following brothers, who have been 
initiated, now reside in New York or 
vicinity, Wm. M. Frink, Norwich Union, 
H. G. Casper, Eagle Star, M. H. Gran- 
natt, L. & L. & G., R. L. Tanner, New 
York Underwriters, Chas. F. Rupprecht, 
Commercial Union, John R. Cooney, 
Firemen’s, Wm. B. Rearden, Firemen’s, 
Henry A. Yates, National Union, 

Those eligible but who have not been 
initiated are, D. E. Monroe, Commer- 
cial Union, Montgomery Clark, Han- 
over, Robt. D. Safford, Travelers Fire, 
Fred A. Hubbard, Globe & Rutgers. 

* x * 
JOCHEN TAKES NEW POST 

B. A. Jochen, recently appointed as- 
sistant United States manager of the 
Eagle Star & British Dominions, is now 
located at the headquarters of the com- 
pany in New York City, familiarizing 
himself with its managerial policy in 
this country. He has fixed upon Scars- 
dale in the hills of Westchester County 
as a residence place and has already 
begun to feel at home in the eastern 
environment. 

* x 

J. J. WINDLE DIES IN ALBANY 

J. J. Windle, head of the adjusting or- 
ganization in New York bearing his 
name, died in a hospital in Albany, N 
Y., after an illness of seven weeks. He 
was 71 years of age. He had been 
taken ill in Albany while adjusting a loss 
there. He was a native of England and 
came to the United States about 1883. 

* * x 


CULVER ENTERTAINS ASSOCIATES 

B. M. Culver, president of the Amer- 
ica Fore group, entertained 51 of the 
associated officers and departmental 
managers at a golf tournament and din- 
ner at the Montclair (N. J.) Golf Club. 
E. M. Callahan, manager of the broker- 
age department of the Niagara Fire, 
captured the handsome America Fore 
silver golf trophy presented by Ernest 
Sturm, chairman America Fore. Sec- 
ond low net prize was won by F. S. 
Ennis, head of the advertising division, 
while W. L. Bates, secretary of the Fi- 
delity & Casualty, won the third low 
net. W. H. Griffith, manager of the 
automobile department, proved winner 
of the low gross score competition. At 
the conclusion of the dinner, the tables 
were turned on President Culver 
through the presentation of a mammoth 
candle lighted birthday cake, it being 
his natal anniversary. Chairman Sturm 
presented the trophy cup to Mr. Calla- 
han and produced individual cups to be 
retained by former winners of the 
“chairman’s cup.” The recipients were 
W. F. Dooley, H. H. Kraemer and M. 
J. O’Brien. H. E. Maxson, also a win- 
ner, will receive his cup upon his return 
from Europe. Mr. Sturm himself was 
a winner of the America Fore trophy. 
Mr. Culver stated the chairman’s friends 
and associates would present him with 
a permanent trophy. Those who spoke 
at the affair included J. W. Clarke, 





President P. L. Haid of the Insurance 
Executives Association, E. A. Henne, 
western manager and E. B. Vickery, 
Chicago manager. 
a 

Inspection of the Brooklyn plant of 
E. R. Squibbs & Sons was made by mem- 
bers of the Fire Insurance Examiners 
Association of New York City, the visit 
having been arranged by C. W. Bailey 
of the Marsh & McLennan office, which 
controls the extensive line. 


Decides N. Y. City Tax Can’t 
Be Deducted from State Tax 


ALBANY, June 26—In a decision 
that may result, it is feared, in retalia- 
tion by other states, Attorney General 
Bennett has upheld Governor Lehman 
by declaring that stock companies do- 
ing business in New York state must 
pay the full state levy, without regard 
to the local tax imposed by New York 
City. 

The effect of the decision is to add 
thousands of dollars in revenues to the 
treasury of the state, since some com- 
panies had begun to deduct the New 
York City tax on insurance premium 
collections from the total taxable 
amount. 

Under the decision out-of-state stock 
companies must pay all taxes levied by 





this state, which invariably equal those 
imposed by other states upon New 
York companies. In addition despite 
the retaliatory section of the New York 
law out-of-state companies doing busi- 
ness in New York City must continue 
to pay whatever emergency levy that 
city makes upon premium collections. 

In a communication, the New York 
department said it feared “such an opin- 
ion might be cause for retaliation on the 
part of taxing officials of the home 
state of each company and against all 
New York domestic companies doing 
business in that state.” 

In theory New York state taxes 
every foreign company about what the 
home state of that company taxes New 
York state companies doing business 
therein. 

The matter of deductions for mu- 
nicipal taxes came before Attorney 
General Bennett in an inquiry from the 
insurance department, which felt that 
a deduction by the companies to meet 
the New York city taxes “gives to the 
city a tax that should properly come 
to the state.” 


Underwriters’ Conference Dates 


The annual underwriters’ conference 
of the Federation of Mutual Fire Insur- 
ance Companies is to be held in Chi- 
cago, Aug. 12-13. 
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Romance of the Early Days 


Some of the most interesting reading 
comes from the historical sketches and 
documents connected with anniversaries 
of insurance companies that date back 
many years. There is a romantic glow 
about the beginnings of these institutions 
which now are large and powerful. One 
of the choicest companies in this country 
is the Aerna Fire. It has always been 
truly American and representative of the 
best in American insurance. It has pur- 
sued its way along conservative, ethical, 
constructive lines. Its roots are deeply 
grounded in the ancestral soil. 

This year the AETNA is celebrating its 
116th anniversary and takes pride in the 
historical exhibit at its home office show- 
ing the first books that were kept in two 
drawers of a desk by ISAAC PERKINS, sec- 
retary and sole employe. The AETNA has 
contributed extensively to movements that 
have been firmly established in insurance 
and developed into present day practice. In 
fact it originated some of these. The AETNA 
claims to have appointed the first local 
agent outside of the home city of a com- 
pany. Its contention is probably well 
authenticated. This, then, was the be- 
ginning of our present American agency 
system to which we all pay tribute. 

The AETNA was a pioneer in many di- 
rections. It was one of the first, if not 
the first company to appoint a western 
manager. J. B. BENNETT of Cincinnati, 
famous in fire insurance history, took 
charge of the operations in 16 states. He 
was one of the most resourceful men of his 
day. He was far more than an under- 
writer. He had a vivid imagination and 


possessed remarkable sagacity, and yet 
his business course was conservative and 
practical. He established a system of ap- 
pointing and developing agents under a 
departmental office. Mr. Bennett believed 
in advertising and publicity. He had a 
flair for the artistic and graphic. The old 
agency signs that are on exhibition at the 
AETNA head office can be traced to Mr. 
BENNETT'S taste and desire to advertise. 
Mr. BENNETT? purchased 10 of these signs 
at $500 each. The lettering is in silver 
and gold, largely inlaid with mother of 
pearl. The frame is solid, hand carved 
oak. There are brilliant colors and the 
effect is graphic. 

Mr. BENNETT'S great contribution to 
the business is what is familiarly known 
as the “Aetna Bible.” In 1867 this was 
published from the western department at 
Cincinnati, it having been compiled and 
written by Mr. BENNETT. It is in reality 
an exhaustive treatise on underwriting 
and selling, giving suggestions, instructions 
to agents, outlining plans of procedure in 
conducting an insurance business. For a 
long time that was regarded as the authori- 
tative textbook of fire insurance. 

From the early days when the AETNA’s 
home office consisted of two drawers in 
a desk to its present magnificent propor- 
tions is a long stretch. It had a mag- 
nificent beginning, it has run true to form 
and today stands out as one of the great- 
est insurance institutions of our country. 

All can well afford to pause and pay 
homage to this Hartford company that has 
been so great a factor in the upbuilding 
and stabilizing of fire insurance. 


Bring Out Pertinent Points 


THE business of fire and casualty in- 
surance needs to be particularly proud of 
two recent addresses made before state 
conventions of insurance agents. We 
refer particularly to those of W. OweENn 
Witson of Richmond, Va., and SIDNEY 
O. SmirH of Gainesville, Ga., both mem- 
bers of the executive committee of the 
NATIONAL ASSOCIATION OF INSURANCE 
AGENTS. These addresses we might term 
extraordinary. They were far from the 
commonplace. They did not indulge in 
platitudinous expressions nor did they take 


up the threadbare subjects that are so 
often considered at agency conventions. 
Both of them dealt with the conditions in 
insurance today involving companies and 
agents in a straightforward, very potent 
and very frank way. 

Why is not the business reaching some 
amicable end whereby many of the dis- 
putes between the administrative and the 
selling sides of the business are adjusted? 
It seems to us that we are getting farther 
apart. In our opinion there is too much 
suspicion on both sides. There is not an 





tives and local agents attended the out- 
ing in Battle Creek, Mich., in commem- 
oration of the 50th anniversary of the 
founding of the Eaves Hamilton 
agency of that city. The company ex- 
ecutives on hand included L. R. Hana- 
walt, assistant western manager of the 
National; E. T. Tanner, executive as- 
sistant in the western department of the 
Security of New Haven; H. B. Elmers, 
assistant western manager of the Amer- 
ican, and G. H. Moloney of Chicago, 
vice-president of the Hartford Accident. 
Among the local agents attending was 
Clyde B. Smith of Lansing, former 
president National Association of In- 
surance Agents. R. J. Hamilton, sole 
owner of the agency, was host. 


Byron Stillman, 82, who was in the 
insurance business at Troy, N. Y., for 
65 years, died last week. The Stillman 
& Sons Agency was founded in 1870 by 
W. H. Stillman and his two sons, Byron 
and W. H. Stillman, Jr. Byron Still- 
man took over the agency about 20 
years ago. He was the oldest active 
agent in the city. 

Pearce B. Bland, past president of 
the Detroit Association of Insurance 
Agents, celebrated his 53d birthday last 
week and had his picture in the paper. 
Born in Detroit in 1882, he has been in 
the insurance business since 1917 and 
heads the Cadillac Insurance Agency. 


C. W. Garratt, president of the C. W. 
Garratt Insurance Agency, Detroit, died 
there after an extended illness. He 
founded the agency in 1913. His son, 
C. L. Garratt, who has been associated 
with him, will continue the agency. 

Enroute to Murray Bay where he was 
to have been one of the guests of honor 
at a testimonial banquet, Lewis Laing 
of Montreal suffered a heart attack, 
from which he later died. Mr. Laing 
was the retired Canadian manager for 
the Liverpool & London & Globe. He 
was seized on a steamer in the St. 
Lawrence. The dinner in his honor 
was to have been a feature of the an- 
nual meeting of the Canadian Fire 
Underwriters Association, of which he 
was a past president. 

He was 63 years of age. He was 
born in England and started working 
for the L. & L. & G. at the age of 14, 
continuing with the company until he 
retired in 1934. He was made local 
manager at Edinburgh in 1908, assist- 
ant manager for Scotland in 1912, was 








honesty of expression when there is a 
conference. The companies and the agents 
hide behind smokescreens. 

Unless there is a settlement of differences 
and a getting together in a fairly practical 
way, the disintegrating processes set in and 
their effect will be more and more ap- 
parent. There is a wonderful opportun- 
ity before the business as a whole if agents, 
company officials, general agents and field 
men unite and walk together. 

We commend particularly these two 
addresses. We hope that they will be 
read by everyone who is loyal to insurance. 
It is gratifying that the agency ranks are 
putting to the front men of such high type, 
those capable of presenting their viewpoint 
with mental honesty and convincing force. 

There have been efforts from time to 
time for the two houses to get together 
and pool their differences. Perhaps some- 
thing has been accomplished even if it is 
small. We still feel that the slogan 
sounded by the late James L. CAsE is one 
that should be heeded, “Conference, Co- 
operation, Conciliation.” 





manager in 1914 and was made Canad- 
lan Manager in 1923. 


W. M. Byrne, president Lawton- 
Byrne-Bruner Agency, St. Louis, was 
married last week to Mrs. M. Adrian 
and sailed from New York June 22 for 
a European honeymoon. 


E. H. Mulock of the Hopkins & Mul- 
ock agency, Des Moines, has resigned 
as Iowa relief administrator. He had 
headed the relief administration in Iowa 
for the last two yearn, 


John Borah, manager of the Illinois 
Inspection Bureau in Peoria, was at- 
tending the meeting of the Illinois Fire 
Underwriters Association at Delavan 
Lake, Wis., last week when he read in 
the Chicago papers of an apparent plot 
to kidnap his 8-year-old son Billy. Mr. 
Borah telephoned his home and found 
that his son was lured into an automo- 
bile by two men who liberated the boy 
when they learned that his father was 
not the possessor of great wealth. Mr. 
Borah is a distant cousin of Senator 
Borah of Idaho and the kidnapers evi- 
dently expected to extract a large sum 
from him because of this relationship. 
The boy was unharmed when released 
from the kidnaper’s automobile six 
miles from his home. 

Eight years without a vacation has 
“got on the nerves” of William Buck- 
ley, president of the R. M. Neely Co., 
St. Paul, and this week he and Mrs. 
Buckley set out on a 5,000-mile motor 
tour that will take them through the 
east and south. 


Leo E. Thieman, actuary Kentucky 
insurance department and formerly ex- 
ecutive secretary of the Louisville 
Board, has been named admiral by Gov- 
ernor ‘Laffoon of Kentucky. 


Harold R. Colbert, who has been pro- 
moted to editor of “Life Insurance Sell- 
ing” and the “Local Agent,” will be 
married June 29 to Miss Lydia McDan- 
iel. Mr. Colbert has been associate edi- 
tor of the publications for six years. 


F. W. Fort, vice- e-president and gen- 
eral manager of the Eagle Fire, has re- 
turned to Newark following a visit to 
the Pacific Coast to attend the gradua- 
tion of his youngest son, William S. 
Fort, from Leland Stanford, Jr., Uni- 
versity. Mr. Fort went to the coast via 
the Panama Canal, returning overland. 
His son will enter Harvard law school 
this fall. 

After an illness of several months, 
R. M. Kelley, 66, secretary-manager of 
the Pacific Reinsurance Bureau, died in 
San Francisco. Mr. Kelley had been 
prominent in fire underwriting circles of 
the Pacific Coast for many years. He 
joined the Pacific Board shortly after 
graduating from college and for several 
years was manager of the board office 
at Los Angeles. In 1905 he entered the 
Pacific Northwest territory to establish 
agencies for the Home of New York and 
then became a local agent in Alberta, 
Canada. In 1909 he was made manager 
of the Portland office of the Pacific 
Board. Later Mr. Kelley became a 
“rancher” but returned to insurance in 
1930 as an associate of the late G. A. R. 
Heuer, San Francisco broker and rein- 
surance operator, becoming treasurer of 
the Reinsurance Underwriters of San 
Francisco. In January; 1931, he estab- 
lished the Pacific Reinsurance Bureau, 
representing the Eagle Fire of Newark, 
which position he occupied at the time 
of his illness and death. Franklin W. 
Fort, vice-president and general man- 
ager of the Eagle Fire, who was on the 
Pacific Coast at the time of Mr. Kelley’s 
passing, attending the graduation exer- 
cises of his son at Leland Stanford Uni- 
versity, attended the funeral. 
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~ ARE YOU SELLING 1905 MODEL INSURANCE ? 


The Comprehensive 
and Combined Auto- 
mobile Policies written 
by the America Fore 
companies provide 
modern insurance 
protection for modern 
cars. 


The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FirRE INSURANCE COMPANY 


ghty Maiden Lane, 
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of Insurance Companies 


NIAGARA FiRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boards 
BERNARD MA. CULVER. President 


New York,N.Y. 
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Bulau Talks to Secretaries 





Tells Chamber of Commerce Officials 
Something About the Progress 
of Fire Prevention 





Alwin E. Bulau of Columbus, O., as- 
sociate state agent of the Home of New 
York fleet, and Ohio district chairman 
of the inter-chamber fire waste contest 
committee, spoke before the annual 
meeting of the Ohio Commercial Sec- 
retaries Association at Marion, giving 
an insight into the work that is being 
done in fire prevention association. Mr. 
Bulau said that fire prevention work 
has been placed largely in the hands of 
chambers of commerce and other civic 
organizations. Mr. Bulau reviewed the 
history of fires, fire fighting and fire 
prevention, giving a brief account of the 
great fires of history and the pioneer 
work done in fire prevention and_fire 
fighting in this country. Not until Feb- 
ruary of 1752 was any company or- 
ganized to write fire insurance in this 
country. At that time Benjamin Frank- 
lin and others organized the “Philadel- 
phia Contributionship,” which is still 
in business. The first public paid fire 
department was established in 1781, and 
that put an end largely to private fire 


fighting, which was conducted chiefly , 


by insurance companies. 


Public Becomes Conscious 


The establishment of a _ publicly 
owned and paid fire department, Mr. 
Bulau said, was indicative of the de- 
sire on part of the people to put fire 
extmguishments in the hands of the 
city or town government. The public 
became conscious of its responsibility. 
The fire insurance companies, he said, 
have contributed most generously to the 
work of fire prevention, but after all it 
is a general public responsibility and 
should be assumed by the citizenry at 
large. The United States Chamber of 
Commerce inaugurated the National 
Fire Waste Council and in that depart- 
ment all the activities of the various 
fire fighting and fire prevention bodies 
of the nation are assembled. 

The chamber of commerce or com- 
mercial club should assume primary re- 
sponsibility in this fire waste council 
work. There must be one dominating, 
leading force and that duty usually 
falls upon the executive secretary. | 

Mr. Bulau attributed the reduction in 
fire losses during recent years in part 
at least to the work of the National 
Fire Waste Council in getting the pub- 
lic fire prevention conscious. Some- 
times, he said, because of a good local 
fire record a chamber of commerce feels 
that rates of its city should be reduced. 
Mr. Bulau called attention to the fact 
that rates are based on a large spread 
and hence only averages over a consid- 
erable area and a reasonable period of 
time can be used in periodic cost re- 
adjustments. 

He called attention to the outstand- 
ing work done by the chamber of com- 
merce of Lakewood, O., and urged sec- 
retaries to study the plan that had been 
followed there. Secretary Russell Fry 
at the annual meeting of the National 
Fire Waste Council outlined the pro- 
gram that has been followed at Lake- 
wood. 

Mr. Bulau said that in the aggregate 
most local insurance agents are very 
active fire prevention-wise and also 
participate conspicuously in their cham- 
bers of commerce. 





retired Des Moines 
United States 
died 


I. M. Lieser, 78, 
local agent, and former 
marshal in the Panama canal zone, 
following a short illness. 


To Limit Nebraska Licenses 





Director Moose Will Authorize as 
Agents Only Those Primarily 
Engaged in Writing Insurance 





LINCOLN, NEB., June 26.—Follow- 
ing a protest meeting attended by 30 
local agents, Insurance Director Moose 
indicated that he would shortly issue a 
general ruling notifying all companies 
that the department will hereafter limit 
the licensing of agents to men who are 
primarily engaged in the business of 
writing insurance. He also said he 
would cancel a license issued some 
weeks ago to F. H. Parker, secretary 
Nebraska Liquor Dealers Association. 
Parker was present at the hearing, but 
took no part. He has almost completed 
the work of arranging insurance for 
members of the association with the 
Western Surety of Sioux Falls, S. D. 

Arthur Dunbar, president Nebraska 
Association of Insurance Agents, and 
R. W. Stryker, president of the Omaha 
association, headed the agents’ delega- 
tion. They said the protest was aimed 
more particularly at the growing prac- 
tice of permitting secretaries and other 
officials of trade associations to secure 
licenses to write the business of mem- 
bers. 

Allen May, attorney, representing the 
agents, said that if the practice were 
permitted to continue, the entire agency 
system would be wrecked, and agents 
relegated to the position of brokers 
and commission-dividers. He said that 
whatever was the original intention, the 
final result was that members of these 
associations profited either by reduced 
dues or reduced salaries of the agent 
officers, and that it clearly violated the 
anti-rebating statute. 

Mr. Dunbar submitted telegrams from 
23 insurance commissioners before 
whom the proposal was laid, 20 of 
whom replied that no license would be 
issued. 

Director Moose said the chief obliga- 
tion of the department is to the policy- 
holder, and that he believes the best 
way to perform that duty is to work in 
complete cooperation with the men in 
the field. He said that the practice 
prevented free and open competition 
and he believed that it amounted to re- 
bating. 

Written protests were received from 
associations at Omaha, Fairbury, Ge- 
neva, Hastings, Norfolk, Kearney, Fre- 
mont and Grand Island. 








Ohio Association Trustees 
Plan for Annual Meeting 





COLUMBUS, June 26.—Trustees of 
the Ohio Association of Insurance 
Agents at a meeting here, made plans 
for the annual convention of the asso- 
ciation, which will be held at the Desh- 
ler-Wallick in Columbus Sept. 17-18. A 
mid-summer conference of officers of lo- 
cal boards will be held early in August 
but the date has not yet been set. The 
National association will be represented 
at the Ohio convention by President. E. 
J. Cole and Frank T. Priest of Wichita, 
a member of the executive committee. 
Among those who will be invited to 
speak are Governor Davey, Attorney 
; General Bricker and Superintendent R. 
L. Bowen. 

The association approved plans sub- 
mitted by Secretary John A. Lloyd for 
the second section of the statewide mem- 





| bership campaign. The new _ canvass 
, Will be made on a district basis, teams 
, to be made up of trustees of the associa- 


tion. At a luncheon in comnction with 
the meeting special guests included Su- 
perintendent Bowen, Deputy Superintend- 
ent L. H. Kreiter, Assistant Superin- 
tendent Raymond Rhoads, Actuary W. 
A. Robinson, Warden L. U. Jeffries 
and Chief Examiner C. C. Beals. 

Resolutions were adopted on the death 
of B. W. Gearheart, counsel for the as- 
sociation and former Ohio superintend- 
ent. 


Arthur Powell Is President 
of North Dakota Federation 








Arthur Powell of Devils Lake was 
elected president of the North Dakota 
Insurance Federation at its annual 
meeting at Detroit Lakes. O. J. Trim- 
ble, Devils Lake, is secretary-treasurer, 
and Charles A. Dawson, retiring presi- 
dent, chairman of the executive com- 
mittee, which includes R. J. Doebler, 
Minot; Cliff Warner and Henry Pres- 
ler, Fargo; D. W. Crabtree, Ellendale, 
and Henry Reichert, Dickinson. 

Speakers included O. D. Hauschild, 
Minneapolis, president of the Minne- 
sota Federation; Clyde Helm, Minne- 
apolis, secretary; John T. Hutchinson, 
New York, secretary Insurance Fed- 
eration of America; Harold Hopton, 
Bismarck, North Dakota commissioner, 
and P. J. Sletterdahl, Minneapolis, edi- 
tor “Northwest Insurance.” 

About 50 attended. Sunday was spent 
in fishing, golfing and water sports. 





Madison School Insurance 
Renewed for Three Years 





MADISON, WIS., June 26.—Fire in- 
surance of $344,000 on school buildings 
which expired April 25 and had been 
carried by local agents on binder pend- 
ing definite action of the board of edu- 
cation, has been renewed with private 
companies for three years. The board 
delayed prompt renewal after Mayor 
Law proposed a plan of establishing a 
city fire fund in which all municipal 
property was to be insured. 

Insurance on public school buildings 
totals $2,800,000. In addition to that 
just renewed, $544,000 will expire in 
September, $900,000 in 1936 and a like 
amount in 1937. It was stated that the 
appraisal of the properties could not 
be completed for several months and 
that the local agents and companies had 
agreed to readjust the insurance later 
if the appraisal shows the amount can 
be reduced. 

The city fire fund ordinance is now 
pending before the council. The voca- 
tional school board recently decided to 
renew insurance with private companies, 
without waiting for the mayor’s plan to 
materialize. 


Warner Agency’s Golf Tourney 


In the annual golf tournament at 
Fargo, N. D., for agents, field men and 
those associated with the Warner & 
Co. agency, Charles Page of Fargo 
won the handicap tournament from 
George Bensch of Jamestown. About 
40 participated. Ray Warner, presi- 
dent, was toastmaster at the dinner. 


Heavy Nebraska Hail Losses 

LINCOLN, NEB., June 26.—Hail 
insurance companies were again hard 
hit by a series of destructive storms in 
south central Nebraska, covering ten 
counties. Part of the territory covered 
was included in the recently flooded 
area. One storm cut a swath five to 
15 miles wide in Hall, Hamilton and 
Clay counties, another ranged from two 
to 10 miles in width through the greater 
part of Thayer, Jefferson and Gage 
counties. Severe damage was caused 





in Fillmore, Nuckolls, Webster and 
Lancaster counties: . The state. hail in- 





surance bureau, which has but 550 poli- 
cies outstanding, received 45 loss claims 
in one day following the last storm. It 
had just completed adjustment of 16 
losses for a total of $1,546 in the same 
area. The hail cut crops to shreds 
and caused heavy property damage. 


Minnesota Agents’ Meeting 

Now that the Minnesota Association 
of Insurance Agents has decided on the 
time for its annual meeting, Aug. 23-24, 
to be held at Lake Eshquaguma at Hib- 
bing, C. O. Brown of Rochester, the 
president, will arrange for the program 
assisted by Harry Levant of Eveleth, 
president of the Range Underwriters 
Association; William Knudsen, secre- 
tary of the body, Ed. Huhnke, Charles 
Liscomb and Frank Compton, all of 
Duluth. 


Langlade County, Wis., Insurance 


The Vassau Insurance Agency of 
Antigo, Wis., states that the news sent 
out that agents in Langlade county, 
Wis., have lost in their fight to retain 
the insurance from the state fund is in- 
correct. S. Vassau states that he 
checked up the matter with members 
of the county board and county treas- 
urer and found there has been no au- 
thorization made that the county insur- 
ance go to the state fund. 


Rating Bill Is Killed 

The fire and casualty rating bill in 
Illinois was killed by the house on Mon- 
day. In the original draft of the code, 
there was a section providing for rate 
control but this provoked such a storm 
of protest from the companies, that In- 
surance Director Palmer caused _ its 
withdrawal from the code. He intro- 
duced a separate bill on the subject. 
Subsequently the original rating section 
was reincorporated in the code but this 
was later removed. 

Ihrig Opens Cincinnati Office 

Chester D. Ihrig, independent adjuster 
handling all lines, is opening a Cincin- 
nati office in the Carew Tower. He 
has been in business at Richmond, Ind., 
for some time. He will continue to 
maintain his office in that city. He was 
formerly with the Travelers at South 
Bend, Ind., 15 years, resigning about a 
year ago. 


Study Traffic Accidents 


WICHITA, KAN., June 26.—The Wich- 
ita Insurors devoted their June meeting 
to a study of traffic accidents in the city, 
adopting a resolution favoring compul- 
sory automobile testing of brakes and 
other mechanical equipment by the city. 
L. B. Brown of Brown, Ginzel & Co. 
presented an illustrated talk, “Thou 
Shalt Not Kill,” from data furnished by 
the Travelers. Vice-president J. : 
Burns, Jr., presided in the absence of 
President Paul C. Yankey. 

Plan Ohio Examinations 

The new Ohio examination and quali- 
fication law will go into effect Aug. 21 
and the department is busy preparing 
lists of questions for those who will take 
the examinations. It is proposed to 
hold the examinations in various state 
schools in Ohio, so that applicants will 
not have to go to Columbus to take 
the tests. 


Ohio Fire Losses Given 
Fire losses in Ohio last year totaled 
$9,754,867, compared with $9,950,907 in 
1933, according to a survey of the Ohio 
State government. Out of 61 arrests 


made by the state fire marshal’s division 
in 1934, there were 51 convictions. 














George Turner, son of W. H. Turner 
of Turner & Nichols, Kansas City gen- 
eral agents of the Fidelity & Casualty, 
joined the Shryock Realty Company as 
manager of its insurance department. 
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LOYALTY GROUP 











FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 


80 YEARS IN BUSINESS 


Surplus to Policyholders, Dec. 31, 1934, $16,006,502.99 


(Securities at Market Value) 





—_ 





THE GIRARD 


FIRE & MARINE INSURANCE CO. 


Organized 1853 
Surplus to Policyholders Dec. 31, 1934 


$2,087 ,058.35 


Securities at Market Value 
82 YEARS IN BUSINESS 





THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 
Organized 1854 
Surplus to Policyholders Dec. 31, 1934 
$935,329.77 


Securities at Market Value 
81 YEARS IN BUSINESS 





NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 
Organized 1866 
Surplus to Policyholders Dec. 31, 1934 
$1,932,062.99 


Securities at Market Value 
69 YEARS IN BUSINESS 





THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 
Organized 1874 
Surplus to Policyholders Dec. 31, 1934 


$1,796,718.88 


Securities al Market Value 
61 YEARS IN BUSINESS 








HAZARDS INSURED 





Fire and Lightning 

Sprinkler Leakage 
Tornado—Windstorm 

Ocean and Inland Marine 
Tourist Baggage 

Riot and Civil Commotion 
Explosion 

Parcel Post 

Loss of Use 

Earthquake 

Aircraft 

Automobile—All lines 
Personal Accident 

Health 

Group Disability 

Plate Glass 

Burglary, Theft and Larceny 
Hold-up—Robbery 

Blanket Residence 

Public Liability—All Lines 
Contingent Liability 
Elevator Liability 

Elevator Property Damage 
Golf and All Sports Liability 
Products Liability 
Professional Liability 
Malpractice 

Check Alteration and Forgery 
Fidelity Bonds 

Surety Bonds 


GROUP LOSSES PAID 
Over 
Four Hundred Million 


$429,842,318.00 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 
Organized 1852 


Surplus to Policyholders Dec. 31, 1934 
$5,005,480.77 


Securities at Market Value 
83 YEARS IN BUSINESS 





SUPERIOR 
FIRE INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1934 


Organized 1871 


$2,081,259.40 


Securities at Market Value 
64 YEARS IN BUSINESS 





THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Organized 1870 
Surplus to Policyholders Dec. 31, 1934 
$2,243,727.39 


Securities at Market Value 
65 YEARS IN BUSINESS 











COMMERCIAL 
CASUALTY INSURANCE CO. 


Organized 1909 
Surplus to Policyholders Dec. 31, 1934 
$2,022,134.99 


Securities at Market Value 
26 YEARS IN BUSINESS 





= 





WESTERN DEPARTMENT 
344 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 
461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 


10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 








AGE—EXPERIENCE—GOOD FAITH—PERFORMANCE—SOUND INSURANCE PRINCIPLES 
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your GREAT-GRANDFA THER 
could have insured with... 


RELIABLE 


Purchasers of fire insurance have a solid respect for age. It indicates strength, 
security, safety. Thus, Reliable's "70 Years of Service’ becomes a strong 
selling wedge when employed consistently. 


Would you like to know more about a Reliable Agency? Your inquiry 
will not obligate you in any way. 


An independent 
Ohio Company 
with a current Sur- 
plus to Policyhold- 
ers of $1,064,871. 


Frank J. Bucher 
President 


Wim. F. Kramer 
Secretary 


E. J. Weiss 
Asst. Secy 


ORGANIZED CASH CAPITAL 
1869 4 $3.000,000.00 








NEW HAMPSHIRE 
FIRE INSURANCE CO. 


Manchester, N.H. 


ASSETS... $15,606.912.87 


LIABILITIES EXCEPT CAPITAL 
$ 5,.347,824.65 

POLICV-HOLDERS SURPLUS 
$ 10,.259,088.22 


VALUATIONS ON BASIS: APPROVED-BY-NATIONAL CONVENTION OFINSURANCE COMMISSIONERS 
SECURITIES CARRIED-AT-$306,972,I01N THE ABOVE STATEMENT: ARE-DEPOSITED-AS REQUIRED BY LAW 


65 YEARS OF ACHIEVEMENT 























IN THE SOUTHERN STATES 


= 





Hitt Corrects Misstatement 





Associated Mutuals Head Gives Some 
Facts as to the Activities at 
St. Petersburg 





E. G. Hitt, president of the Asso- 


ciated Mutuals at Atlanta, Ga., calls 


attention to some misstatements made 
as to the activity of mutuals at St. 
Petersburg, Fla. The Atlanta office has 
charge of the Lumbermen’s Mutual of 
Mansfield, O., in Georgia, Florida and 
Alabama. - Mr. Hitt says: 

“Your article states that there has 
been a rate war in other sections of 
the state between mutuals. If such a 
rate war has been in existence, I am 
unaware of the fact. There has been, 
of course, some deviation from rates 
due to the fact that the mutuals did not 
have access to the facilities of the rat- 
ing bureau. The article further states: 
‘The other was recent losses in St. 
Petersburg that have cost the Lumber- 
men’s close to $50,000 for two of the 
largest lumber yards in the city.’ As 
a matter of fact Mr. Hanks had noth- 
ing whatever to do with insuring the 
lumber yards, as that is direct business. 
The loss was very much less than $50,- 
000, and there was only one fire. For 
your further information the fire in 
question involving the Sunshine Lum- 
ber Company, occurred on March 11, 
eleven days after the facilities of the 
stamping bureau were made available 
to our companies. 

“The last paragraph states: ‘So far 
as is known other mutuals writing in 
St. Petersburg are not reporting.’ In 
any event the principal companies do- 
ing business in St. Petersburg are so 
doing. The last sentence of the article 
is quite flattering.” 


Holds Schools Cannot Be 


Insured in the Mutuals 








Attorney General Bailey of Arkansas 
has handed down an opinion that school 
districts and state-supported educational 
institutions do not have a legal right to 
insure with a mutual fire company. His 
theory is that mutual insurance places 
the policyholder in the position of a 
stockholder compelled to share in the 
losses as well as the profits. An Arkan- 
sas supreme court decision was cited to 
the effect that a school district possesses 
only such powers as are conferred di- 
rectly by statute and the legislature has 
not authorized districts to engage in the 
insurance business. Copies of the opin- 
ion were forwarded to the teachers’ col- 
leges at Conway and Arkadelphia. 


Storm Losses in Oklahoma 
OKLAHOMA CITY, June 26.—The 
bombardment of Oklahoma by wind and 
hailstorms continues. The past week or 
ten days, losses are estimated at be- 





tween $250,000 and $500,000. The heav- 
iest centered in Muskogee where a 
storm caused about $35,000 damage to 
the Muskogee Cotton Oil Mills, in ad- 
dition to numerous smaller losses. Se- 
vere storms were also reported at Stig- 
ler, Tahlequah and Apperson, with con- 
siderable damage involved. 


Contests Delegation of Power 


FRANKFORT, K¥; June 26.—State 
Treasurer Huddleston has announced his 
intention of contesting in the courts the 
order of the board of public property 
delegating to the board of public wel- 
fare the awarding of insurance on the 
property under the control of the lat- 
ter board. ~e 

“The statute says that these insur- 
ance contracts must be awarded by the 
board of public property,” Mr. Hud- 
dleston said. “In this opinion I am 
supported by Attorney General Wootton. 
I seriously doubt whether the board of 
public property may delegate its powers 
to another agency in this matter.” 


Memphis Agents’ Outing 

C. R. Street of Chicago, western man- 
ager of the Great American group, was 
present last week at the annual outing 
of the Memphis insurance agents at 
Pinehurst Lakes. There were a barbe- 
cue, bathing beauty revue, outdoor 
sports and a picnic. 


Special Session Is Likely 

A special session of the Tennessee 
legislature may be called early next 
month to deal with the state’s financial 
problem. The regular session adjourned 
some time ago with a record of prac- 
tically no action, leaving the financial 
situation up in the air. If the sales tax 
‘is defeated at the special session, its 
advocates are reported to be ready to 
sponsor a number of nuisance taxes, in- 
cluding a 1% percent premium tax. 


Seek Cooperation of Banks 


SAN ANTONIO, TEX., June 26.— 
The San Antonio Insurance Exchange 
at its June meeting, with President F. 
C. Gittinger in the chair, voted for the 
appointment of a committee to canvass 
local banks to secure their cooperatign 
with local agents in financing automo- 
biles. 














Take on Northern Underwriters 


R. W. Drake & Co., Oklahoma City 
general agents, have been given the rep- 
resentation in Oklahoma of the North- 
ern Underwriters of the Northern As- 
surance. 





Coast Association Elects 


J. R. Watts of Pascagoula was elected 
president of the Mississippi Coast Un- 
derwriters Association at_ the annual 
meeting in Biloxi. A. P. Moran, Ocean 
Springs, is vice-president; O. T. ‘Palmer, 
Gulfport, secretary. 








PACIFIC COAST AND MOUNTAIN 





More Insurance Being Placed 





Redrafted Colorado State Fire Fund 
Law and Oregon Capitol Loss 
Cause Freer Buying 





DENVER, June 26.—Within about 
two months after the enactment of the 
redrafted state fire fund law, the state 
of Colorado is now placing a consider- 
able amount of new insurance on public 
property. The recent loss to the state 
capitol building in Oregon has spurred 
Colorado officials into immediately tak- 
ing advantage of the new redrafted law. 

About $2,000,000 worth of insurance 





on the state hospital for the insane at 
Pueblo recently expired, and if the new 
law had not been in effect, it would 
have been extremely difficult for offi- 
cials to decide what to do. However, 
upwards of $2,000,000 on the hospital has 
again been placed. A considerable num- 
ber of new buildings have recently been 
constructed there. 

The state also maintains large colleges 
and universities at Boulder, Fort Col- 
lins, Greeley, Golden and Gunnison, and 
smaller institutions at Fort Lewis and 
Alamosa. The new law affects all of 
these and will undoubtedly result in 
more insurance being placed on the 
property. A large amount of state prop- 
erty, in the past, has been under-insured, 
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® The Insurance law firms whose professional cards are shown on this and the 
succeeding pages have been selected after careful investigation. They have the - 
recommendation and endorsement of The National Underwriter. 


ALABAMA 





LAW OFFICES OF 
Coleman, Spain, Stewart 
& Davies 
706 to 719 Massey Building 


Insurance Attorney 
Birmingham, Alabama 


CALIFORNIA (Cont.) 


GEORGIA 


ILLINOIS (Cont.) 








ERROL C. GILKEY 
1203-1207 Central Bank Bldg. 
Oakland, California 
Equipped for adjustment, investigation aa 


settlement Insurance cases, 
of cases. 


BRYAN, MIDDLEBROOKS & 
CARTER 
LAW OFFICES 
Suite 1030 Candler Building 
Beever weidalebrecks ea 
Chauncey Middiebrooks § Yantis C. Mitehell 
W. Celquith Carter 
ATLANTA, GEORGIA 


LAW OFFICES. 


WILBER H. HICKMAN 
Investigations, Adjustments, Trials 


Paris, Illinois 








ARIZONA 





KIBBEY, BENNETT, GUST, 
SMITH & ROSENFELD 
PHOENIX, ARIZONA 


L. Gust Fred W. Rosenfeld 
io O. Smith H. L. Divelbess 
Ivan Robinette 


GENERAL INSURANCE PRACTICE 








FREDERIC G. NAVE 
512 Valley National Bldg. 
Tucson, Arizona 

Grou Ps American Auto., Connecticut 

Indemnity, Fidelity & Casualty, The Massa- 

chusetts Nt The Travelers and other 

ng companies. 
General Insurance Practice 





CALIFORNIA 





HAROLD M. CHILD 
431 Brix Bldg. 
Fresno, Calif. 








Herbert Moore 
427-8 First National Bank Building 
Long Beach, California 


Equipped for investigations, adjustments, 
settlement of claims and trial of all cases. 








CLOCK, McWHINNEY & 
CLOCK 


Counsel for many Insurance Companies 
OFFICES 
1912 Citizens Natl. Bank—¢30 Jergins Trust 
Los Angeles Long Beach 








HOLBROOK, TAYLOR, 
TARR & REED 
710 Title Insurance Building 
Los Angeles, California 


Equipped for adjustments, investigations. and 
trial of all cases. 








Irving E. Read 
910—742 S. Hill St. 
Los Angeles, California 
Specializing in Trial Work. Claims referred 


to ones adjusters. Member of Chicago 
Bar from 1912 to 1929. 








Attorneys—Adjusters 


WILLETT ut WILLETT 
oe. Ww. Garland Blidg. 
ray California 
Equipped for immediate attention to claim ad- 
justments and insurance litigations. Thirty 
ay experience. Members California State 





BUTLER, VAN DYKE 
& HARRIS 


604 Capital National Bank Bldg. 
Sacramento, Calif. 


ILLINOIS 














STICKNEY & STICKNEY 
1111 First National Bank Building 
San Diego, California 


Equipped for adjustments, investigations and 
trial of all cases. 


COCKFIELD & PETERSEN 
Aurora National Bank Bldg. 
Aurora, Ill. 
Reference—State Farm, Bloomington, IIL 
Preferred A ‘Acct.—Continental Cas. & Others 


Equipped for Investigations, Adjustments and 
Trial of all Tacurence Cases. 





CLARENCE W. HEYL 


8th Floor Central National Bank Bldg. 
Peoria, Illinois 


Trial of Insurance 

MARYLAND, FIDELITY & CASUALTY. 
ROYAL, GLOBE, EAGLE, BANKERS 
INDEMNITY AND OTHERS. 























W. N. MULLEN 
155 Sansome St. 
San Francisco, California 


Home Office General Claims Attorney 
Ten Years. 


BUSCH & HARRINGTON 
Robeson Bldg. 
Champaign, IIL 

Representing U. 8. F. & G.. Ocean Accident and 


many 
Equipped for POR ay ‘adjustmen ents, settle- 
ment of claims. Practice Federal and State Courts, 


BROWN, HAY & STEPHEN 
714 First National Bank Bldg. 
SPRINGFIELD 




















C. Douglas Smith 
1. O. O. F. Building 
Santa Maria, California 


Trial of cases and complete claims service in 
Santa Barbara and San Luis Obispo Counties 


Dent, Weichelt & Hampton 
1111 The Rookery Building 
Chicago, IHinois 


Special attention to the law relating to all 
classes of Corporate Surety Bonds 


GILLESPIE, BURKE & 
GILLESPIE 
504 Reisch Building 
SPRINGFIELD, ILLINOIS 
Trial of all cases—adjustments—in 


Hon tt 








INDIANA 

















STEPHEN N. BLEWETT 
919-24 Bank of America Bldg. 
Stockton, Calif. 


812-111 W. Monroe St. 
Chicago, Illinois 
Special attention to occupational disease 
cases and the medico-legal preparation and 
tria 
Axthor recent articles that appeared im The 
National Underwriter 


‘21-25 Citizens Trust Bidg. 

Fort Wayne, Ind. 
Representing American Surety Company, Ly Ny 
Fund Ind. Co., U. S. Guarantee Co., In- . 
demnity Co., National Casualty Co., 

dent & Indemnity Co. 

Equipped = investigations "and adjustments. 
State and Federal Courts. 

















COLORADO 





Smith, Brock, Akolt & Campbell 
13th Floor Telephone Bldg. 
Denver, Colorado 


Schuyler, Weinfeld & 
Hennessy 


231 South La Salle Street 
Chicago, Illinois 


WILDERMUTH & FORCE, 
ATTORNEYS 
690 mone Et GARY, IND. 
Counsel for: U. S. & G., Ind. Ins. Co. 
Cas. Co., New ee Cas. Ce., Am 


mtai Casualty. 
Insurance trial work including investigation and 
adjustment of claims. Northern Indiana. 




















Gabriel, Mills & Mills 
524-9 Kittredge Bldg. 
Denver, Colorado 


Silber, Isaacs, Clausen & Woley 
Attorney & Counselors 
208 South La Salle Street 
CHICAGO 


Special Attention to the Law of 
Fire Insurance and Taxation 


Slaymaker, Merrell & Locke 
Attorneys specializing in All Phases of 
Fire, Marine, Life & Casualty 
Insurance Litigation 
751-768 Consolidated Building 
INDIANAPOLIS 

















CONNECTICUT 





BUTLER, HOWARD & 
CAMPBELL 


75 Pearl St. 
Hartford, Conn. 
Representing Fireman's Fund of San Francisco, 
United States Guarantee and others. 
Equipped to handle investigations and settle claims. 
Trial of all insurance cases in Federal and State 
courts. 


McMILLEN, McMILLEN & 
GARMAN 
602 Millikin Bank Bldg. 
Decatur, Illinois 
Representing Ohio Casualty, Metropolitan Casualty, 
Employers Liability and others 


Equipped for investigations, adjustments and trial 
of all insurance ca: 


White, Wright & Boleman 
Merchants Bank Buliding 
Indianapolis, Indiana 
Sm S mi poe a a, + an pA 
Globe Hart: 


, 4 yt S p— A on ‘Co. Preferred 
Co.. Royal Ind. Co., Standard Acc. og 
Surety Co., General Acc. Assur. Corp., 
ing & Ins. Co., 

Co.. Pacific Mut. Life, Great Northern Life, 
Natl. Life. Mass. Protective Assn., and 
ing Life, Casualty and Surety companies. 


id ate 
Helivis 




















DIST. OF COLUMBIA 


ELMER H. BIELFELDT 
Will County Bank Bldg. 
Joliet, Illinois 
Reference—Maryland Casualty 


Equipped for Investigations, Adjustments 
and Trial of all Insurance ses. 


CRUMPACKER & STOREN 
409-411 Warren Building 
Michigan City, Indiana 


Trial of insurance cases in all courts. 








10WA 





F. M. OSTRANDER 
Bank of America Building 
Merced, California 








HUGH M. FRAMPTON 
327 Southern Building 
Washington, D. C. 
Manufacturers Casualty Ins. Co. 


Trial of Cases 











713 First Street 

LaSalle, Illinois 
Representing Western Ins. Cos., Ft. Scott, Kans.; 
State Farm Mutual Auto Ins, Co., Bloomington, Il., 
and others. Trial of all cases in State and Federal 

rts. Equipped for investigations, Pm ee and 

= of claims in LaSalle rrounding 
counties 








DEACON, SARGENT & 
SPANGLER 
915 Merchants Bank Bldg. 
Cedar Rapids, lowa 
quipped fer ry “+ ia aad 
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IOWA (Cont.) 





Smith & Swift 
704-705 Kah] Building 
Davenport, lowa 


Equipped for investigations, Adjustments and 
Trial of Cases 


MASSACHUSETTS 


MICHIGAN (Cont.) 


nemeens pen ns See ented 


MISSOURI (Cont.) 











“THIBODEAU, YONT & 
MARTIN 
Park Square Building, Boston, Mass. 
Investigations, adjustments and trial of lia- 


bility imsurance cases in Eastern Massachu- 
setts. 


Jackson, Fitzgerald & Dalm 
603-S Hanselman Building 
Kalamazoo, Mich. 

Zurich, Royal, Eagle, Auto Owners and 

other: 


8. Investigations and Adjustments 
th Western Michigan. 


PAUL C. SPRINKLE 
Dierks Building 
Kansas City, Mo. 











HAVNER, FLICK & POWERS 


641 Insurance Exchange Building 
Des Moines, Iowa 


Equipped for Investigation, Adjustment and 
Trial of Cases _ 











Jease A. Miller Oliver H. Miller 
Frederic M. Miller J. Earle Miller 
Alexander M. Miller 
Miller, Miller & Miller 
LAWYERS 
1316-1318 Equitable Building 
Des Moines 


PHIPPS, DURGIN & COOK 
75 Federal St. 
Boston, Mass. 


Representi Standard , Accident, United 
States F. .» London Guarantee & Acc. 
and others. 

Investigations—Adjustments. 





Northern Half of Lower Michigan 
Austin J. Spalding, Attorney 


Exclus I 
Fulltime traveling and. direc re re. ire 
all terrttory N 


Guaranty, and 
ephone Lake City 3! 
Western Union and Postal — Cadillac, Michigan 





Brown, Douglas: & Brown 
Tootle-Lacy National Bank Building 
St. Joseph, Missouri 











GURDON W. GORDON 
Suite 539, 540, 541 Court Square Bldg. 
Springfield, Mass. 


GENERAL COUNSEL Monarch Acc. Ins. Co., Mon- 
arch Life Ins. Co. 








REED, BEERS & GRAHAM 
537 Black Building 
Waterloo, lowa 


Equipped to try cases in state and federal 
court and make adjustments, investigations 
and settlements. 


ipped for Investigations and Adjustments, trial 
Insurance Cases in Federal or State Courts. 








SHERMAN T. HANDY 
Olds Tower Building 
Lansing, Michigan 


Handling matters before all State Depart- 
ments. Trial of Insurance Cases. 





STRINGFELLOW & GARVEY 
Donnell Court 
ie St. Joseph, Missouri 


aaee Group; Standard Resident; Zurich; Globe, 
‘al and Great Am, Ind. Cos.; Lumbermen’s Mut.: 


; Indemnity of N. A.; T. H. Mastin 
& Co.; Ohio Casualty Co.; National Casualty Co.; 
|_and more than 50 other companies. 














KANSAS 





WILLIAM C. MELLISH 


604-7 Slater Bldg. 

Worcester, Mass. 
Representing Globe Indemagity Co., New York, and 
others. 


Investigations and Adjustments, trial of all Insur- 
ance cases in Federal and State Courts. 








ALFRED P. PIERSON 
506 Bearinger Building 
Saginaw, Michigan 





ALLEN, MOSER & 
MARSALEK 











Doran, Kline, 


Colmery, Cosgrove 
908 National Bank of Topeka Bldg. 
Topeka, Kansas 


Equipped for investigation, adjustment, set- 
tlement and trial of Insurance business of 
all kinds in Kansas. 


MICHIGAN 


MINNESOTA 

















KELLER, MALCOLM & BURNETT 
204-208 National Bank Buliding 
Pittsburg, Kansas 


Counsel for: Aetna Group, Employers Group, Stand- 
ard Accident. Central Surety, United cee Tire, 
Fireman's Fund and others. 

Bpeeializing in Insurance Law. Equipped for Trial 
of — Investigations and Adjustments over South. 


BEAUMONT, SMITH & 
HARRIS 


2900 Union Guardian Building 
Detroit, Michigan 


SEXTON, MORDAUNT, KENNEDY 
& CARROLL 


Adjusters and iavestiontions ~ to any 
place in the Northwes 


cane Bldg. 


Minneapolis 


Pioneer Building, 
St. Paul, Minn. 


LEAHY, SAUNDERS AND 
WALTHER 
1105 National Bank of Commerce 
Building 
St. Louis, Missouri 
Adjustment and Trial of Insurance Cases 




















KENTUCKY 





Davis, Boehl, Viser and Marcus 
(Blakey, Davis and Lewis) 


Kentucky Home Life Building 
Louisville, Kentucky 


Investigations, Adjustments and Trial 
Insurance Cases. 


J.T. HAMMOND 


303-4 Fidelity Bldg. 
Benton Harbor, Mich. 


Represent American Surety, New York Cas. 
and Others. Equipped or Investigations, 
Adjustments—Southwestern Mich. 


MISSOURI 








Harris, Price and Alexander 
517 Guitar Building 
Columbia, Missouri 

List of Companies furnished on_ request. 
Trial of Cases, Investigations & Adjustments 


Covering Northern, thern and Central 
Missouri 


GREEN, HENRY & 
REMMERS 


Boatmens Bank Building 
St. Louis, Missouri 














Woodward, Hamilton & Hobson 
Insurance Attorneys 
615-24 Inter-Southern Bldg. 


ARTHUR J. ABBOTT 
6th Floor Buhl Bldg. 
Detroit, Mich. 


Specializing in Insurance Law—Trial of all 

‘ases. State and Federal Courts. Member 
_— Bar. Practiced Los Angeles 1912- 
1920. 








BEN ELY 


5009 Broadway 

Hannibal, Mo. 
Representing Continental Casualty of Chicago. Bruce 
Dodson & Co. of Chicago and others. Investigations, 


Adjustments, Settlement of Claims, Trial of Cases, 
State and Federal Courts. 


GREENSFELDER & 
GRAND 


705 Olive Street 
St. Louis, Missouri 














CARTON, GAULT & DAVISON 


901-4 Genesee Bank Bldg. 
Flint, Michigan 








HOOK & THOMAS 


FRANK W. HAYES 


Special Assistant Attorney General 
of Missouri 


Katie Building 
SEDALIA, MISSOURI 
Represent fagelty Group and other Casualty & 
Fire Ins. Cos. Trial of cases in all Federal and 


state Courts. Investigations and Adjustments. 














Louisville, Kentucky Soe, eek ren. 24S | | Te eeeeee Cees ees 
ern =. resins wpe Kansas City, Mo. 
MARYLAND Equipped for investigations and adjustments. NEBRASKA 
Law Offices CHARLES E. MERRILL Burkett, Wilson, Brown & 
WALTER L. CLARK 923 Penobscot Building Langworthy, Spencer & Terrell Van Kirk 
Walter L. Clark Roszel C. Thomsen “ piremcronnggere 62 First National Bank Building 


Clater W. Smith 
1917 Baltimore Trust Building 
Baltimore, Md. 


Specializing in Surety, Casualty, Fire and Automoe- 
bile Insurance Litigation 

and Adjustment Service. ye. Claims. Trial 
of Cases in State and Federal Courts. Terrltory 
covering Southeastern Michigan. 








615 Commerce Trust Building 
Kansas City, Mo. 


Lincoln, Nebraska 


Equipped for investigations, adjustments, 
settlement of claims and trial cases. 











Law Offices 
ROBERT H. McCAULEY 


203-205 Second National Bank Bldg. 


Hagerstown, Maryland 








Mason, Alexander, McCaslin 
& Cholette 


1107 Peoples National Bonk Bldg. 
pids, Mi 
Maryland Casualty Co., Continental Cas. Co., 
New Amsterdam Cas. Co., Underwriters Adj. 
Co., etc. Trial of Cases ‘and Adjustment of 
aims. 








MORRISON, NUGENT, 
WYLDER & BERGER 
17th Floor Bryant Building 

Kansas City, Missouri 


Investigations, Adjustments and 
rial of all Cases. 








Rosewater, Mecham, 
Shackelford & Stoehr 
1028-40 City National Bank Building 
Omaha, Nebraska 


Investigations — Adjustments — Trial work 
Nebraska and Western Iowa. 
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®@ The insurance law firms whose professional cards are shown on this and the preceding pages have been 


selected after careful investigation. They have the recommendation and endorsement of 


NEW JERSEY 


The National Underwriter 


OKLAHOMA (Cont.) 


PENN. (Cont.) 





ANDREW J. WHINERY 
744 Broad Street 
Newark, New Jersey 


Waters, Andress, Wise, Roetzel 


Maxon 
1110 First Central Tower 
Akron, Ohio 


Representing Aetna Life Ins. Co., U. S. F. 
G. Many others given on request. 

Trial of all kinds insurance cases in State and 

Federal Courts and in surrounding territory 


MILEY, HOFFMAN, 
WILLIAMS, FRANCE & 
JOHNSON 
1039 First National Building 
Oklahoma City, Oklahoma 


Ege to handle claim investigations 
all Classes Insurance Cases 














GEORGE Y. MEYER 
1513 Berger Building 
Pittsburgh, Pa. 
Representing Employers Group, Loyalty 
Group and many others given on request. 


Sangeet for Investigations, Adjustments in 
Sout stern Pennsylvania. 

















Samuel M. Hollander 
COUNSELLOR AT LAW 
Lefcourt Newark Building 
Newark, N. J. 


y oo 


yor pony ee 








McKEEHAN, MERRICK, 
ARTER & STEWART & 
GEORGE WM. COTTRELL 


2800 Terminal Tower 
Cleveland, Ohio 


Pierce, McClelland, 
Kneeland & Bailey 


829-838 Hightower Building 
Oklahoma City, Oklahoma 


RHODE ISLAND 























WILLIAM L. RAE 
1 Exchange Place 
Jersey City, N. J. 


Representing Exchange Mutual, Indemnity & 
Ins. Co. 


JOHN H. McNEAL 
502 Auditorium Bldg., 1367 E. Sixth St. 
CLEVELAND 
Phone Main 1926 
Attorney-at-Law 
Facilities for Investigations, Adjustments and 
Trial work over Northern Ohio 


V. E. McINNIS & JAMES H. ROSS 
Ramsey Tower 
Oklahoma City, Okla. 


Representing Aetna Cas. & Sur. Co., Aetna Life, 
Prudential Ins. Co. of Amer., Car & General 
American Auto Ins. Co., Maryland Cas., and others. 
ped for Investigations, Adjustments and Tria) 

All Insurance Cases. 


SHERWOOD & CLIFFORD 


1503 Turks Head Building 
Providence, R. 1. 


T riais—I nvestsgatsons—Adjustments 











SOUTH DAKOTA 

















NEW YORK 








BOND, SCHOENECK & KING 
1400 State Tower Building 
Syracuse, New York 
Counsel for many Insurance Companies 


Equipped for Investigations and Adjustments 
in Syracuse and surrounding territory. 


PRICE & PRICE 
812 Leader Building 
Cleveland, Ohio 


ohn H. Price, Sr. William Hughes Price 
ohn H. Price, Jr. Newman S. Price 


General and Poa Practice in State and 
‘ederal Courts 


Allen, Underwood & Canterbury 


Fifth Floor Oklahoma Building 
Tulsa, Oklahoma 


Representing 
2. - Allen Home indemnity Co., Employers 
Underwood 
Bam 8. Cemaeiate Equipped to handle trials of 
insurance cases in Eastern 
0. L Leperdes Oklahoma. 


BAILEY & VOORHEES 
Charles O. Bailey (1860-1928) 

John H. Voorhees Melvin 3 bee ae Jr. 

Theodore M. Bailey — ell Bottum 


Howe 
BAILEY-GLIDDEN BUILDING 
SIOUX FALLS 
INSURANCE PRACTICE 














TENNESSEE 

















David F. Lee David Levene Daniel J. MeAvey 


LEE, LEVENE & McAVOY 
TRIAL LAWYERS 


310 Security Mutual Bido 
BINGHAMTON, NEW YORK 
Insurance attorneys. Especially equipped to handle 
investigations. adjustments and litigation over een- 
tral New York 


WALTER B. HILL 
517 Broadway 
East Liverpool, Ohio 
Representing U. S. F. & G., Western & 


Southern and others. Equipped for investiga- 
tions and adjustments. 


GIBSON, MAXEY & 
HOLLEMAN 
325 Exchange National Bank Bidg 
TULSA, OKLAHOMA 


Equipped to handle claims. adjustments and 
trial ot all Insurance cases. 


Trabue, Hume & Armistead 


American Trust Building 
NASHVILLE, TENN. 


























ACKERMAN, LEVET & 
GEILICH 
175 Main St. 
White Plains, N. Y. 


John J. Ackerman William B. Levet 
Ralph Geilich 


CABLE & CABLE 


Masonic Building 
Lima, Ohio 


Representing American Surety, Fidelity & Cas. of 
N. Y.. General Ace. Fire & Life, Phila. 

Trial of all Insurance cases in Federal and State 
Courts. Equipped for investigations. 


HUDSON & HUDSON 
707 Ritz Bldg. 
Tulsa, Okla. 




















Wendell P. Barker 
52 Wall Street 
New York, New York 


HOLLOWAY, PEPPERS & 


ROMANOFF 


921 Board of Trade Building 
ledo, Ohio 
United States Fidelity & Guaranty Co. 
and others. 
Trial of Cases. Surety and Casualty, complete in- 
vestigation and adjustment service. Insurance trial 
work in all courts. 


OREGON 








Collier, Collier & Bernard 
Suite 1220 Spalding Building 


Henry E. Collier John A. Collier 
E. F. Bernard 


Portland, Oregon 














ULYSSES S. THOMAS 
719 White Building 
Buffalo, New York 


Employers’ Liability Assurance Corp., 
Western and Southern Indemnity Co. | 
other casualty, bonding and fire companies 





Barnum, Hammond, Stephens 
& Hoyt 
807-812 Mahoning Bank Building 
Youngstown, Ohio 


Adjustment Department 
W. Carlton Young in Charge 
Auto— Fire—Theft—Collision— Liability 
Property Damage—Marine—- Burglary 














OKLAHOMA 


E. L. McDougal 


1437 American Bank Bldg. 
Portland. Oregon 


Equipped for Adjustments, Investigations 
and Settlement of Claims 








VanDuser, Liebschutz & 


Curran 


425 Genesee Valley Trust Building 
Rochester, New Yor 

Representing London & Lancashire, Glens Falls, 
Firemans Fund, Aetna and many others. 

Trial of all Insurance Cases, State and Federal 
Courts. 

Equipped for Investigations and Adjustments in 
Rochester and Surrounding Territory. 


Abernathy & Howell 
LAW OFFICES 
First National Bank Bldg. 
Oklahoma City, Okla. 
Representing Roya! Ind. Co., Eagle Ind. Co., Great 


American ind., and others. Equipped for investiga- 
tions, adjustments, trial all insurance cases. 


PENNSYLVANIA 











ENGLISH, QUINN, LEEM- 
HUIS & TAYNTOR 
Erie Trust Bldg. 
Erie, Pa. 
Representing Maryland Casualty, ‘ee Accident 
and others furnished on request. Equipped for 


Investigations, adjustments, trial Insurance Cases 
in Federal and State Courts. 











JOHN C. LOOBY 


74 Chapel Street 
Albany, We 

Bankers Indemnity, Norwich Union, London 
& Lancashire 

Equipped for investigations and adjustments 

in this territory and trial of cases in Federal 

and State Courts. 








Embry, Johnson, Crowe & 
Tolbert 
First National Building 
Oklahoma City, Oklahoma 


Fauipped for investigation, adjustments. trial of all 
insurance cases in the State of Oklahoma. 








HENRY S. AMBLER, JR. 


1025 Philadelphia Savings Fund Building 
Philadelphia, Pa. 


Representing Glens Falls Ind., Continental 
Casualty, Century Indemnity. 

Equipped for investigations, adjustments and 
trial of all cases in Southeastern Pa. 











TEXAS 


WAGSTAFF, HARWELL 
WAGSTAFF & COUTHIT 
Attorneys at Law 
Abilene, Texas 


Equipped to handle adjustments, investiga- 
tions, settlement of claims and trial of all 
insurance cases. 











Orgain, Carroll & Bell 
ATTORNEYS AT LAW 
Beaumont, Texas 


Representing about thirty Insurance Com- 
panies. Equipped for investigations, adjust- 
ments and trial all Insurance Cases. 








Touchstone, Wight, 
Gormley & Price 
1108 Magnolia Bldg. 


Dallas, Texas 








McBROOM & CLAYTON 


Bassett Tower 
El Paso, Texas 
American Surety Co., Western Automobile, 
Ft. Scott, Kansas, and others. 
Specializing in Insurance Law and Trials 








Cantey, flanger & McMahon 
th Floor Sinclair ag 
FORT WORTH, TEXA 
Samuel B. Cantey Samuel B. aa dr 
(1882-1924) Alfred McKnight 
William A. Hanger Gillis A. Jehnson 
aa — B. K. Hanger 
} RF Adjustments, Trial All Cases 








(Continued next page) 
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TEXAS (Cont.) 


WISCONSIN — 





Armstrong, Cranford, Barker 
& Bedford . 
ATTORNEYS AT LAW 
American National Insurance Bldg. 

veston, Texas 
Equipped for investigations, adjustments, 
rial all insurance 


settlements of . claims, t: 
cases. 


Jaseph, Young, Everson & Ryan 
230 E. Walnut Street 
Green Bay, Wisconsin 
Fidelity & Casualty Co., << N.. Y., Massachusetts 
Indemnity Co., others. oa of all 


Bonding " 
cooualty, fidelity and fire » AW Spe- 
cially equipped for investigations ood oajesmnnane. 














Boyles, Scott, Tobey & 
Atkinson 
First National Bank Bldg. 
Houston, Texas 


CHESTER D. RICHARDSON 
~~ Dale Building 
Kenosha, Wisconsin 
Loyalty Grom. Century Indemnity Co. 


others. ipped for investigation, adjust- 
ments, wie of all Insurance Cases. 











Fulbright, Crooker & 


Freeman 


State National Bank Bldg. 
Houston, Texas 


RICHMOND, JACKMAN, 
WILKIE & TOEBAAS 


111 S. Hamilton Street 
M 1 n, Wi . 











Ball, Seeligson & Trueheart 
National Bank of Commerce Bldg. 
San Antonio, Texas 


ay U.S. F. & G., Maryland Cas- 
weky os end f others. General Insurance Litiga- 
y- 





James E. Coleman John S. Barry 


COLEMAN & BARRY 


1434 Bankers Building 
Milwaukee 


Over 20 years defense trial practice. 








BIRKHEAD, BECKMANN, 
STANARD & VANCE 


800-811 Gunter Building 
San Antonio, Texas 














UTAH 


WOLFE & HART 


First Wisconsin Nat. Bank Bldg. 
Milwaukee, Wisconsin 
Special attention to the Law of Fire Insurance 











Stewart, Stewart & Carter 
1105 Continental Bank Building 
Salt Lake City, Utah 
Equipped for investigations, adjustments, 


settlements of claims and trial of all insur- 
ance cases State of Utah. 


Bouck, Hilton, Kluwin & 
Dempsey 
First National Bank Bldg. 
Oshkosh, Wisconsin 
Fidelity & Cas. Co., Continental Cas. Co., Em: 


ployers 
of London. Equipped for investigations, adjustments, 
trial of all fire. casualty, and surety cases in distriet. 











WASHINGTON 





BOGLE, BOGLE & GATES 


6th Floor Central Building 
Seattle, Washington 


on Fund Insurance Ce. 

jon Mutual Life 

Ocoldental Life oy "Ce. Lincoin National Lite 

Franklin Fire ire ins. Oceidental Ind. Ce. 
ome ins. Co, (Marine Dept.) 


HERMAN C. RUNGE 
712—16 N. 8th Street 
Sheboygan, Wisconsin 
Massachusetts Bonding & Ins. Co. and others 


—Equipped to handle adjustments—and trial 
work, 














WYOMING 








PALMER, ASKREN & 
BRETHORST 
1710 Hoge Building 
Seattle, Washington 


Regeemnnting Employers pe Assurance 
‘orporation and others. 


Edward E. Murane 


14-16 Townsend Building 
» Wyoming 
Maryland Casualty, Standard Aceld 
Employers me ue Aeel 


Suntones A investigation, pn Se and trial of 
insurance cases in Northern Wyoming. 








because the old law created a fire fund 
of only $205,000 and prohibited the cov- 
erage for fire on state property. Under 
the new set-up, 10 percent of the fund 
is the maximum amount to be placed on 
any one building, but the new-law: will 
also build up the fund gradually. 

According to reports, the new law is 
being handled very satisfactorily as the 
insurance is being distributed in a proper 
manner. 


Agents Hosts at Luncheon 








Secretary W. H. Bennett of the National 
Association Will Give the 
Principal Talk 





SEATTLE, June 26.—Final arrange- 
ments have been completed for the spe- 
cial luncheon meeting of the Insurance 
Agents League of Washington at noon 
July 12 at the Washington Athletic 
Club in honor of Secretary Walter H. 
Bennett of the National Association of 
Insurance Agents. Visiting insurance 
commissioners who will be honored 
guests, the affair to be held on the last 
day of the annual meeting of the Na- 
tional Convention of Insurance Com- 
missioners, include Dan C. Boney of 
North Carolina, president of the con- 
vention; Ernest Palmer of Illinois, and 
Frank N. Julian of Alabama. 

George R. Thieme, chairman of the 
executive committee of the Washington 
Insurance Agents League, will open the 
meeting and M. Cartwright, THE 
NATIONAL UNDERWRITER, will introduce 
the visiting commissioners.  C. 
White, national councillor of the Wash- 
ington association, will introduce Mr. 
Bennett, whose subject will be “The 
Fallacy of Foolishness.” A large com- 
mittee of Washington agents is work- 
ing on the affair and a crowd of ap- 
proximately 200 agents and company 
men is expected to be present. 


Howard Named Manager of 


Pacific Reinsurance Bureau 








SAN FRANCISCO, June 26.—Parker 
Howard, well known Pacific Coast field 
man, has been named secretary-manager 
of the Pacific Reinsurance Bureau, suc- 
ceeding the late Rollin M. Kelley. For 
more than 20 years Mr. Howard was 
associated with the Pacific department 
of the North British & Mercantile and 
has had a long and varied career in the 
fire insurance business, enjoying a large 
agency following particularly in central 
California and the San Joaquin districts. 
Since leaving the North British office 
about three years ago, he has been en- 
gaged in special agency development 
work for several companies. Although no 
announcement had been made of Mr. 
Howard’s association with the Pacific 
Reinsurance Bureau, it was generally 
understood that in order to carry out a 
program of further development in co- 
operation with the late Mr. Kelley, Mr. 
Howard was to become affiliated with 
the bureau as associate manager. 


Pacific Board Committees 


Per 1 Is A 


Licht. Los 











d by President 
for the Various Activi- 





ROBERTS, SKEEL AND HOLMAN 


Insurance Building 
lohn W. Roberts W. B. McKelvy 
Skee 


E. L. 1 Wm. Paul Uhimans 
| a Harry Henke, Jr. 


W. E. Evenson 
Booth, Jr. Robert H. Graee 
SEATTLE 








George Fredrik Guy 
412-413 Hynds Building 
Cheyenne, Wyoming 


Loyalty Group, Fireman’s Fund, and others. 
Equipped for investigations, settlement of 
claims, trial of all cases anywhere in 
Wyoming. 























Send 9 cents in stamps for sample copy of 


THE ACCIDENT & HEALTH REVIEW 


The only exclusive accident and health paper published. 
It gives ideas and suggestions that help yeu sell income protection insurance. 


Address your inquiry to A-1946, Insurance Exchange, Chicago 











ties of the Body 





SAN FRANCISCO, June 26.—Per- 
sonnel of important committees of Pa- 
cific Board was announced today as fol- 
lows: Conference, Joy Lichtenstein, 
president of board and_ vice-president 
Hartford Fire, chairman; Ray Decker, 
Royal-L. & L. & G.; Edwin Parrish, 
America Fore; E. T. Cairns, Fireman’s 
Fund; R. L. Ellis, Rolph, Landis & EIl- 
lis; supervisory, Clifford Conly, Great 
American and Phoenix of Hartford; E. 
T. Cairns, A. J. Chapman, Ray Decker, 
R. H. Griffith, Glens Falls; McClure 
Kelly, North America; W. O. Wayman, 
National of Hartford; public relations, 
E. T. Cairns, chairman; Ray Decker, 
Don E. Kessler, vice- -chairman; 1 ae 





Belgrano, Jr., Pacific National, R. L. 
Ellis. The largest committee consisting 
of 15 members is the laws committee 
which is’again headed by J. B. Levison, 
president Fireman’s Fund. Chairmen of 
other commilttees are: Agency status, C. 
C. Stutt, Netherlands; earthquake, R. H. 
Griffith, Glens Falls; farm, G. V. Lawry, 
Travelers Fire; brokers ‘exchange and 
metropolitan area, W. O. Wayman; 
schedule, L. .B. Daniels, Seely & Co.; 
Southern. California, R. H. Griffith; 
sprinklered risks, Ray Decker; states, sd 
C. Stutt; Use & Occupancy, 'C. I. Ma- 
gill, Home of New York; general 
agency, William Deans; maps, R. H. 
Griffith; oil, A. N. Lindsay, Commer- 
cial Union; provisional reporting forms, 
A. J. Chapman;-rates and rules, A. N. 
Lindsay. 


Carpenter at Hollywood Meet 


Commissioner S. L. Carpenter, Jr., 
was the guest of honor and featured 
speaker at a meeting of the Allied 
Agents Association of Los Angeles 
County in Hollywood. He reviewed 
briefly the developments in the: depart- 
ment since he assumed office a few 
months ago. 


Mutuals Would Write Schools 


A bill is now before Governor Mer- 
riam of California to allow all classes of 
mutual companies to write school prop- 
erties. Heretofore the law has speci- 
fied that county mutuals might write 
such risks and by implication foreign 
mutuals were not permitted to handle 
such business. There is a case now be- 
fore the California supreme court test- 
ing the constitutionality of the old law 
permitting county mutuals to write 
school property on the ground that by 
insuring in mutual companies, school 
boards are loaning public credit. 


Confer with Board Officials 


A special meeting of the Long Beach 
Association of Insurance Agents was 
held June 17 to confer with H. 
Badger, secretary Pacific Board, and 
Richard Waldron, manager of its branch 
office in Los Angeles. A number of 
matters were brought before the off- 
cials, principally dealing with problems 
confronting the agents in that territory. 














Hearing Is Postponed 


The hearing in the action brought by 
the General of Seattle to compel the 
Wyoming commissioner to approve the 
issuance of dividend policies has now 
been set over until July 2. It was orig- 
inally scheduled for June 22. 


Oregon Fund Only $15,000 

SALEM, ORE., June 26.—The state 
restoration or so-called insurance reserve 
fund which aggregated $168,000 at the 
time of the capitol fire, has been re- 
duced to approximately $15,000, accord- 
ing to Dan Fry, state purchasing agent. 
It was used to purchase equipment to 
replace that destroyed in the fire. 


New Pacific Board Branches 
SAN FRANCISCO, June 26.—To 


assist local agents in various sections 
of California in rating matters and to 
give more prompt service to agents, the 
Pacific Board is opening offices at 
Fresno and Sacramento. While no defi- 
nite date has been set for opening the 
Sacramento office, the Fresno office will 
be opened about Aug. 15 with L. H. 
Coakley in charge. He has been a 
board surveyor in the south San Joa- 
quin territory for 10 years. One of the 
major reasons for establishing these of- 
fices is to give more prompt service on 
farm risks under the new method of 
handling this classification of business, 
as well as general rating service. 











New Mexico Opinion Given 


SANTA FE, N. M., June 26—An 
opinion has been given by the attorney 
general’s office on the much-disputed 
| New Mexico state depository law, re- 
‘cently passed. The opinion appears not 
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to clarify the situation greatly. The 
law provides that- either $10,000 in se- 
curities or a $10,000 surety bond can be 
posted by a company, but the corpora- 
tion commission contends that the 
surety bonds can not be used in place 
of the securities. 

The. attorney general’s opinion de- 
clares that the filings of the securities 
or bonds must be made with the state 
treasurer, but that the treasurer has no 
authority to approve these. The ap- 
proval must be given by the corpora- 
tion ‘commission. The law does not 
specifically require the approval of 
these bonds, but the corporation com- 
mission must give its approval because 
it rules on actions of the insurance 
superintendent. The opinion plainly 
states that the bonds can be filed. 

There have been no reports of can- 
cellations of licenses, and the attorney 
general does not say whether issuance 
of a license has been refused because 
the securities have not been posted. In- 
dications are that the case will be taken 
to court to determine if the law will 
be enforced as it is written or if the 
corporation commission will be allowed 
to rewrite it. 


Wants Ethics Observed 


In order to promote more ethical con- 
duct: of the insurance business, Com- 
missioner J. J. Holmes of Montana has 
sent a copy of the code of ethics of the 
National Association of Insurance 
Agents to all insurance men in the state, 
asking them to subscribe to it. 





No Change in Washington 


SEATTLE, June 26—Washington’s 
fire insurance rate situation will remain 
unchanged despite the new rate law 
which becomes operative on July 1. 
Commissioner W. A. Sullivan has re- 
leased a written interpretation of the 
new measure which, in effect, states that 
the department, will not interfere with 
the present filings. 

Under the new law, a deviation once 
filed must remain in effect for one full 
year. However, the department is ap- 
parently disregarding this feature of the 
measure for it has announced that 
“such schedules may be amended from 
time to time upon the approval’ of the 
commissioner.” New rate filings, the 





ruling states, must first be approved by 
the commissioner and must be on file 
with the department for at least 15 days 
before becoming effective. While in- 
land marine insurance is not exempt 
from the provisions of the law, the de- 
partment has held that rate filings for 
this class will not be required as it was 
obviously: not the intent of the legis- 
lature to bring this class under the new 
requirements, ocean marine having been 
excluded. 

The department has ruled that cas- 
ualty, automobile and surety rates also 
will not be affected, other than that the 
department reserves the power to in- 
vestigate the adequacy of rates filed by 
a company and to order same with- 
drawn after hearing is held. 





Hold Los Angeles Conferences 


LOS ANGELES, June 26.—For the 
purpose of discussing underwriting 
problems in the Los. Angeles metro- 
politan area and southern California 
generally the southern California com- 
mittee of the Pacific Board met with 
the executive committee of the South- 
ern California Special Agents Associa- 
tion in Los Angeles June 24 and the 
executive committee of the Los An- 
geles Insurance Exchange June 25. 

In the absence of R. H. Griffith, 
chairman of the committee, who is in 
the east, the committee was headed by 
A. J. Chapman of Chapman & Co. 
Other committee members attending 
the meetings were: Carl Homer, Trav- 
elers Fire; Russell Countryman, Nor- 
wich Union; H. F. Mills, Aetna Fire, 
and H. F. Badger, secretary Pacific 
Board. 





Executives at Girls’ Club Meeting 


The Insurance Girls Service Club of 
Los Angeles had an attendance of ap- 
proximately 200,members and guests at 
its annual meeting, including 37 promi- 
nent southern California insurance ex- 
ecutives who have each shown an active 
interest in the club. 





The annual golf tournament of the 
Insurance Accountants Association of 
San cnn gg is being held June 27, 
with guests from the various companies 
represented by association members 
participating. 








EASTERN STATES ACTIVITIES 





Connecticut Figures Shown 





Statistics for the Operations of Com- 
panies Licensed in the State 
Last Year 





Total net fire losses in Connecticut 
last year were $285,717 less than the to- 
tal for 1933. The premium income was 
$907,844 greater. Total losses in Con- 
necticut last year were $3,261,913, as 
compared with $3,547,630 the year be- 
fore. The premiums were $11,153,621, as 
compared with $10,245,777 in 1933. The 
loss ratio was 31.99, as compared with 
36.31 in 1933 and 41.4 in 1932. 

The loss ratio of Connecticut stock 
companies on their general country-wide 
business was 38.76 percent, as compared 
with 41.15 in 1933 and 50.48 the year 
before. The expense ratio of Connecti- 
cut companies was 51.15 last year as 
compared with 47.69 in 1933 and 46.75 
percent in 1932. 


Country-wide Experience 


Taking all companies licensed in Con- 
necticut, their country-wide loss ratio 
last year was 38.56 percent, as com- 
pared with 39.76 in 1933 and 48.95 per- 
cent in 1932. The expense ratio for last 
year was 47.96 percent as compared with 
44.75 percent in 1933. 

The Connecticut stock companies 
made an underwriting profit on their 
country-wide business amounting to 
$10,917,598. The total underwriting 
profit of all companies licensed in Con- 
necticut on their general business was 





$94,159,348. The investment profit of 
the Connecticut stock companies was 
$15,722,257. 

There are 278 fire and marine com- 
panies licensed in the state. Leaders in 
net fire premiums in Connecticut last 
year were as follows: National Fire, 
$435,265; Aetna, $434,187; Hartford Fire, 
$358,160; Home, $330,200; Travelers 
Fire, $320,368 


Merger Plans Laid Over 


BUFFALO, N. Y., June 26.—Plans 
to merge the Erie County Association 
of Insurance Agents with the Genesee- 
Wyoming Association were laid on the 
table for three months at a joint meet- 
ing of the two organizations here. 
vote on the plan will be taken in Sep- 
tember. 

John L. Tiernon presided at the din- 
ner meeting. Fred J. Marshall, presi- 
dent of the Erie group, and William 
Lucas, Genesee-Wyoming leader, led 
the discussion of the merger plans. 


Pfeiffer Goes with Pearl 


M. J. Pfeiffer has been appointed 
managing underwriter of the Philadel- 
phia office of the Pearl fleet. He started 
at the home office of the Continental 
and then became an examiner at the 
head office of the Firemen’s of New- 
ark. Later he was appointed special 
agent of the latter company in western 
Pennsylvania and two years later he 
was made state agent for the Hampton 
Roads Fire & Marine in Pennsylvania. 
He joined the Chicago Fire & Marine 
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as a field man, remaining with that com- 
pany until it was taken over by the 
Lincoln Fire. 





Pennsylvania to Become 
Much More Regulative 


HARRISBURG, June 26.—Closer su- 
pervision of companies of other states 
doing business in Pennsylvania is to be 
the aim of the insurance department 
Commissioner Hunt declared in address- 
ing a meeting of the Pennsylvania 
Threshermen & Farmers’ Mutual Cas- 
ualty. 

“Too many people in Pennsylvania,” 
Commissioner Hunt said, “have taken 
it on the chin because of inadequate su- 
pervision of companies chartered in 
other states. Heretofore the Pennsyl- 
‘ania department has been satisfied to 
take the word of departments of other 
states regarding the financial condition 
of the companies chartered in those 
states and doing business here. But 
during this administration that practice 
will stop. If we are not entirely satis- 
fied with the condition of any company 
transacting business in Pennsylvania, 
we intend to send out our own auditors 
to go over the books of such companies, 
recent legislation giving us this authority 
to safeguard the interests of the insuring 
public of Pennsylvania.” 

Commissioner Hunt also scored the 
practice of licensing “part-time” agents. 

“The licensing of barbers, bootblacks 
and riff raff as part time agents in the 
insurance business is a thing which 
must stop,” he said. “If there is one 
thing which I intend to do while com- 
missioner of insurance for Pennsylvania, 
it is to raise the standard of the men 
who are selling insurance in this state.” 


Col. Dunham Is Feted 


Col. H. P. Dunham, the retiring in- 
surance commissioner of Connecticut, 
was a guest of the executives of Hart- 
ford insurance companies Wednesday 
evening of this week. He leaves office 
July 1 and assumes his new position as 
vice-president of the American Surety 
and New York Casualty. Before ac- 
tively entering upon his new duties, 
however, Colonel and Mrs. Dunham are 
taking a vacation trip in Europe. 

Apprenticeship Bill Dies 

The Pennsylvania legislature ad- 
journed last week without passing the 
so-called apprenticeship bill, which would 
have required all applicants for agents 
and brokers licenses to serve a year as 


a solicitor in the office of a recognized 
agent. 











Summer Meeting July 9 


The summer meeting of the Under- 
writers Association of New York State 
—the field men’s organization—is to be 
held in Syracuse July 9. Following this 
meeting there will be an outing and 
dinner of the New York State Associa- 
tion of Supervising and Adjusting Fire 
Insurance Agents. The executive com- 





mittee of the underwriters association 
will meet July 8 in the rooms of the 
association. 


Takes Over Mutual Agency 


D. F. Schmid of Erie, Pa., who pur- 
chased the E. J. Hogan & Co. office, 
was formerly secretary of the Erie In- 
surance Association but has resigned as 
ha will conduct a mutual agency. Mr. 
Hogan has gone to San Francisco. 








West Virginia Collections Up 


CHARLESTON, W. VA., June 26.— 
Since April 1, the insurance department 
has collected $822,914 in license taxes, 
premium fees and fire marshal’s fees 
from insurance companies, compared to 
$724,000 for all last year, as announced 
by Harlan Justice, deputy commis- 
sioner. Similar taxes the remainder of 
the fiscal year will swell the amount 
considerably. 


Air Conditions Home Office 


The first home office building in New 
England to install air conditioning is 
the Hartford Fire building. The sun 
coming through glass panes of the saw- 
tooth roof in the rear right and left 
wings caused employes discomfort in 
the summer. 


To Hold Weekly Examinations 


BOSTON, June 26.—Weekly exami- 
nations for those who propose to be- 
come insurance agents in Massachusetts 
will replace the monthly examinations 
held previously, Commissioner De- 
Celles announces. Beginning July 3, 
and weekly thereafter, examinations will 
be given in the auditorium of the pub- 
lic works building at 100 Nashua street, 
instead of at the state house as formerly. 











Baltimore Society Outing 


The annual outing of the Insurance 
Society of Baltimore is being held 
Thursday of this.week at the New An- 
napolis Roads Club on Chesapeake Bay. 


Nebraska Field Men Elect 


OMAHA, June 26—E. S. Freeman, 
Agricultural, was elected president of 
the Nebraska Fire Underwriters Associ- 
ation at the annual meeting. He suc- 
ceeds D. W. Lyle, St. Paul Fire & Ma- 
rine. Charles Martin of Crum & 
Forster was elected vice-president and 
G. W. Owen of New York Underwri- 
ters, was reelected secretary-treasurer. 

Grand Rapids Agent Dies 

L. T. Pond, 57, one of the best known 
local agents in Grand Rapids, Mich., 
died unexpectedly. He was a partner in 
the Pond & Pleune agency for several 
years, formerly having been with the 
J. S. Crosby agency for many years, 
his total agency experience covering 
more than 30 years. He had been a 
resident of Grand Rapids most of his 
om and was active in civic and fraternal 
life. 














Motor Insurance 


Events 





All Glass Damage to Be Paid 


Comprehensive Form Amended to Re- 
move Ambiguity—Contract May Be 
Written on Stated Amount Basis 








The comprehensive automobile policy 
has now been clarified in certain respects 
by the National Automobile Underwri- 
ters Association. The change is effective 
in all of the open states and filings are 
being made in the states where that pro- 
cedure is required. 

The contract now provides that break- 
age of glass, however caused, shall not 
be deemed a loss caused by colision 
or upset. 

The question of whether glass break- 
age is covered under the comprehensive 
contract has been a source of much con- 
troversy. In recent months there has 
been more or less general practice of 
paying for glass breakage where the car 
was not involved in a crash. That is, such 
losses as the windshield being broken 
by a stone or glass in the door being 
broken when the door was slammed 
have been paid. However, when the car 
was involved in a general smashup, most 
of the companies have been declining to 
pay the glass damage loss under the 
comprehensive form. 


New Glass Provision 


Now glass breakage will be paid under 
all circumstances. 

The following special condition is also 
being incorporated in the comprehensive 
form: 

“Breakage of glass and damage caused 
directly by tornado, cyclone, windstorm, 
hail, falling aircraft or parts thereof and 
damage resulting from theft, earthquake, 
explosion, riot not attending a strike, 
insurrection or civil commotion shall not 
be deemed a loss caused by collision or 
upset.” 

Another change is to permit the full 
coverage form to be written on the 
stated amount basis as well as on the 
actual cash value plan. However this 
permission will not be extended to Mich- 
igan where a special comprehensive 
form is in use. 





Theft Losses at Washington 


WASHINGTON, D. C., June 26.— 
Due largely to the great increase in the 
number of government employes, auto- 
mobile registrations in the District of 
Columbia this year are greater by 11,000 
than those reported 12 months ago. 
While claims for fire damage of cars 
have not been excessive, thefts both of 
machines and accessories, have been 
and are severe, a result attributable to 
the absence of sufficient garages in 
many of the residential sections, com- 





pelling parking of cars on the street 
both by day and night. 


Rule Book Is Now Issued 


NEW YORK, June 26.—Members of 
the National Automobile Underwriters 
Association have been supplied with 
copies of the newly completed rule book 
of the organization, the first of its kind 
ever issued. All present rules of the 
body, hitherto available only in bulle- 
tin form, are given. Requirement fil- 
ings in the various states and much 
—_ data constantly required are set 
orth. 


Report J. H. Johnson Named 
Mississippi Commissioner 
JACKSON, MISS., June 26.—Accord- 


ing to reports emanating from the office 
of Governor Conner, J. H. Johnson of 
Clarksdale has been named commis- 
sioner ef Mississippi to fill the unexpired 
term of the late George D. Riley, which 
will expire Jan. 1, 1936. Mr. Johnson is 
one of three charter members of the 
Mississippi Association of Insurance 
Agents, and is in Mexico City this week. 
It is said that he agreed not to enter the 
race for the four year term beginning 
Jan. 1, 1936. 

Shelby Pickett of Hattiesburg, local 
agent, and close ally of Governor Con- 
ner, will probably be a candidate. He is 
at present a member of the Mississippi 
insurance commission. Other candidates 
likely to announce this week are J. B. 
Stirling and T. D. Davis of Jackson, 
and Paul L. Gaston, Hattiesburg local 
agent. They will have four weeks to file 
with the Democratic executive commit- 
tee. John S. Williams, III, Yazoo City, 
national councillor for Mississippi, is also 
— as a strong possible candi- 

ate. 


Will Move to Washington 


HARTFORD, June 26.—The Stock 
Company Association will move its of- 
fices Friday from Hartford to Washing- 
ton, D. C., according to an announce- 
ment by Col. Joseph Button, secretary- 
manager. The office will be open for 
business Monday at 1510 L street, N. W. 
Colonel Button will continue as manager 
but there wili be several changes in 
district personnel. It is the association 
of stock companies to write HOLC 
business. 


H. D. Fuller, superintendent of the 
joint automobile department of the 
Hartford Fire, Hartford Accident and 
allied companies on the Pacific Coast, 
was killed by falling down six flights of 
stairs in a San Francisco hotel. Mr. 
Fuller was one of the most popular and 
competent automobile underwriters on 
the Pacific Coast and had always taken 
an active interest in organization move- 
ments and street and highway safety. 
He began his insurance career with the 
Hartford at its home office about 20 
years ago, later being in the Chicago 
office for a short time and going to the 
Pacific Coast about 11 years ago. 
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Suspect Driver Cooperation 
in Latest Whisky Losses 





LOUISVILLE, June -26.—Whisky 
cargo experience, like that for cigar- 
ettes, is becoming so bad that it is 


going to be very difficult to find com- 
panies that will accept the liability. 

In addition to the reported holdups 
of trucks carrying whisky, losses are 
now coming in where holes have been 
cut in the tops of trucks and whisky 
removed. This is possible in the case of 
cigarettes and some other merchandise 
without the cooperation of the driver 
because the goods can be thrown off 
and picked up by a following truck. 
However, whisky is too heavy and too 
fragile to be thrown from a moving 
truck. In some cases checked, it has 
appeared that the drivers undoubtedly 
stopped and transferred the liquor 
cargo, but the trucks were entered 
through the top, without breaking seals 
on the doors, 


Several Cases Reported 


Three such cases have been reported 
in the past two weeks, two on the Chi- 
cago to Louisville route, and one on the 
Louisville to Lexington route. In all 
cases trucks had had holes cut in the 
top. One loss was given at $1,250, 
another at $5,000 and a third at $500. 





Personal Effects Floater 


NEW YORK, June 26.—At the meet- 
ing of the executive committee Inland 
Marine Underwriters Association on 
June 20, it was definitely decided to 





make no changes in the existing “per- 
sonal effects” floater until next fall as 
the summer season is too well advanced 
to attempt to make any alteration in the 
form at the present time. It is felt that 
the proposed changes, as outlined in THE 
NATIONAL UNDERWRITER of June 20, will 
bring down the loss ratio to the com- 
panies and put the coverage on a more 
equable basis as far as rates are con- 
cerned. 

It was also decided at the meeting 
that H. L. Wayne, vice-president Albert 
Willcox & Co., will represent the I. M, 
U. A. at the insurance commissioners’ 
meeting in Seattle. 





Johnson & Higgins Get Line 


Johnson & Higgins has been awarded 
the contract to handle insurance to cover 
currency and securities which the United 
States Treasury Department ships by 
registered mail. The contract was orig- 
inally awarded to an agent of Washing- 
ton, D. C., who submitted a low bid, 
but it was subsequently discovered that 
this agent did not have a market and 
could not place the business at the rates 
that he quoted. That agent made a bid 
of .0282 and offered to take the busi- 
ness for 4 percent commission instead 
of the usual 10 percent. The premiums 
average about $300,000 to $350,000 an- 
nually. The contract starts July 1 and 
runs for one year. About 20 companies 
submitted bids based on the usual .03 
basic rate. Several other companies, in- 
cluding the American of Newark, Pa- 
cific, New Hampshire, National of 
Hartford, Orient, Globe & Rutgers and 
General of Seattle submitted bids to pro- 
duce an average rate of .028463. 








Issue New Mutual Policies 





Question Arises in Virginia as to the 
Responsibility of Boards of 
Education 





An issue has arisen in Virginia over 
State Auditor of Public Accounts 
Downs questioning the legality of in- 
suring school property in Albemarle 
county in the Albemarle Mutual Fire. 
County Superintendent of Schools Ben- 
nett claims that the courts have not 
passed on this matter. The school 
board carries about $170,000 insurance 
on its less valuable properties in the 
Albemarle Mutual. Superintendent Ben- 
nett states that if the courts decide that 
carrying this insurance in a mutual is 
illegal, the school board then undoubt- 
edly would become a self insurer. 





A t Cl Questioned 





Mr. Downs questioned the right of 
the school board to insure in a mutual 
on account of the assessment clause in 
the policies. It seems that the issue 
arose when it was discovered by the 
auditors that the school board had a 
claim of $7,500 against the mutual on 
account of a fire loss. Of this amount 
$2,000 had been paid. It was discovered 
that the board had adopted a resolu- 
tion agreeing to accept $2,000 in cash 
and notes for the remainder, due Sept. 


30, 1934. The auditors reported that 
under date of March 26, 1935, the 
school superintendent said that the 


notes had not been given by the insur- 
ance company. Further investigation 
disclosed that the school board was 
holding four checks aggregating $5,500 
issued by the mutual in settlement of 
the balance, they being dated in Oc- 
tober and December of last year. The 
state auditor requested that the checks 
be deposited to the credit of the county 
school fund, but when investigation was 
made it developed that one check of 
$1,500 could not be cashed on account 
of insufficient funds. The checks, how- 
ever, were ordered deposited and before 
the close of business on the day when 





the deposit was made the checks were 
covered. 


W. D. Hemenway Is Dead 


ST. LOUIS, April 26.—William D. 
Hemenway, president of the Insurance 
Agency Company here and for many 
years prominent in St. Louis insurance, 
died at St. Luke’s hospital from com- 
plications following an operation. 

Born in Canada about 74 years ago, 
Mr. Hemenway came to this country in 
his youth and had been in the insur- 
ance business in St. Louis 55 years. 


Missouri Compromise 


Delayed in Federal Court 


(CONTINUED FROM PAGE 10) 


uary 1, due to the method, which is by 
quarters, with a 30-day leeway follow- 
ing the end of the quarter. 

Sheppard based his right to inter- 
vene upon allegations that O’Malley is 
neglecting his duty as representative of 
policyholders and is acting in concert 
with the insurance companies in seek- 
ing such a settlement. His petition al- 
leges_ that O'Malley “wrongfully and 
without legal right” authorized the stip- 
ulation filed by the companies. 

Sheppard admitted that the superin- 
tendent represents policyholders, but 
contended that if a showing can be 
made that the superintendent is failing 
in his duty to policyholders they can 
come into court to protect their inter- 
ests. He asserted the companies had 
no right to collect the 1634 percent in- 
crease when the rates had not been ap- 
proved, and therefore were not entitled 
to the fund impounded under the liti- 
gation surrounding the increase pro- 
posal. 

Judging by the number and scope of 
objections almost immediately presented 
to the court by Mr. Folonie the move by 
policyholders did not come as a sur- 
prise. 

Among the points raised by Mr. Fo- 
lonie were that no notice had been 
served on plaintiffs, that the matter was 
presented at the very last second, yet 
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the case has been pending more than 
five years, and that the approval of a 
rate increase was the only issue in- 
volved. 

“I object, regardless of contents, to 
its consideration,’ Mr. Folonie said to 
the court. “I think it would be abuse 
of discretion for the court to permit 
parties to come into the matter at this 
late date. There is no issue remaining 
between defendant and plaintiffs. The 
petition undertakes to raise new issues. 
It is antagonistic to the best interests 
of the defendant, and is brought up 
after the parties have disposed of their 
controversy.” 

_Mr. Folonie asserted that the peti- 
tion contained no allegation of fact. 

In addition to the five policyholders 
Sheppard said he represented the Farm- 
ers’ Protective Association, with 8,000 
members in Missouri. 

In connection with the request for a 
decree, Mr. Folonie said, counsel for 


HESE §are 
when __business-get- 








days 


agents appreciate 


ting 
the Northwestern Fire 


& Marine Insurance 
Company. The North- 
western is quick to help 
an agent with practically 
any form of property 


insurance. 


NORTHWESTERN 


Fire & Marine Insurance Company 


John H. Griffin, President 
MINNEAPOLIS, MINNESOTA 


D. F. Broderick 





C. M. Verbiest 


Pres. V. P.-Secy. 
L. G. Goodrich 
V. P.-Treas. 
D. F. BRODERICK 
INCORPORATED 


INSURANCE EXCLUSIVELY 


DETROIT 
CHICAGO 


NEW YORK 
SAN FRANCISCO 

















Rates 


Insurance 

Recommend 

JUSTRITE OILY WASTE 
AND SAFETY CANS 


Reduce 


5 


JUSTRITE MANUFACTURING COMPANY 





both parties have filed a_ stipulation 
which involves, subject to the court’s 
approval, disposal of the impounded 
fund of approximately $11,000,000. 

The stipulation provides that 50 per- 
cent of the fund shall be paid to the 
companies direct, which will pay agents 
commissions. Thirty percent would go 
to counsel for plaintiff and to C. R. 
Street for discharging obligations as- 
sumed by counsel for plaintiffs and de- 
fendant. The 20 percent would go to 
the superintendent for distribution. 
Both parties felt, Mr. Folonie told the 
court, that this would be the most eco- 
nomical method of distribution to 
policyholders. 


McKittrick Angle Explained 


In the motion to eliminate McKittrick 
as defendant, it is pointed out that since 
the superintendent has made a new rate 
order to be effective as of June 1, 1930, 
there is no longer any controversy be- 
tween him and the companies, and 
therefore no further reason to continue 
the suit against the attorney general. 
McKittrick never has agreed to the 
compromise settlement, although he has 
not opposed it. The companies’ move 
was regarded as a safety measure for 
the future. 

The attorney general’s office was not 
represented at the hearing. 

The motion for dismissal of McKit- 
trick as defendant was resisted by attor- 
neys for the insurance department. Ap- 
parently the attorneys acted on orders 
from Governor Park, who has stated he 
would not approve any compromise that 
is not approved by McKittrick. “I have 
instructed the attorneys for the insur- 
ance department,” Governor Park said, 
“if a dismissal is ordered as to McKit- 
trick no settlement is to be made. It 
has been my position all along that any 
settlement of the rate cases must first 
have the approval of the attorney gen- 
eral.” 

The Missouri Inspection Bureau re- 
cently sent a letter to agents urging 
them to cause representative policyhold- 
ers to write to the insurance superin- 
tendent, approving the proposed com- 
promise, if the agents feel that the set- 
tlement is desirable. The agents were 
put in possession of information respect- 
ing the proposed compromise. 

State Court Balks 


Circuit Judge Sevier in the Cole 
County circuit court in refusing to re- 
vive an injunction which had prevented 
state officials from interfering with the 
collection of the 16% percent rate in- 
crease, took occasion to declare that the 
action of Superintendent O’Malley on 
May 21 in agreeing to grant a 13.3 per- 
cent increase in rates retroactive to 
June 1, 1930, was null and void. 

O’Malley’s 13.3 percent increase order 
was not before the court but Judge Se- 
vier took occasion to pass judgment on 
its merits. 

The matter came before the court 
under a motion by the companies asking 
the court to amend the ruling of May 
23 so as to keep the injunction against 
the state officials in effect. 

Unconstitutional, He Avers 

“IT knew that the order of the super- 
intendent,” the opinion declared, “grant- 
ing a rate increase of virtually 13 per- 
cent and making it retroactive so as to 
take effect five years ago was absolutely 
void because in conflict with the consti- 
tution of Missouri and the constitution 
of the United States, in derogation of 
common right and completely subversive 
of the rights and interests of some 500,- 
000 policyholders whose money is im- 
pounded in my court, and I therefore 
struck that order from the files. 

“T have been and am still trying to 
get that money back into the hands of 
those from whom it was wrongfully 
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taken as was ruled by the Missouri su- 
preme court. 

“T decided the case against the insur- 
ance companies and ordered the fund 
immediately disbursed among the pol- 
icyholders who are its lawful owners.” 

Attorney General McKittrick has 


given Governor Park an oral opinion in 
which he questioned Superintendent 
O’Malley’s legal right to enter into the 
proposed compromise in so far as it 
affected the litigation in the Cole county 
court, and the distribution of the pre- 
miums impounded by that court. 
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ACCLAIM STANDARD COOPERATION 
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Here is F. Wiley Ball, Standard General Agent at Oklahoma City looking over Standard’s Kirkpatrick-Thompson Co., Standard General Agents at Dallas, say: “Standard is a com- 

ad in Time Magazine. With him is M. W. Ludington, Standard’s Oklahoma Claim Manager. pany any agent can afford to hook up with... it helps you hold old customers and add 

“Much impressed with Standard’s national ads,” says Mr. Ball. “... they have been very new ones as well.” Examining the Standard ad in Fortune Magazine are (left to right): 
beneficial . . . am most happy in my relationship with Standard.” Paul Kirkpatrick, E. H. Johnson, office manager, and R. W. Thompson. 


“As far as we are concerned,” writes I. H. Cohen, General Agent “Standard has always been our main company . . . Standard 
at Augusta, Georgia, “ ‘Standard Service Satisfies’ us and has for service has always pleased” —says Cooper, Coffman & Brooks, 
18 years.” He is shown with his son, Clarence W. Cohen, discuss- ty 1 Inc., General Agents at Knoxville. Paul R. Brooks, Vice Presi- 
ing Standard’s new Personal Accident & Health direct mail ma- FO R Y | R S dent (left) and J. H. Cooper, President (right) are examining the 

terial. They agree it is a splendid aid to P. A. & H. sales. “Protection Manual” which is part of Standard’s new Sales Kit. 
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Motor Fatalities 
Somewhat Lower 


Sharp Upward Trend Witnessed 
Last Year Is Not 
Progressive 


HIGHER LEVEL REACHED 


Liquor and Speed Factors That Injected 
Themselves in 1934 Are No 
Worse This Year 


NEW YORK, June 26.—In the nearly 
six months that have elapsed since the 
first of the year the experience of cas- 
ualty companies with the automobile 
line varies markedly among the differ- 
ent carriers. Some report a substantial 
gain in premium income compared with 
that in the comparable period of 1934, 
and with no appreciable change in loss 
ratio, while others, holding a steady in- 
come, admit a decided increase in the 
seriousness of their claims. All concede 
there has been no particular change in 
accident frequency. 

Premium gains are to be found among 
the younger offices that are steadily 
broadening their field activities, and 
hence increases were to be expected. 
One such company reports a gain of 
23 percent. 


Weigh Factor of Liquor 


Some of the older offices report in- 
creased claims during the past three 
months and say this condition began 
almost with the turn of the year. The 
greater seriousness of accidents, in nu- 
merous cases resulting in fatalities, is 
attributed to the high power of the 
newer automobiles which constitute a 
considerable percentage of the total 
number of cars now on the roads. The 
extent to which intoxication among 
drivers and pedestrians contributed to 
the general experience is a matter of 
speculation, but that it was a factor is 
generally agreed. 

Gains in automobile premiums usually 
start in March of each year, attaining 
the maximum in mid-June, then taper- 
ing off until early fall. This year, be- 
cause of the chill weather in spring, 
premium income did not begin the up- 
ward turn until April, so underwriters 
feel the increase will run through an- 
other 30 days at least. 


Safety Council Figures 


The automobile accident situation has 
apparently leveled off after having ex- 
perienced a sudden and sharp increase 
last year. The National Safety Coun- 
cil estimates that for the first four 
months of this year the number of auto- 
mobile fatalities was 9,540 as compared 
with 9,900 for the same period last year. 
There was a big improvement during 
the first two months of this year as 
compared with the same period last 
year, but this was attributed to the fact 
that in much of the country, ice blank- 
eted the streets and highways and 

(CONTINUED ON PAGE 44) 





Sees Great Opportunity 
in Automobile Insurance 





The great opportunity which exists at 
the present time for constructive and 
creative automobile insurance salesman- 
ship was the theme of an address by 
John H. Eglof, supervisor agency field 
service casualty lines of the Travelers, 
at the annual convention of the Ken- 
tucky Association of Insurance Agents 
at Louisville. 

Current and long pul conditions fa- 
vorable to the development of automo- 
bile insurance were cited by Mr. Eglof, 
among which were the following: 

Registrations of motor vehicles total 
approximately 25,000,000, although it is 
conservatively estimated that not more 
than 5,000,000 carry insurance against 
loss which may be imposed on account 
of injuries to persons or property as the 
result of an accident. 


Need for Automobile Insurance 


The need for automobile insurance 
was never greater than at present as 
evidenced by the shocking automobile 
accident casualty toll experienced in the 
United States last year when 36,000 per- 
sons were killed and nearly 1,000,000 in- 
jured. 

The ability of the average person to 
withstand the results of a judgment was 
never at a lower ebb than at the present 
time. 

The automobile industry expects to 
sell more than 3,000,000 cars this year 
and when a nation can absorb such a 
total of new cars representing purchases 
amounting to $2,500,000,000, there is rea- 
son to believe that business conditions 
are moving in the right direction. 


National Income Increasing 


The national income is increasing 
which means that many automobile 
owners who never carried automobile 
insurance and likewise many former as- 
sured are coming back into the picture 
as good prospects. 

While general business activity has its 
ups and downs, it is anticipated that the 
present year as a whole will give a good 
account of itself and witness further im- 
provement in business and trade volume. 

In raising the question as to how the 
salesmen of good sound insurance may 
make certain that he will get his share 
of the business which will be written 
this year, Mr. Eglof answered by point- 
ing out that a concrete systematic plan 
of action built upon a foundation of 
“Searching, Saying and Servicing” is 
bound to produce results. “In our busi- 
ness those who have a plan of action 
and who consistently, persistently and 
aggressively follow their respective plans 
day in and day out need not worry about 
the outcome.” 


Searching, Saying and Servicing 


The first step in any systematic plan 
of action for the writing of automobile 
business was explained as comprising 
the preparation of a list of worthwhile 
prospects. Mr. Eglof spent much time 
in outlining the many ways to obtain 
the names of worthwhile prospects. 
Many of the methods of obtaining the 
names of prospects which were ex- 
plained were referred to by the speaker 
as coming under the first step of the 











foundation of a plan of action; namely, 
“Searching, Saying and Servicing.” 
The second step of the plan was given 
s “Saying Your Say.” This, Mr. Eglot 
explained, involved the use of direct-by- 
mail advertising and planned talks as 
well as up-to-the-minute graphic sales 
ammunition. Direct-by-mail advertising 
or direct-by-mail prospecting was cited 
by the speaker as a method which is 
becoming more and more important in 
insurance sales work. “It has been dem- 
onstrated repeatedly,” said Mr. Eglof, 
“that such advertising tells your pros- 
pects that (1) you have something which 
they need, (2) your knowledge of the 
insurance ‘business will be of real serv- 
ice to them, and (3){ it is to their ad- 
vantage to do business with you. 
“Those who use such advertising have 
found that (1) it makes advance calls 
for them, (2) it reaches out and gets 
the attention of a number of people for 
them to call up and talk to, and (3) it 
paves the way for the interview. If you 
want to know—where to go—when to 
go—whom to see—what to say, use di- 
rect-by-mail advertising. It is effective 
and a most important sales aid in the 
development of automobile business.” 


Salesman Must Be Prepared 


“Saying Your Say,” Mr. Eglof also 
pointed out, brings into the picture the 
thought that an agent should be pre- 
pared to present his proposition when 
“face-to-face” with a prospect. He added 
that “there are days when the salesman 
of quality insurance must be prepared 
if he is going to get his share of the 
automobile business which will be writ- 
ten this year. Gone are the days when 
an agent could roll up a good volume 
of business by merely waiting for it to 
come in or by merely asking for it.” 

Planned presentations were advocated 
by the speaker because such summaries 
usually give in a few words a number 
of specific thoughts which may be used 
effectively in “face-to-face” selling. Sev- 
eral planned presentations were sub- 
mitted in detail in order to indicate their 
flexibility and the proper time for the 
agent to bring the order blank into the 
picture. 


Competition in Automobile Insurance 


The matter of competition in automo- 
bile insurance was gone into by Mr. 
Eglof in his discussion of planned auto- 
mobile insurance sales talks. “There is 
sharp competition and plenty of it, but 
that should not bother the salesman of 
good sound insurance, provided he 
knows his product and knows how to 
present its quality points in a convincing 
and sincere manner to the people whom 
he contacts. The average person wants 
the best. He wants good, sound auto- 
mobile insurance; he does not object to 
paying a fair price for it, providing he 
has a clear picture of what he is going 
to get for the price which he is charged.” 

The final step in the plan of action 
outlined by Mr. Eglof was “Servicing 
Clients.” In this connection, he said, “in 
order to hold business, it is not enough 
to stand ready to give prompt and help- 
ful service in case of an accident. It is 
not enough to give a policyholder ex- 
actly what he needs in the way of in- 





Loss Ratios Akin 
to Those of 1934 


Automobile Premiums Show Here 
and There a Slight 
Increase 


HAZARDS OF THE TIMES 


Effect of the Lower Priced, Higher 
Speed Capacity Cars Is 
Being Felt 


By RALPH E. RICHMAN 

HARTFORD, June 26—Hartford 
companies report automobile premiums 
for the first six months about the same 
or slightly above those of last year. In- 
creases where recorded are from 3 to 5 
percent. Number of policies has also 
been increasing in about the same pro- 
portion and this is looked upon as the 
more encouraging sign. One company 
reported that the bottom on automobile 
business was touched last fall and that 


there has been a slight but steady im- 
provement for nearly all of the months 
since that time. 


Loss Ratio Runs the Same 


The loss ratio this year is also close 
to that of last year but where there is 
a difference it is upwards. This is be- 
lieved due to the greater severity in ac- 
cidents which 


are now occurring, 
though accident frequency is also 
greater. In some states such as Massa- 


chusetts with its compulsory automo- 
bile insurance law it is possible to get 
some accurate information about gaso- 
line consumption in relation to total cars 
in use. Figures show that more mile- 
age is being obtained out of the aver- 
age car on the road, thus increasing the 
exposure. To this cause is unquestion- 
ably due part of the increased loss. 
But a factor of even greater impor- 
tance is the speed of the modern ma- 
chine. 
Speed Capacity a Factor 

The newer cars now on the road 
operate so smoothly and unobtrusively 
at speeds of 60 miles an hour or greater 
that the driver unconsciously exposes 
himself to greater danger. The more 
careful drivers, when they have the 
“feel” of their cars will probably re- 

(CONTINUED ON PAGE 44) 








surance protection. You must not only 
do both of these things, but you must 
also make him aware of the fact you are 
doing thiq for him. You must keep in 
touch with your client and get him to 
depend upon you for advice on insur- 
ance matters to such an extent that he 
would hesitate to take action unless you 
were consulted. 

“It is essential that your policyholders 
realize that you have not only provided 
them with good insurance but that you 
are continually looking after their inter- 
ests to the end that they will always 
have assistance as they need it.” 
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Preferred Risk Auto Plan 
Takes Toll of Big Carriers 


NO SOLUTION READILY FOUND 





Hope Business Recovery Will Solve 
Problem Which Has Caused 
Premium Loss 





HARTFORD, June 26.—There is lit- 
tle doubt that casualty companies here 
that are members of the National Bu- 
reau of Casualty & Surety Underwriters 
are feeling the loss of individual auto- 
mobile business through specialty com- 
panies which give occupational rating or 
reduced rates. But none of them seem 
to have any solution for the difficulty, 
except the efficacy of time. 

Officials of three companies, the 
Travelers, Aetna Casualty and Hartford 
Accident, say conditions are neither 
worse nor better than for two years. 
They face a rate situation and they 
can't meet the competition. 


Travelers Makes Survey 


The Travelers is making a country- 
wide study of the matter, and has found 
nothing yet which suggests a solution. 
Methods of specialty companies are 
based on a_ different underwriting 
theory. They write policies for 20 per- 
cent or 25 percent less, on so-called 
preferred risks. This theory presup- 
poses that certain persons won’t have 
accidents because they haven’t had them 
in the past. The National Bureau com- 
panies feel that such a_ supposition 
makes the underwriter a magician, and 
is unjustified. As a matter of fact, a 
different group has accidents each year, 
officials say, but it’s difficult to pick 
them in advance. 

An executive of the Travelers re- 
marks, that with the information now 
available, such a method of doing busi- 
ness does not look sensible, and the 
company does not feel justified in using 
it. 

Leok to Business Recovery 

The other companies have not yet 
made surveys. An official of the Aetna 
expresses opinion there has really been 
little change in the picture recently, but 
that as business conditions improve the 
business will be coming back to the big 
companies. He feels, and an executive 
of the Hartford agrees with him, that 
much has gone over to the specialty 
companies because of the economic sit- 
uation, and not necessarily because the 
assured were sold on those particular 
organizations with which they have 
placed their business. 

All three companies are hopeful that 
business improvement will serve to 
remedy the situation in automobile in- 
surance. 


Urges Standard Fidelity Form 

OKLAHOMA CITY, June 26.—Wal- 
ter Griffith, assistant state banking 
commissioner, spoke at the June meet- 
ing of the Oklahoma City Casualty & 
Surety Underwriters Association, ex- 
plaining the provisions of the bill passed 
by the 1935 legislature, which abolished 
the requirement of a statutory fidelity 
bond form, leaving the matter of form 
unregulated in writing this type of cov- 
erage. He advocated adoption of a 
standard form in writing such bonds, 
which he suggested should be drafted 
by the companies, and should be one 
that would meet with the approval of 
the companies and of the state banking 
department. 


Hugh D. Combs Is President 


BALTIMORE, June 26.—Hugh D. 
Combs is elected president of the Balti- 
more Casualty & Surety Club. John A. 
Luhn was named vice-president, F. H. 
Strickland, treasurer and W. E. Moore, 
secretary. Dr. Luhn, George W. Dex- 
ter, J. D. Mahon and Henry C. Hines 
were elected to the board of governors. 








Now Elected as Head of 
the Casualty Affiliate 














HART DARLINGTON 


Hart Darlington, United States man- 
ager of the Norwich Union Fire, has 
now been elected president of the Nor- 
wich Union Indemnity as well. He suc- 
ceeds H. L. Callanan, who is retiring. 
Mr. Darlington has been chairman of 
the indemnity company. 








Drivers’ Bill Has Chance; 
Responsibility Bill Dead 


The drivers’ license bill having passed 
the Illinois senate last week, the chances 
are that the lower house will take sim- 
ilar action before adjournment of the 
Illinois legislature this week. The sen- 
ate adopted a number of amendments 
and these must be concurred in by the 
house. 

Although the drivers’ license bill and 
the financial responsibility measure go 
more or less hand in hand, efforts to 
pass the responsibility bill have now 
been dropped and there is no chance of 
its passage this session. 


Deputy Can Accept Service 

DES MOINES, June 26.—Accep- 
tance of service of a notice of suit by a 
deputy insurance commissioner on be- 
half of an insurance company located 
outside the state is a sufficient compli- 
ance with the laws of Iowa, the Iowa 
supreme court held in Woodmen Acci- 
dent vs. District Court of Marshall 
County, and Mutual Benefit Health and 
Accident Association vs. Marshall 
County, actions in certiorari. 

The act of the deputy was in behalf 
of and for the commissioner, the court 
held. Deputy Commissioner Leon Pen- 
quite in accepting service affixed a rub- 
ber stamp with the name of the com- 
missioner and added his own name as 
deputy. Attorneys for the companies 
in the lower court entered a special ap- 
pearance to question jurisdiction. The 
lower court dismissed the special ap- 
pearance and the companies appealed. 





New Burglary Booklet 


A graphic demonstration of the haz- 
ards of burglary and holdup are shown 
in a booklet, “Burglar, Beware,” pre- 
pared by the American District Tele- 
graph Company. 


Roosevelt Life Restrained 


The California department has ob- 
tained a temporary restraining order 
prohibiting further operation of the 
Roosevelt Life, a health and accident 
assessment association of Los Angeles. 
Hearing on the department’s petition for 
receivership on the ground of insol- 
vency will be held later. 


Accident-Health Situation 
Is Much More Encouraging 


HEALTH LOSS RATIO REDUCED 





Waiting Period Cuts Down Small 
Claims—Similar to) Automobile Colli- 
sion—Volume Ahead of 1934 


PHILADELPHIA, June 26.—The 
accident and health situation is encour- 
aging for the first time in more than a 
decade. For once the companies are not 
confronted with a_ steadily mounting 
health loss ratio and a depressing acci- 
dent loss ratio. , 

The views of company officials were 
voiced by W. H. Howland of the Gen- 
eral Accident, when he said: “We can 
now accept all the commercial accident 
and health business we want without 
any fear. The days of cut-throat com- 
petition are over.” 

The companies have found that a 
profit can be made in health insurance 
and that the waiting period in health 
policies will lower the loss ratio to a 
point where the business will prove 
profitable. 


Compared to Auto Collision 


One company official pointed out the 
strong similarity between automobile 
collision and health claims. In both 
cases, the companies were being “small- 
claimed to death.” Once the deductible 
collision policy was issued, the experi- 
ence took a decided turn for the better. 
The same has been found true with 
health insurance. The one and two-week 
waiting periods have eliminated the 
small claims that made the loss ratio 


go up. : ; 

Still another company official in dis- 
cussing the waiting period, remarked: 

“We found the way to make money 
in health insurance ten years ago. We 
inserted a one-week waiting period and 
raised the rate $1 a unit over the bu- 
reau rates. Since then, we have made 
money every year. Not once has our 
loss ratio reached 50 percent. Usually, 
it has been in the neighborhood of 40 
percent.” 


Many Reinstatements Received 


Still another encouraging part of the 
picture according to accident and health 
underwriters, and one that leads them 
to the belief that recovery is here, is the 
number of reinstatements received in the 
last few months. This is especially true 
in industrial lines. There has been, and 
still is, a steady stream of reinstate- 
ments of accident and health policies, 
dropped in 1931, 1932 and 1933. 

The volume of business for the first 
five months of the year is slightly ahead 
of last year and where any special ef- 
fort is made for accident and health in- 
surance, the business shows an increase. 


New Acquisition Cost Rules 


NEW YORK, June 26—An amend- 
ment to the rules of the casualty acqui- 
sition cost conference permits each 
member to appoint one regional agent 
in Nebraska and one in the District of 
Columbia. 

California, Delaware, Nevada and 
Wyoming still await sanction for the 
naming of regional agencies although all 
have now general agents or branch 
offices. A further recent rule change 
with respect to office agencies, places 
those outside greater New York on ex- 
actly the same basis as those in this city. 


Require Truck Coverage 
SEATTLE, June 26—wWashington’s 
new motor freight law, enacted by the 
1935 legislature, becomes operative July 
1. Under the measure haulers must 
qualify under the three new classifica- 
tions of “common carriers,” “contract 
haulers” and “special carriers.” Ap- 
plication for reclassification must be 
accompanied by a public liability and 

property damage insurance policy. 








On Seattle Card 











R. LEIGHTON FOSTER 


Insurance Superintendent R. Leighton 
Foster of Ontario, who always attends 
the meetings of the National Conven- 
tion of Insurance Commissioners, will be 
one of the principal speakers at the 
forthcoming annual convention of the 
state officials at Seattle. Mr. Foster has 
served both as president and secretary 
of the Canadian superintendents’ associ- 
ation. The United States commission- 
ers’ meetings without him present would 
seem a strange conclave. 








Automobile Liability State 
Fund Opposed in Wisconsin 


MADISON, WIS., June 26—Oppce- 
sition to the Severson bill, which would 
create a state automobile liability fund 
was voiced at a hearing before the state 
affairs committee here. Irving Mehigan, 
appearing for the Insurance Federation of 
Wisconsin, said he did not regard it as 
good policy for the state to enter into 
competition with private insurance. The 
state automobile liability fund, he said, 
might meet the same financial stringency 
as have state fire funds. He cited the 
disastrous case of the Oregon fund. 

Harold Wilke, Madison, representing 
mutual casualty companies, opposed the 
measure, claiming that in Ohio where 
the state handles its own unemployment 
insurance the service was poor and dila- 
tory, that real justice was not adminis- 
tered and that the fund had deteriorated. 
He urged that the state not enter into 
private business competition in fields 
where there is rivalry sufficient to safe- 
guard the public interest and providing 
low rates. In Wisconsin insurance rates 
are not unfair or excessive and are sub- 
ject to regulation by the insurance de- 
partment, Mr. Wilke asserted, adding 
that the proposed bill would make legis- 
lators insurance adjusters. 

Senator Severson, speaking for his 
measure, attacked the practices of some 
companies, stating that they train their 
agents to be hard-boiled in handling 
claims. State insurance would relieve 
car owners of paying high rates which 


include agents and unnecessary over- 
head. 
Seek Physician’s Auto Cover 


NEWARK, June 26.—A cut-rate cas- 
ualty insurance company is endeavoring 
to obtain automobile insurance coverage 
of physicians throughout the state of 
New Jersey through the various county 
medical societies. Liberal dividends, ex- 
tensive legal aid and medical associa- 
tion endorsements are claimed in circu- 
lars being mailed out. Local agents are 
aroused and are contesting the methods 





employed. 
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Agency Requests 
Are Turned Down 


William Leslie Explains Why 
Companies Can’t Accede to 
Demands 


‘NOT ARBITRARY’ HE SAYS 


Statement Covers Points Raised at 
Recent Company-Agent Confer- 
ence on Compensation 


NEW YORK, June 26.—The Na- 
tional Bureau of Casualty & Surety 
Underwriters has made public a state- 
ment, explaining the reasons for re- 
jecting the various proposals advanced 
by committees of agents at a confer- 
ence June 11 in connection with com- 
pensation business. The company posi- 
tion was outlined in a memorandum to 
members of the special committee on 
compensation rate making of the Na- 


tional Bureau, sent out by William Les- 
lie, associate general manager of the 
National Bureau. 

The agents had demanded for one 
thing that where commissions are re- 
duced because of the inability of the 
companies in a particular state to get 
the full rate increase applied for there 
should be a participation by the com- 
panies in the sacrifice “through a full 
proportionate reduction in company ex- 
pense.” 

Assigned Risk Question 


The agents also were demanding that 
commissions be paid on so-called as- 
signed risks and in any event that the 
companies handling assigned risks be 
prohibited from soliciting collateral 
lines of the same assured as the price 
for carrying the risk. 

In treating the matter of reducing 
commissions where the full rate increase 
is not allowed, Mr. Leslie said there has 
been no disagreement upon the propo- 
sition that companies must secure the 
full amount required for losses and loss 
expenses. Some time ago, the stock 
conmypanies, in a reply to the complaint 
of commissioners that the solvency of 
companies was being jeopardized by 
continuing to write compensation busi- 
ness in certain states at inadequate 
rates, made the statement that they 
would not continue to write business in 
any’ state unless they secured at least 
the full increase required for losses and 
loss expenses. 


Conferences Are Held 


Prior to that time the agents’ com- 
mittee had been advised that every ef- 
fort would be made to get the approval 
of the full rates requested, but that fail- 
ing to do so the companies then deemed 
the matter to be one of local concern 
and would confer with the agents of the 
states affected in an attempt to find a 
basis upon which the companies could 
continue to do business in that state. 
It has been only after such conferences 
and after all other possibilities have 
been exhausted that commissions in 
Minnesota and Wisconsin have been re- 
duced to provide the required additional 
amount for losses and loss expenses. 

The companies hold, according to Mr. 
Leslie, that in attempting to write com- 
pensation at rates based upon a 40 per- 
cent expense loading, they are taking, 
in advance, absolutely all of the reduc- 
tion and expense allowance which they 
can stand. Acquisition and taxes rep- 
resent one-half of the expense loading, 
leaving the companies 20 percent for 
investigating and adjusting claims, in- 
spection and accident prevention, pay- 
roll auditing, maintenance of boards and 

(CONTINUED ON PAGE 47) 





Threat of Big Buyers Is 
Weighed by E. M. Allen 





E. M. Allen of New York City, vice- 
president of the National Surety, and 
former president of the National Asso- 
ciation of Insurance Agents, in his talk 
before the Mississippi association 
touched on some of the problems affect- 
ing agents, saying that some have 
reached an acute stage. The most im- 
minent, he thinks, is the question of 
wholesale insurance raised by large buy- 
ers that are seeking simpler and more 
comprehensive insurance contracts and 
at wholesale prices based on volume. 
He said that at first blush, it would 
seem difficult to achieve any such object 
because of the long established Ameri- 
can method of marketing insurance on 
a retail basis through agents. State laws 
covering insurance rates in the safe- 
guarding of policyholders as well as 
agents cannot lightly be swept aside. He 
said to that extent the agency system 
is in a stronger position than most other 
businesses. 


Change May Be Forced 


The gradual evolution of business re- 
quirements, he added, may force a 
change in the present system. With the 
consolidations, mergers and formation 
of business changes, occurring within 
the last decade, there has been a grad- 
ual drift away from the resident local 
agents. Many old lines have been lost 
to brokers and agents who had the 
parent concern. The present demand 
on part of these large buyers goes a 
step farther in seeking to reduce the 
insurance costs irrespective of condi- 
tions that were attained before. Mr. 
Allen does not think that the problem 
can be ignored or merely opposed by 
agents and companies. Whatever 
changes have to be made, he said, 
should be mutually agreed upon. 


Commissions Must Be Justified 


It stands to reason, he declared, that 
company overhead and agency commis- 
sions cannot absorb too great a propor- 
tion of the premium dollar. Rates must 
continue to be based on experience and 
cannot be reduced to the point where 
companies are not permitted to operate 
on a profitable basis. Agency commis- 
sions, of course, must be justified in the 
eyes of the public. Mr. Allen said that 
if the branch offices and bona fide gen- 
eral agencies constitute the wholesale 
distribution units of insurance it may be 
possible for companies to reduce indi- 
vidual distribution costs by consolida- 
tion of offices even among competitors 
or through more equitable alignment of 
salaried field representatives. 


Agents in Vulnerable Position 


There has been a tendency, he said, 
to pay top commissions to agents 
merely to get business, most of the de- 
tail work being done by salaried field 
officers. The commissions paid out of 
proportion to the value of service ren- 
dered put the agents in a vulnerable 
position. One suggestion made is that 
agents and companies work out a grad- 
uated scale of commissions for the tar- 
get risks, the fleets, the jumbo contract 
bonds, etc. The rank and file of agents 
he asserted are not in a position to con- 
trol much of the large business. Their 
status should not be imperiled by any 
unalterable stand on the part of the few 
who may be fighting for the principle 
of commissions at any cost. There 
should be a joint analysis of the situ- 
ation, he said, and a proper solution 
reached. 

The recent analysis made by the Na- 
tional Association of Credit Men 
showed that while 96 percent are more 
or less adequately covered by fire in- 
surance, only 60 pecent needing indi- 
vidual fidelity coverage are protected. 
This shows that there are opportunities 
to demonstrate the value of local agency 
service opening up on every hand. 





Non-conference competition naturally 
is a formidable feature to combat. Dur- 
ing the last five years nonboard com- 
panies wrote less than 10 percent of the 
total of surety and fidelity risks. He 
said that in considering cut rate compe- 
tition it is well to bear in mind that in- 
variably companies writing such busi- 
ness base their reduction pretty much 
on agents’ top commissions or take it 
out on other scores. Some of these 
agents will take a material cut in com- 
missions from these cut rate companies. 
He said that it is up to the agents of 
conference companies to fight for their 
place in the sun. 


Mixed Agencies Unmitigated Evil 


Mr. Allen took the position that 
mixed agencies are an unmitigated evil 
and inconsistent. Agents must profit 
by the mistakes of the past. He said 
that the trusteed agencies throughout 
the country give mute testimony of the 
errors that have been made. He thinks 
that the agents that remain in business 
have been tried and most of them have 
not been found wanting. They must 
improve their service and justify what 
they are doing. Local agents’ organ- 
izations should bé strengthened and ex- 
panded. Generally speaking, he said, 
80 percent of the premiums belong to 
companies. It is suicidal, he declared, 
for an agent to extend credit unduly to 
his customers simply because his com- 
petitors do so. 


American Motorists Increase 


The premium income of the Ameri- 
can Motorists of Chicago during the 
first five months exceeded any other 
similar period in its history. The vol- 
ume of business during this period to- 
taled, $3,020,489. Automobile premiums 
for the first five months, which 
amounted to $2,676,792, were also in ex- 
cess of similar figures for any five 
months period since the company was 
organized. 





Application for license in Florida has 
been made by the Associated Indemnity. 








Kentucky Speaker 





JOHN H. EGLOF, Hartford, Conn. 


John H. Eglof, supervisor agency field 
service casualty lines at the Travelers 
head office, was one of the main speak- 
ers before the annual convention of the 
Kentucky Association of Insurance 
Agents at Louisville. Mr. Eglof is a 
profound student of the business and 
his talks are always practical. 








Producers Fight 
Commission Cut 


N. Y. Brokers Prepare to Enter 
Protest on 2 Percent 
Decrease 


UNFAIRNESS IS CHARGED 


Brokers Claim They Control 80 Percent 
of Compensation and 8 Percent 
Commission Is Inadequate 


NEW YORK, June 26.—In a com- 
munication to J. A. Beha, general 
manager National Bureau of Cas- 
ualty & Surety Underwriters, L. E. 
Thayer, president of the Insurance 
Brokers Association, after expressing 
sharp resentment on account of the 
treatment accorded a committee of 
brokers following their conference 
with a committee of company offi- 
cials, asks that the order reducing 
brokerage to 8 percent be rescinded 
and a committee of the brokers body 
be given opportunity to discuss the 
matter further, in an effort “to arrive 
at a fair and equitable determination 
of this question.” 


NEW YORK, June 26.—Local agents 
throughout New York and the metro- 
politan brokers are considerably wrought 
up over the revised compensation com- 
mission scale recently promulgated by 
the casualty acquisition cost confer- 
ence, which becomes effective July 1, 
coincident with the application of in- 
creased rates in the state. 

While denying the appeal of the com- 
panies for an average rate advance of 
16 percent, which, it was figured, would 
be required to assume the additional lia- 
bility created through amendments to 
the compensation law adopted at the 
latest session of the New York legisla- 
ture, Superintendent Pink did authorize 
a 6.8 percent advance, coupled however, 
with the proviso that top commissions 
be reduced from 17% percent to 15 per- 
cent. 

No Appeal Possible 


In accord with this stipulation, from 
which, officials state, no appeal could be 
made, company executives determined 
upon the lower scale of compensation 
to producers, which was published in 
Tue NATIONAL UNDERWRITER last week. 

Under the acquisition cost rules a 
company is entitled to maintain not to 
exceed 11 branch offices or general 
agents, and not more than 28 regional 
agencies in New York state. 

It is estimated that brokers of the 
metropolitan district produced not less 
than 70 percent of the total premiums 
written by stock companies in New 
York last year. Indeed, the brokers con- 
tend it is nearer 80 percent. Hence the 
resentment they feel in having their 
commission cut 2 percent. They have 
announced their determination to enter 
vigorous protest. On the basis of the 
2% percent reduction in top costs di- 
rected by the department, brokers hold 
that they should be entitled to 8.875 per- 
cent instead of the flat 8 percent as- 
signed. They allege, moreover, that the 
promised second conference to be ac- 
corded them by the company managers 
before final decision as to brokerage was 
determined upon, was not lived up to. 


Bennett Challenges Power 


“T am unable to find anywhere a 
power vested in the superintendent 
either to reduce or raise the acquisition 
cost or any other factor in the rates,” 
states Secretary W. H. Bennett of the 

(CONTINUED ON PAGE 4 
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Report Is Made as to the 
Sears-Roebuck Companies 





ILLINOIS DEPARTMENT AUDIT 





Some High Spots as to Allstate 
Insurance Co. and All- 
state Fire 





The Illinois insurance department has 
made an examination of the Allstate In- 
surance Company and Allstate Fire of 
ag both owned by Sears, Roebuck 


fe 


oO. 
The Allstate, the parent company, 
was licensed April 16, 1931, and writes 
only automobile business. The examina- 
tion is of April 1, this year. Its assets 
are $1,785,046, premium reserve, $280,- 
550, capital $350,000, net surplus $688,- 
102. Premiums for the first three months 
of this year were $187,339, losses paid 
$78,029, losses incurred $111,451. It in- 
creased its surplus in the first three 
months $21,458. Its incurred loss ratio 
in the first three months was 53.33 per- 
cent, the underwriting expense ratio 
45.11 percent. During 1931 its premiums 
were $118,323, losses $7,936. The un- 
derwriting expense was $109,817. In 





1932, the premiums were $432,920, losses 
$74,450, underwriting expense $153,569. 
In 1933, the premiums were $657,816, 
losses $190,023, underwriting expense 
$192,914. Last year the premiums were 
$829,921, losses $221,618, underwriting 
expense $253,536. 


Experience Since Organization 


The incurred loss ratio the first year 
was 86.39 percent; in 1932, 46.84; in 
1933, 47.73; in 1934, 47.11, and for the 
first three months of this year 53.33 per- 
cent. The underwriting expense the 
first year was 304.9, the second year, 
58.68; third year, 42.52; the fourth year, 
47.85, and this year, 45.11. 

It has a reinsurance agreement with 
the Employers Reinsurance of Kansas 
City whereby excess liability above 
$5,000/$10,000 up to $290,000, prop- 
erty damage in excess of $5,000 up 
to $45,000 is paid. Its commercial busi- 
ness is reinsured 100 percent with Chi- 
cago Lloyds. Prior to 1934 all its busi- 
ness was secured by direct mail solicita- 
tion but now it has 50 producing agents 
including those of the Hercules Life. 
which Sears, Roebuck & Co. own. Com- 
missions range from 5 to 15 percent on 
new business and 7% percent on re- 
newals. 

The Allstate Insurance Company 
issues two valued form policies, one of 
which is a two company combination 





issued jointly by the Allstate and Allstate 
Fire. This is used in states where both com- 


surance Company that its assets are of 
good grade and well diversified. The 


panies are licensed as well as in the states in! liquid position is excellent, the surplus 


which neither company is authorized to 
do business. The other policy issued 
by the Allstate Insurance Company is 
used in the states in which only that 
company is licensed. Actual cash cov- 
erages are granted by attaching an 
actual cash value endorsement to the 
forms. Both forms provide for the pay- 
ment of premium on the instalment 
basis. Forty percent is due on the 
effective date, 30 percent 90 days after 
the date and 30 percent six months after 
the date. If the assured fails to pay the 
second or third instalment within 30 
days after the due date of the instal- 
ment, the insurance ceases and the 
excess of premium above the pro rata 
premium for that unexpired term is re- 
tained as the policy writing charge. 
This rule is in effect with both com- 
panies. 

The Allstate is licensed in Arkansas, 
California, Colorado, Delaware, Georgia, 
Illinois, Indiana, Iowa, Kansas, Maine, 
Maryland, Michigan, Minnesota, Missouri, 
Montana, Nebraska, District of Columbia, 
New Jersey, North Dakota, Ohio, South 
Carolina, South Dakota, Tennessee, 
Utah, and Washington. Business is 
solicited by mail in all states except 
Massachusetts. 

The report says as to the Allstate In- 




















The Bankers Indemnity has earned an 
enviable reputation for efficient 
service, careful management 
and financial strength. 
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INSURANCE COMPANY 
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is ample, the loss and expense ratios are 
normal and it is efficiently and econom- 
ically managed. 

The Illinois department has also made 
its report on the Allstate Fire of Chi- 
cago, that is a running mate of the 
Allstate Insurance Company, which 
writes automobile insurance only. The 
Allstate Fire was licensed in February, 
1932, and it writes only the fire and 
theft end of automobile insurance. As 
of March 31, its assets were $400,416, 
premium reserve $37,746, capital $200,- 
000, net surplus $151,846. Premiums for 
the first three months of this year were 
$28,694, total income $34,206, losses 
$5,203, total disbursements $24,077. The 
salaries of officials also cover the All- 
state Insurance Company, 


Where Allstate Fire Is Licensed 


The Allstate Fire is licensed in 
Arkansas, Delaware, Georgia, Illinois, 
Maine, Maryland, Montana, Nebraska, 
New Jersey, Ohio, District of Colum- 
bia, South Carolina, South Dakota, Ten- 
nessee, Utah and Washington. The 
business is solicited by mail in all other 
states except Massachusetts. The All- 
state Fire contemplates entering all 
states in which the Allstate Insurance 
Company is licensed and eventually in 
all states in the Union. The Allstate 
Fire issues a valued form of policy and 
is used for all business written. Its 
premiums are payable on an instalment 
basis the same as the Allstate. The 
Allstate Fire’s commercial car business 
is reinsured 100 percent with the Chi- 
cago Lloyds. The Allstate and Allstate 
Fire cover only privately owned pleas- 
ure and commercial cars. The premium 
charged for risks on private cars is 80 
percent of the conference manual and on 
commercial cars 90 percent excepting 
farm commercial cars, which are writ- 
ten at 85 percent of the manual. 


Some Agents Are Licensed 


Prior to 1934 practically all business 
was secured by mail through the mail- 
ing list of Sears, Roebuck & Co. Al- 
though a few agents were appointed to 
meet the statutory requirements of cer- 
tain states they were not soliciting agents. 
They countersigned policies written in 
these states on business solicited by 
mail. Within the last year practically 
30 soliciting agents have been appointed 
by the three Sears, Roebuck & Co. com- 
panies, the Allstate Insurance Company, 
Allstate Fire and Hercules Life. It 
found that a number of the Hercules 
Life agents desired to write automobile 
business. Of the 2,000 shares of the 
Allstate Fire, 1,975 are owned by the 
Allstate Insurance Company. 

The company wrote $107,029 premi- 
ums in 1932, $14,656 in 1933 and $52,438 
in 1934. Its loss ratio in 1932 was 
99.32 percent; in 1933, 22.6; in 1934, 
30.46, and during the first three months 
of this year 59.11 percent. The loss 
adjustment expense in 1932 was 13.94; 
in 1933, 4.34; in 1934, 6.92, and for the 
first three months of this year 6.28. 


Revised Disease Rate Filing 

NEW YORK, June 26.—The depart- 
ment has before it a revised schedule 
of specific rates for occupational diseases 
covered under compensation policies, 
filing having been made on behalf of 
carriers by the compensation insurance 
rating board. Eighty classifications are 
embraced in the revision. The payroll 
of all employes exposed to a foundry 
hazard in any risk, however classified, 
must be stated separately and a specific 
occupational disease rate of $4 charged 
thereon. 


Burgar Canadian Manager 
J. H. Burgar has been confirmed as 
Canadian manager of the Zurich. He 
has been acting manager two years and 
has been connected with that company 
eight years. His earlier experience was 
in the railroad business. 
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AMERICAN AUTO AGENTS— 


e Enjoy the sales benefits of 
progressive practices and 
special coverage features 
beyond the scope of ordinary 

t standard policies — 
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Admitted Assets Surplus to Policyholders 
in excess of in excess of 
$10,000,000 $3,000,000 


AMERICAN AUTOMOBILE INSURANCE COMPANIES 


L. A. HARRIS, President ST. LOUIS, MISSOURI 


“Oldest and Largest Insurers of Automobiles Exclusively” 





























38 CASUALTY 


THE NATIONAL 


UNDERWRITER 


June 27, 1935 














CHANGES IN CASUALTY FIELD 





H. L. Callanan Is Retiring 


Succeeded as President of the Norwich 
Union Indemnity By Hart 
Darlington 








H. L. Callanan is retiring as president 
and general manager of the Norwich 
Union Indemnity and is to be succeeded 
in that position by Hart Darlington, 
who is United States manager of the 
Norwich Union Fire, and has _ been 
chairman of the board of the indemnity 
company. Mr. Darlington has been in 
close touch with the affairs of the Nor- 
wich Union Indemnity. 

Mr. Callanan has been connected with 
the Norwich Union Indemnity 15 years 
and has served as president and gen- 
eral manager for five years. 

E. P. Smith, secretary of the Nor- 
wich Union Fire, has been elected treas- 
urer of the Norwich Union Indemnity. 
Secretary H. L. Kidder and Vice-presi- 
dent C. A. Barkie of the indemnity com- 
pany, continue in direct charge of op- 
erations. 


U. S. F. & G. Service Office 
in St. Paul Is Now Opened 








Formal announcement is made this 
week by the United States Fidelity & 
Guaranty of the opening of a service 
office in St. Paul in charge of James D. 
Twohig, on the ground floor of the Pio- 
neer building. Mr. Twohig was located 
in the Chicago office of his company 
until being transferred to St. Paul re- 
cently. 

The Minnesota territory is under the 
supervision of the central division of 
the U. S. F. & G. in Chicago, which 








also has northern Illinois and southern 
Wisconsin. J. Dillard Hall of Schilling 
& Hall, managers, was in St. Paul this 
week completing arrangements. 

The Fidelity & Guaranty Fire will 
operate a service office in connection 
with the U. S. F. & G. Charles C. 
Bluffert of the Milwaukee office has been 
in St. Paul making arrangements, 





Ebner in Company Ranks 


Milton D. Ebner has resigned as an 
examiner for the Illinois insurance de- 
partment to join the Builders & Manu- 
facturers Mutual Casualty of Chicago as 
assistant to the president. He had been 
an examiner about eight years. 


Great Lakes Casualty in Oregon 


The Great Lakes Casualty has been 
admitted to Oregon. Gould & Gould, 








Seattle, general agents for Washington 
and Idaho, will also act for the com- 
pany in Oregon. Development in the 
latter state will be handled by Glen 
Potts, manager of the Portland branch 
of Gould & Gould. 


Gueydan Makes Change 


R. L. Gueydan, formerly with A. F. 
Shaw & Co., Chicago, is now associated 
with the St. Paul-Mercury Indemnity in 
St. Paul as assistant to G. R. Wentz, 
assistant secretary and department man- 
ager. Mr. Gueydan at one time was 
branch manager in Chicago for the De- 
troit Fidelity & Surety. 


Relinquishes General Agency 








G. R. Burton & Sons of New Haven,. 


Conn., have relinquished the supervis- 
ing general agency of the Employers 
Liability and American Employers, 
which it has represented 50 years. 


The Bridgeport Agency, Bridgeport, 
Conn., has been incorporated by FP. C. 
ieee V. L. Keating and N. K. Par- 
sells. 














for American Life, Illinois 





H. C. Welch, formerly vice-president 
of the American Bankers, is now in 
charge of the industrial department of 
the American Life of Ottawa, Il. 
which has its headquarters at 63 East 
35th street, Chicago, and is writing in- 
dustrial life, health and accident. Mr. 
Welch is vice-president and agency di- 
rector of that department and Alvin 
Borchardt, for a number of years with 
the Illinois insurance department, 1s 
vice-president and actuary. The depart- 
ment now has about 50 agents at work 





in Chicago and has built up a very sub- 
stantial weekly debit in that city. It 
has also established branches in Quincy, 
Bloomington and Peoria, Ill. All of 
the underwriting and agency work of 
the industrial department is handled in 
the Chicago office. 


Lebby Production Leader 


W. E. Lebby of Los Angeles, Cali- 
fornia state manager of the Massachus- 
etts Indemnity, is celebrating the sec- 
ond anniversary of the establishment of 
his agency, which for 1935 to date is in 
second place as company leader in vol- 
ume of paid-for new business. Mr. 
Lebby also represents the General Acci- 








dent in California for accident and 
health, and for the past four months his 
agency has led the United States in 
volume of production. The agency was 
recently granted authority to issue bind- 
ing notices for London Lloyds. 


Officials at Oklahoma Meet 


C. C. Criss, president Mutual Benefit 
Health & Accident and United Benefit 
Life; Ray Hawkins, chief underwriter ; 
Ernest Hundahl, manager for Okla- 
homa, Texas and Louisiana; J. P. Har- 
ris, Oklahoma City manager; D. J. 
Hundahl, Tulsa manager, and Bert 
Clifton, Wichita, Kan., manager, spoke 
this week at an agency meeting at Enid, 
Okla., with about 75 in attendance. Jess 
Clifton is Enid manager. 


Portland Club Elects 


PORTLAND, ORE., June 26.—The 
Accident & Health Association of Port- 
land at its annual meeting elected 
G. E. Robinson, Commercial Casualty, 
president; J. L. Munger, United Agen- 
cies, vice-president; Malcolm Bryant, 
North American Accident, secretary- 
treasurer. 

In the annual golf game Walter E. 
Pearson of Bates, Lively & Pearson 
won the low gross; R. K. Shimmin, 
Commercial Casualty, won the _inter- 
mediate prize. 


Life, Accident-Health Exempted 

In passing a state income tax law, the 
Pennsylvania legislature took cognizance 
of the importance and value of life and 
accident and health insurance by ex- 
empting: 

“Sums received from life insurance, 
paid by reason of death; sums received 
from insurance companies as a return 
of premiums paid in, or payment of an- 
nuity contract; any money received 
through accident or health insurance 
premiums.” 











The Hartford Live Stock has reentered 
Nebraska. 














1 gohoecn buyers pass by windows when glass is broken. 
absolutely essential to replace plate glass promptly so that po- 
tential buyers will look in windows and then come in to buy—not look 
at windows and pass on. The American Glass gives dependable, 
prompt service and keeps plate glass insurance sold. That is why the 
company is the outstanding leader in the Chicago glass replacement 


field. 


It is 


AMERICAN GLASS COMPANY, 1030-42 North Branch Street, Chicago 
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Tue bait on your hook when you’re fishing 
for new business in the insurance field is a selling 
idea. The better the idea, the better your 
chances of making a catch. Selling ideas may 
be found in a variety of places. You can find 
several in the June issue of The Employers’ 
Pioneer. Truth, they say, is stranger than 
fiction. The true story “It happened near 
Boston’’, may lead you to believe you’ve been 
missing a bet. The true story “‘Service . . . $15,000 
worth”’’, may give you a new slant on selling Resi- 
dence Burglary (another of those coverages so 
valuable during the vacation months). Other 
suggestions on automobile insurance, bonding, 
and plate glass insurance will, we believe, prove 
helpful to the agent who realizes that the way 
to catch fish is to go where the fish are, baiting 
your hook with what will attract them most. 

Perhaps you are already reading regularly all 
the insurance periodicals you feel you have 
time to read. It might be interesting, however, 
to see what the other fellow is using for “‘bait’’. 





Perhaps you'll find his choice is better than 
yours, but in any event, it might be interesting. 
To get your copy of the June issue of The Em- 
ployers’ Pioneer, simply address your request to 
the Publicity Department, 110 Milk Street, 
Boston. There is absolutely no obligation on 
your part, should you decide to get this particu- 
lar issue of this publication which is edited by 
insurance men, for insurance men. 

The Employers’ Group, publishers of The Em- 
ployers’ Pioneer, includes the world’s pioneer in 
liability insurance, The Employers’ Liability 
Assurance Corporation, Ltd., The Employers’ 
Fire Insurance Company and the American 
Employers’ Insurance Company. 


THE a GROUP 


Practically every kind of insurance except 
life, including fidelity and surety bonds. 
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W ORKMEN’S COMPENSATION 





Florida Bureau Established 


Edward S. Vincent, Formerly of Mis- 
souri Bureau, Is Appointed Manager 
With Jacksonville Headquarters 








The Florida Compensation Rating 
Bureau has now been established in the 
Lynch building, Jacksonville, under the 
compensation act recently passed in that 
state. Edward S. Vincent, who was for- 
merly connected with the Missouri Com- 
pensation Rating Bureau, has been ap- 
pointed manager. The office is to be a 
local administrative bureau of the Na- 
tional Council on Compensation Insur- 
ance. 


Rating Plan to Be Followed 


The Florida rates will be applied in 
accordance with the classification and 
manual rule contained in the basic man- 
ual for compensation and employers lia- 
bility in use in other states, and the 
Florida bureau will operate under the 
same administrative rules and procedure 


effective for other local administrative 
bureaus. 

Experience rating is not applicable for 
the time being and all risks must be 
written at manual rates. Experience 
modifications developed on employers’ 
liability policies are not applicable to 
compensation. 

Policies may be written upon a pro 
rata basis, effective July 1, 1935, to cover 
the unexpired portion of an existing 
employers’ liability policy with the un- 
derstanding that in case any such policy 
expires during July, August or Septem- 
ber, it may be written to expire in the 
corresponding months of 1936. 

Now that Florida has joined the 
states having compensation laws, the 
only states without such a statute are: 
Arkansas, Mississippi and South Car- 
olina, and it may be that the last named 
will have fallen into line within the next 
few days, a compensation measure hav- 
ing passed both houses of its legislature 
and only awaiting approval of the gov- 
ernor to become effective. 

Governor Johnston of South Carolina 
is reported to be studying compensation 





laws of other states to determine 





whether to sign the bill now on his 
desk. 





Lloyds Writes Compensation 

Some of the London Lloyds brokers 
in Chicago are reported to be soliciting 
compensation business for the London 
underwriters on a regular basis and 
at a greatly reduced premium. Lloyds 
recently started pushing the sale of so- 
called stop loss covers, which is a modi- 
fied form of self insurance in the com- 
pensation field in Illinois, but now ap- 
parently Lloyds is seeking to write 
compensation business on the regular 
basis, assuming all the liability. In one 
particular case, Lloyds quoted a rate of 
45 cents on a risk which has been pay- 
ing $1.25 and for which the manual 
rate is $1.60. 


Report on Oklahoma Fund 


OKLAHOMA CITY, June 26.—In a 
report on the condition of the Okla- 
homa state fund, Eugene Mapel, man- 
ager, says it “is now writing more com- 
pensation business than any other 
agency in the state.” The fund was 
started three years ago. 





Self Insurance for Police 


BALTIMORE, June 26.—The state 
police force will carry its own compen- 








Getting in 





on the Ground Floor 


{| The vacation season means more empty homes— 
and these mean more opportunities for the burglar. 


{| No neighborhood is immune. Cottages, as well as 
chateaux, are included in the burglar’s itinerary. 


{| Our Residence Burglary, Robbery, Theft and Lar- 
ceny policies give complete protection against loss 
from this cause twenty-four hours a day, three hun- 
dred sixty-five days a year. 


{| Every householder is a prospect—for you as well 
as for us. 


American Surety Company 


of New York 


(Organized 1884) 


New York Casualty Company 


(Organized 1890) 


HOME OFFICES IN NEW YORK | 


BOTH COMPANIES WRITE 


Fidelity and Surety Bonds and Casualty Insurance 




















sation insurance, according to an an- 
nouncement by Major J. Purdum 
Wright, superintendent. Premiums have 
been totaling $9,000 annually. An appro- 
priation of $25,000 will finance the self- 
insurance plan. Major Wright said that 
vigorous protests have been made by 
insurance brokers. The insurance com- 
missioner and the state industrial acci- 
dent commission have approved the 
plan. 





Kearney, Neb., Self-Insurer 

KEARNEY, NEB., June 26.—The 
city council ordered cancellation of all 
compensation and liability policies is- 
sued in its favor, on the ground that 
companies and agents have made satis- 
factory settlements and collections dif- 
ficult and have insisted upon too high 
rates. The council has begun setting 
up a reserve fund, which councilmen 
say will be added to in the future until 
it permits the city to carry all its own 
risks. 


| PERSONALS 


H. A, Behrens of Chicago, president 
of the Continental Casualty and Conti- 
nental Assurance, left this week for his 
summer home at Belvidere Island, San 
Francisco Bay. He will remain there 
during the entire summer and will re- 
turn in September. He and Vice-presi- 
dent C. A. Teasdale of San Francisco, 
in charge of Pacific coast territory, will 
go to Seattle the week of July 7 to at- 
tend the meeting of the National Con- 
vention of Insurance Commissioners. 

















Harry C. Mitchell, formerly vice- 
president and general manager of the 
Commercial Casualty and _ following 
that president of the Georgia Casualty, 
has bought the business of the Fulton 
General Agency Corporation at 66 
Court street, Brooklyn, of which he has 
been the head for the last 12 years. The 
agency now has moved to 160 Montague 
street in that city and is to be known 
as the Harry C. Mitchell Agency. 


S. R. Rauwolf, agency correspondent 
in the home office of the North Amer- 
ican Accident and one of the big factors 
in the agency department of that com- 
pany, was married in Chicago, June 22 
to Miss Sallie McLoughlin. Mr. Rau- 
wolf has been with the North American 
for 12 years and is very well known 
among the members of its agency force, 
especially in the eastern field, which he 
supervises. 

E. A. Bjorklund, Salt Lake City man- 
ager of the United States Fidelity & 
Guaranty, has just been installed as 
master of James Lowe chapter of Rose 
Croix Scottish Rite Masons of Utah. 


William M. West, prominent Denver 
insurance man and president of the Mil- 
ler-West agency, was chosen interna- 
tional vice-president of the Civitan In- 
ternational. The Miller-West office is 
Colorado and Wyoming general agent 
of the Continental Casualty. 


E. C. Bowen, secretary of the accident 
and health department of the Aetna 
Life, is visiting the company’s agencies 
in San Francisco and Los Angeles. 


— 


H. E. Mischke, 31, adjuster with the 
Sheffer-Cunningham Adjustment Com- 
pany, Wichita, died suddenly from a 
throat infection. He was well known in 
the Kansas field, having represented the 
Employers Liability and the Wichita 
firm of Birch & Patterson before join- 
ing Sheffer-Cunningham two years ago. 


Miss Gertrude Hendra, daughter of 
T. J. Hendra, Great Lakes Casualty, 
Detroit, and J. T. Hendra, her grand- 
father, left for Europe June 5 for a two 
months’ stay. 
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arexx- I Were All 
ABOVE SUSPICION 





STEMPTATION made them criminals overnight. Some of the firms they victimized were financially 
shocked out of business. Others suffered injured credit standing and weakened financial 
position. Experience proves too well that long service is no guarantee of continued honesty. Take 


these perfectly typical cases, for example: 





























Amount Paid B _ Years 
Assured National Sescly Description Employed 

Cashier (woman) used collections from 

Water Company 3,650.00 one district to pay amount on collec- 22 
tions from prior district. 

: Agent took cash to gamble, covered 

Railroad 2,000.00 aby temporary loans to survive audits. 32 
Sales Manager padded expense ac- 

Manviactwer 10,381.00 counts over period of 8 years. 8 
Auditor of hotel pocketed cash given 

Hotel 10,000.00 him for deposit, disappeared before 9 
bank statement arrived. 

Department Store 1,000.00 Head cashier embezled to gambi 12 














The human element is an inevitable risk in any, in every business, commercial or financial. Your 
market for the coverage of that risk is far from exhausted. The National Surety Blanket Fidelity 
Bond for commercial firms, and the various forms of the Bankers Blanket Bond offer many fea- 
tures that provide our representatives with opening wedges for new business, and for more 


business from those already partially covered. 


Inquiries from agents and brokers will be promptly answered. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, PRESIDENT 














= 


67 Wall Street 


e AMERICAN 


RE-INSURANCE CY? 


Robert C. Ream, President 


DECEMBER 3lst, 1934 


at tg ot X OT es Sere ee eres Ke eee $1,000,000.00 
Surplus (at Market Values)............ 2,574,975.70 
Voluntary Catastrophe Reserve........ 500,000.00 
TRODOTTS TOF LOBOOR. «0 o.000080 60 060000000 2,690,601.13 
Contingency Reserve ....cccccccccecees 127 

All Other TARDIIIIOS.....cccccceccccecce 1,110,130.69 
pe a a re 7,923,835.10 
NOTE: Securities carried at $739,222.50 in the 


above statement are deposited as required by law. 


New York 
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TAKE BOTH 


Local agents who write Life 
Insurance should read 


The National Underwriter Life Insurance Edition ($3 a year) as well as the Fire, 


Automobile and Casual 
SEND ORDER 


Section. Both on one ounemieten, 2 a year. 
OW TO A-194 INSURANCE EXCHANGE, 


CHICAGO. 

















NEWS OF THE COMPANIES 





Releases Examination Report 





Illinois Department Publishes Findings 
on the Builders & Manufacturers 
Mutual Casualty of Chicago 





The Illinois department has released 
the report of an examination of the 
Builders & Manufacturers Mutual Cas- 
ualty of Chicago, stating that invested 
assets are of sound investment grade, 
the cash position of the company is ex- 
cellent and policy and other obligations 
are promptly satisfied. 

The report points out that the act 
under which the company was organized 
requires a surplus, of $300,000 to write 
all of the lines which the company was 
transacting on Dec. 31, 1934. Since that 
date, the Builders & Manufacturers has 
discontinued writing personal accident 
and plate glass lines and is canceling 
such policies now in force. Accordingly 
the surplus of $214,174 is $14,174 in ex- 
cess of the statutory requirements. 


Volume Should Be Adjusted 


“The volume of business written by 
the company,” the report states, “should 
be governed strictly by its free surplus 
funds and sound underwriting practices 
should be followed in the future. Divi- 
dends should not be paid to policyhold- 
ers unless actually earned and the finan- 
cial condition of the company warrants 


such payment. 
“Adequate loss reserves should be 
maintained at all times and _ proper 


amounts included therein for losses in- 
curred but not reported.” 

The company writes auto collision, 
property damage and public liability, 
OL&T and plate glass from 15 to 20 
percent under manual. On auto fire, 
theft and tornado and long distance haul 
trucking business, manual rates are 
charged. Compensation, contractors’ 
liability and property damage other than 
auto in bureau states are written at man- 
ual while in non-bureau states the busi- 
ness is written on an hourly rate plan. 


Items from Financial Statement 


Most of the business is written 
through agents, numbering about 600. 

Total assets as of Dec. 31, 1934, were 
$1,318,175, and net surplus $214,174. 

Premiums earned during 1934 were 
$1,494,427 and losses incurred $1,010,405. 
Expenses incurred were $699,304. 

The marked decrease in surplus dur- 
ing 1934 is due to a 103 percent increase 
in volume, “unwarranted payment of 
dividends to policyholders and poor un- 
derwriting,” the report stated. 





Examination Report Made 
on the Franklin Mutual 





The Illinois department has made a 
report of its examination of the Frank- 
lin Mutual of Chicago. Some features 
were brought to the attention of the 
management, which the report says, will 
be corrected. The company, for in- 
stance, has discontinued the issuance of 
policies containing contradictory provi- 
sions, It has discontinued the general 
practice of issuing binders. Some re- 
duction has been made in the expense 
of settling claims as well as salaries. 
The company was licensed Sept. 2, 1930. 
Its assets as of Dec. 31 were $81,593, 
claim reserve $25,033, premium reserve 
$16,789, net surplus $34,195. Its pre- 
miums last year were $93,948, total in- 
come $143,198, losses $15,210, loss ex- 
pense $8,842, total disbursements $83,- 
922. Approximately 75 percent of the 
premium income of the company con- 
sists of taxicab and rent-a-car business. 
It writes only automobile insurance. 
Kurt Hitke is president; C. F. Lauer, 
vice-president, and DeWitt Cleland, sec- 
retary. Mr. Hitke was formerly treas- 
urer. The company is now licensed in 





Illinois but had made application to 
enter Indiana, Missouri and Nebraska. 


Won’t Register Maryland Stock 


BALTIMORE, June 26.—Due to the 
fact that controlling interest in the 
Maryland Casualty is held by the Re- 
construction Finance Corporation the 
company will not file Form 13 for per- 
manent registration of its securities on 
a national securities exchange, it was 
announced by C. W. L. Johnson, presi- 
dent of the Baltimore Stock Exchange. 

Under the present rules of the Securi- 
ties & Exchange Commission the com- 
mon stock and the preferred stock of 
the Maryland Casualty will be suspended 
from trading on the floor of the ex- 
change after July 1. 








Seeking Private Cars 


The Central Mutual of Chicago, 
which in the past specialized on bus, 
truck and fleet business, is gradually 
discontinuing taxicab and bus lines and 
is now endeavoring to secure more pri- 
vate passenger car business. This state- 
ment was made in a recent examination 
of the Illinois insurance department re- 
port. While it specializes on long haul 
business it has found it desirable to 
discontinue bus and taxicab lines. 


Ask Receiver for Affiliates 


NEWARK, June 26.—R. L. Stevens 
and J. L. Ridley, receivers for Lloyds 
Insurance Co. of America of New York 
City in New Jersey, were granted an 
order by Vice Chancellor Stein calling 
upon three additiona! affiliates to show 
cause July 2 why receivers should not 
be appointed. They are the Motor Ve- 
hicle Underwriters, Public Vehicle Un- 
derwriting Agency, and the Motor 
Transport Underwriting Agency, all 
owned by the Lloyds and whose offices 
in New Jersey have been closed for 
some time. The four affiliated com- 
panies have been in receivership since 
September, 1933, including the Lloyds 
of America. 


Report by N. Y. Department 

The Provident Accident & White 
Cross of London, running mate of the 
Northern Assurance, which was estab- 
lished in 1865, had its United States 
branch examined by the New York de- 
partment showing assets $582,897, guar- 
antee deposit capital $300,000, net sur- 
plus $281,251. 








Form Wisconsin Farm Bureau Mutual 


The Wisconsin Farm Bureau Mutual 
has been organized at Fort Atkinson, 
Wis., to provide farmers with automo- 
bile insurance on a cooperative plan. 
The Wisconsin unit was formed under 
sponsorship of Illinois Agricultural As- 
sociation insurance leaders, Hugh Hem- 
mingway, Janesville, was elected presi- 
dent; Joseph Swartz, Spring Green, vice- 
president; Clifford Huppert, Madison, 
secretary, and Jack Freeman, Palmyra, 
treasurer. 





The United Pacific ae yy, Spe! Seattle 
has been examined by th ae 


age ae oO as of March 31, showing 
capital $400,000, assets $1,601, 439, pre- 
py reserve Bn 672, ‘loss reserve 

691, contin reserve $63,327, 


$36 
pt $400, 000, net A. $200,000. 


H. N. Levy Is Transferred 


H. N. Levy, North Carolina manager 
for the National Surety, has been trans- 
ferred to Richmond as Virginia manager. 
He has been with the National Surety 
since 1929, previously having been with 
the Aetna Casualty at Louisville. He 
succeeds W. F. Curtis, who had been 
manager nine years. Mr. Curtis has 
joined R. I. Boswell, also a former Na- 
tional Surety manager, in organizing the 
agency of Boswell & Curtis in Rich- 
mond. 
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REINSURANCE 


EVERY TREATYHOLDER USING 

OUR ENGINEERING AND INSPECTION 
SERVICE IS MAKING MONEY 

BY SO DOING 


RESULTS SHOW UP IMMEDIATELY 
IN IMPROVEMENT IN LOSS RATIO 


WE MAKE NO EXTRA CHARGE FOR 
THIS SERVICE 


oe EMPLOYERS 
— REINSURANCE 
or aoe CORPORATION 


SAN FRANCISCO 
E. G. TRIMBLE, President 
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The Bell Rings Again 
for School Bus Business 


School bells are silent until Fall, but the bell is ringing 
again for Ohio Casualty agents to give time and attention 
to school bus business. 


School boards usually require that bus drivers protect them- 
selves (and the school boards) by carrying Public Liability 
and Property Damage insurance. In some States they demand 
that the driver furnish a bond, guaranteeing faithful per- 
formance of his duties. 


Ohio Casualty’s attractive rates, added to its strong financial 
position, its wide experience in the field and its reputation 
for prompt service are helping O. C. agents to get a big 
share of this profitable business. . . . More details wanted? 
Just drop us a card. 


THE OHIO CASUALTY 
INSURANCE CoO. 


Home Office Hamilton, Ohio 
Full Coverage Automobile 

Liability 

Fidelity and Surety Bonds 


Automobile Accident 
Burglary 


Plate Glass 








Thirty-Three Years—Through Thick and Thin 


@ Experience gained through meeting many and varied conditions removes the 
always dangerous snap-judgments and vacillating practices that bring gray hair to 
agents’ heads. 


A Stock Company Incorporated 1902 


Supporting the American Agency System ever since 











bo oe Income 
AR Insurance 
Specialists 


States 
* NORTH AMERICAN ACCIDENT 
INSURANCE COMPANY e 209 SO. LA SALLE STREET 


CHICAGO 























FIDELITY AND SURETY NEWS 





Called to the Head Office 


G. B. Slattengren Goes to Seaboard 
Surety Headquarters as Assistant to 
President C. W. French 








NEW YORK, June 26.—G. B. Slat- 
tengren, vice-president Seaboard Surety, 
has been called from the management 
of its branch office at Chicago to the 
head office here as chief aid to President 
C. W. French. He is succeeded in the 
west by J. F. Schmidt, who had been 
assistant manager at the branch for the 
past 18 months, and who had previously 
been connected successively with the 
Standard Accident and the Massachu- 
setts Bonding. The Chicago branch of 
the Seaboard Surety has jurisdiction 
over Illinois, and part each of Indiana 
and Wisconsin. The company has re- 
cently been licensed in California. 
President French was formerly Chicago 
manager. 


Pleased With Legislation 


NEW YORK, June 26.—Surety un- 
derwriters are naturally gratified with 
amendatory statutes passed in a num- 
ber of states during the past few 
months, relieving public officials of re- 
sponsibility for loss of funds in banks 
designated as depositories by governing 
authorities. This legislation permits 
surety offices to write public official 
bonds with a freedom not experienced 
in recent years, and at the same time 
allows officials to provide the indemnity 
required by the statutes. A further sup- 
porting influence, in so far as_ the 
surety men are concerned, is the fed- 
eral bank guarantee law, covering de- 
posit accounts up to limited amounts, 
and yet of sufficient size as to protect 
the average bank funds of many smali 
communities. 


Amended Chicago Proposal 
NEW YORK, June 26.—Efforts to 
form an organization for the control of 
writing fidelity and surety business in 
Chicago and Cook county are still being 





put forth, the head office executives not 
being discouraged at the lack of success 
hitherto attained. Following the most 
recent joint conference between the Chi- 
cago people and J. A. Beha, manager 
National Bureau of Casualty & Surety 
Underwriters, an amended proposed 
agreement is being submitted to the Chi- 
cago representatives, and this will be 
considered at a meeting to be held here 
within the next week or ten days. 

The proposal calls for the cancellation 
of all existing contracts with general 
agents in Cook county and the creation 
of a local governing body in Chicago, 
which would then designate certain 
offices as class A or city agents, who 
could be paid 30 percent commission. 
The rest of the producers in the city 
would get 20 percent. To take care of 
the few sole general agency situations, 
such offices would be able to qualify as 
principal offices, the same as branch 
offices and there would be no limitation 
on the commission that they might re- 
ceive. 


Surety Hopes Are Dimmed 

NEW YORK, June 26.—With the re- 
versal by President Roosevelt of his 
earlier announced purpose of directing 
that the major part of the $4,000,000,000 
Congressional appropriation be devoted 
to important building projects, and his 
proposal instead that the money be 
used largely for the employment of la- 
bor on smaller enterprises, the antici- 
pation of surety underwriters that a sub- 
stantial demand would be made upon 
them for construction bonds, has gone 
glimmering. Aside from bonds issued 
in connection with work under direction 
of the Port of New York Authority 
there have been few calls for construc- 
tion bonds, the income from this once 
highly important division of suretyship 
having fallen into the doldrums in re- 
cent years. 


Cleveland Club Meets 


The Cleveland Surety Club’s meeting 
was devoted to informal discussions of 
current problems and conditions. Plans 
for a summer party were discussed. 











Auto Fatalities 
Somewhat Reduced 


(CONTINUED FROM PAGE 33) 


drivers were exercising extraordinary 
care. There was an increase in March 
in the number of fatalities as compared 
with March a year ago, but the experi- 
ence in April was better this year. 

The improvement as compared with 
last year is not regarded as particularly 
significant. It would seem to indicate 
that a level has been reached for the 
time being, however, and that month 
after month there is not the progres- 
sive increase in deaths as there was 
last year. 





Rate Situation Is Eyed 


A sharp increase in fatalities last year 
is attributed among other things, by 
many to repeal. Then the speed of 
automobiles, particularly those in the 
lower price range, was stepped up still 
further. 

This year the speed of new automo- 
biles is about the same as last year and 
there has been no change in the liquor 
situation. It may be that factors de- 
veloped last year that accounted for an 
increase of about 20 percent in auto- 
mobile accidents and that those factors 
have now made themselves fully felt. 

The increase in automobile accidents 
last year was reflected in the experience 
of the insurance companies and consti- 
tuted perhaps the major underwriting 
problem. A number of the leading bu- 
reau companies were anxious to have 
the rates increased to take care of the 
experience, but some of the infMuential 





members held out against the in- 
crease, because of competitive con- 
ditions. Those opposing the increase 
ielt that the experience was hitting the 
cut raters just as hard as the standard 
rate companies and that by holding fast 
to the rates, the cut raters would be 
squeezed. 


Loss Ratios Akin 
to Those of 1934 


(CONTINUED FROM PAGE 33) 


strain themselves and keep their speed 
to safety. But particularly the new 
driver who wants to show his friends 
how fast the car will go, who has not 
the “feel” of his machine is undoubt- 





' edly going to have more accidents. 


COMMENT ON MERIT RATING 


On the subject of merit rating, there 
is universal agreement that all projected 
plans are specious and unsound. The 
plan to give a merit rating credit at the 
end of a year of safe driving is un- 
sound from the actuarial viewpoint be- 
cause no accident would be expected 
any more frequently than once in eight 
years. Moreover, any sound merit rat- 
ing plan would imply that the less care- 
ful drivers were to be penalized and 
pay a much larger amount than the 
careful drivers. But no proposed plan 
has ever worked this out actuarially and 
the only net result is that general rates 
are increased 8 percent in order to give 
a 10 percent merit rating reduction. 
This, as one executive expressed it, is 
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merely handing the public a gold brick. 
Moreover, there are today entirely 
too many cases like that which occurred 
recently in Connecticut where a driver 
who had gone 13 years without an ac- 
cident suddenly smashes into another 
car at an intersection and kills six peo- 
ple. The severity of an accident today 
may reach proportions that literally 
wipe out the effect of thousands of years 
of aggregate good driving on the part 
of many careful operators. To form- 
ulate a general principle in this field is 
easy but to evolve a plan that is ac- 
tuarially sound and which may be ap- 
plied successfully in the field is ex- 
tremely difficult. The ideal plan would 
be one which would penalize the known 
careless drivers with a higher rate. That 
too involves enormous difficulties be- 
cause it would call for collecting a large 
part of the premium volume from about 
one-third of the operators. Moreover 
public opinion does not yet sustain deal- 
ing severely with repeating culprits. 


“Occupancy Hazard” a Factor 


One objection to the merit rating plan 
is that it may become effective for an 
individual at the very time when the 
hazard for the company increases. In- 
surance follows the car. The owner 
may be a careful driver but his son, 
away at college for four years, comes 
home and the son, a careless driver, 
Starts driving the car. This is com- 
parable, says one executive, to the good 
building risk which is seriously men- 
aced by a new and fire-dangerous occu- 
pancy. A fire company would certainly 
not be expected to reduce a rate at a 
time when the hazard had actually in- 
creased. But in automobile insurance, 
the details involved in trying to meas- 
ure risks in as fine a way as to meas- 
ure safety factors of individual drivers 
is impracticable. The question then be- 
comes whether there are enough stable 
factors affecting a loss ratio to warrant 
any kind of merit rating where there 
are so many unstable factors. 


Loss Ratios Meet Level 


For some time it has been known 
that the loss ratio for all types of cars 
has been coming more closely together. 
High powered and expensive cars are 
not showing a loss ratio far in excess 
of the lower priced cars. There is defi- 
nite evidence that these loss ratios will 
continue to approach each other. One 
company has analyzed experience on 
the different models of Ford cars, 
carrying the analysis through the last 
three models. There is a progressive 
increase in severity of accidents, each 
new model showing larger number of 
more horrible accidents than the pre- 
ceding. The loss cost per car by model 
increases. Undoubtedly the same ex- 
perience attaches to other makes of 
cars. The Ford was selected for analy- 
sis only because it was easier to identify 
and offered greater numbers. 


Hazard of Cheaper Cars 


Since the ‘latest model inexpensive 
cars now provide power and speeds 
comparable with those of the expen- 
Sive cars a few years ago, the hazard 
to the companies is distinctly greater. 
Moreover, the companies are actually 
getting less premium for insuring the 
greater hazard since there is today a 
distinct shift to the lower price cars 
among many who can still afford to buy 
in the price class of $2,000 and above. 
Many of those in this class have traded 
in their large cars and are driving the 
new inexpensive ones. These cars are 
not so sturdily constructed but have 
equally great speed. The company has 
a greater hazard, is insuring a car hav- 
ing a greater potential risk of loss and 
is getting a lower premium. 

A continuation of the present trend 
would naturally lead toward the same 
rate for all makes of cars. 


EFFECT OF RADIOS 


The theory that radio sets in an auto- 
mobile are a dangerous accessory seems 
to be answered by the action of one 
casualty company. This company has 





forbidden its special agents to have 
radios in their cars on the ground that ! 


the men lose too much time getting 
from one call to another. They get in- 
terested in a program and want to hear 
it concluded. They are lulled by the 
music and loll along. No one seems to 
have made any tests to learn whether 
this is a peculiar effect upon special 
agents only. 


Revised Rule for Illinois 


Under the present manual rules in IIli- 
nois an expense constant of $10 has 
been applicable to all workmen’s com- 
pensation risks developing premiums 
under $300. Under the new rules, pro- 
vision has been made for a loss and 
expense constant to be charged on all 





risks which develop premiums under 
$500. The expense constant charge will 
continue to be $10. The loss constant 
charge will be either $5 or $10, depend- 
ing upon the type of risk. This means 
that the combined loss and expense con- 
stant will be either $15 or $20, depend- 
ing upon the type of risk. While there 
is no material change in the rate struc- 
ture, the minimum premiums have been 
increased in most cases to include the 
amount of loss constant applicable. 


Needn’t Refile in Washington 


OLYMPIA, WASH., June 26.—Cas- 
ualty and surety companies having pol- 
icy forms, rules and rating schedules on 





file with the Washington department 
may continue same under the new rat- 
ing law, without refiling. Life, accident 
and health companies do not come under 
the new law, but will continue filing 
forms and rate manuals as heretofore 
under Article III of the insurance code. 


Raymond Ramsey Honored 


"R. R. Ramsey, independent adjuster 
at Chattanooga, Tenn., has been elected 
master of ritual of the Lurton senate of 
the Delta Theta Phi national legal fra- 
ternity. He is a junior in the Chatta- 
nooga College of Law and attends the 
night classes. 
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Agency Clearance 
Urged by Thomas 


(CONTINUED FROM PAGE 3) 


for his opinion and judgment, but they 
are far apart and cannot mingle. The 
agent cannot bring them together by 
taking both into his office. Why should 
not the agent determine for himself on 
which side of the issue his best inter- 
ests lie and align himself on that side? 

“You cannot expect that the burden 
of expense for organization and all of 
its services are to be borne by one class 
of companies while another class is 
skimming the top business out of im- 
portant agencies which must have or- 
ganization facilities. If non-organiza- 
tion companies, operating through an 
agency plant of their own, write the 
business away from agents representing 
only organization companies, we would 
have a simple question to solve, but to 
have our services and facilities captured 
and turned against us in agencies which 
continue to represent us is a_ serious 
matter, because it raises the question 
of whether the agency system can be 
maintained and, if not, what next? I 
am not an alarmist. I do not say the 
agency system is doomed; in fact, I 
cannot see how the business could be 
transacted with equal efficiency without 
agents, but I do feel that compounding 
competition in agency offices is a men- 
ace to the agency system. Organization 
stock companies have a heavy invest- 
ment in and a continuing expense in 
maintaining the services which have 
been built around the agency plan of 
developing business.” 


Not Going to Quit 


Organization stock companies are not 
going to quit because of competition or 
expense and they expect to hold a 
share of the good business, declared Mr. 
Thomas. If organized agents and or- 
ganized companies would work closer 
together and change from the long ac- 
cepted idea that the agent must have 
at least two kinds of markets in the 
office, the practice would perform won- 
ders in stabilizing agency competition. 

Mr. Thomas said that he did not 
think it is practical or advisable to con- 
sider reducing rates or extending the 
privilege of instalment payments to beat 
the competition on a comparatively 
small volume that is under attack. To 
raise the level of commissions would 
not be effective as there is not enough 
left of the premium dollar to cover the 
additional expense. Organized stock 
companies are concerned with the com- 
petitive situation. They recognize the 
potentialities of the present conditions. 
The companies have no business of their 
own and may not utilize the value of 
expirations or attempt at solution of 
the conditions which would not be 
worth while without the agents’ ap- 
proval. 


Revocation Section of the 
Illinois Agents Act Invalid 


(CONTINUED FROM PAGE 3) 


given state of facts, but the question is 
what he may do, and under section 11 
I see no check whatsoever upon the 
discretion of the officers whose alleged 
right it is to act in pursuance of this 
section. The act gives no authority to 
some one to swear witnesses or to hear 
and consider their testimony, and fixes 
no limitation upon the power of the in- 
surance superintendent to inquire into 
the validity of the certificate to do busi- 
ness.” 

Although declaring unconstitutional 
merely section 11 of the act, Judge Stone 
expressed the belief that this section is 
so interwoven with the balance of the 
act as to render impossible that the act 
should be efficacious without this sec- 
tion and that therefore the act under ex- 
amination is invalid. 








The H. M. Booth Co., New Haven, 
Conn., has taken over the business of 
the John T. Sloan Co. 





Testing Time Is Now Here 
of American Agency System 





(CONTINUED FROM PAGE 3) 


business and the various substitutes 
being offered from without, there will be 
constantly recurring strife.” All the 
wisdom, he said, is not restricted to any 
one group. 

Mr. Smith said that primarily he is in- 
terested in volume of business obtained 
by comprehensive coverage at rates that 
are defensible and salable. Reduced 
volume, he declared, for higher commis- 
sions, is a dubious exchange for in- 
creased volume at lower commissions. 
Speaking further, he said, “Commission 
percentage is one thing, Commission 
dollars is another thing. Until it actu- 
ally transpires I am unwilling to believe 
that the companies will reduce commis- 
sions so low that desirable persons can 
no longer be attracted to agency ranks. 
I believe commissions should conform 
to trends and realities along with rates 
and coverage.” 


Conditions of Smaller Agents 


Mr. Smith spoke about the small full 
time producer and he wonders whether 
he has served his day and generation. 
He constitutes the present problem that 
must be faced by both companies and 
agents, he averred. Whatever may be 
the mysterious and magical powers of 
the broker, as he has described himself 
to the buyer, Mr. Smith said the agent 
of the future, to maintain his position 
must endow himself with similar pow- 
ers. A broker, he said, has performed 
a good piece of salesmanship in con- 
vincing the larger buyers that their in- 
terests are best served by the broker 
acting for the assured only. Mr. Smith 
does not concede that the modern, well 
equipped agency office offers any less 
facility than the typical broker. He 
would rather approach his clients as an 
agent, believing that he is in a position 
to do them far more good than the un- 
attached broker. Regardless of this po- 
sition, Mr. Smith said he can see noth- 
ing ahead for the agent but a narrow- 
ing income unless he can bridge the gap 
by employing some of the broker meth- 
ods and convince his clients by actual 
performance that he can perform the 
functions of both agent and broker. 


F. E. Dukes Elected Head 
of the Indiana Field Men 


—_—_ 


By IRVING WILLIAMS 


LAKE WAWASEE, IND., June 26. 
—F. E. Dukes, Fire Association, was 
elected president of the Indiana Asso- 
ciation of Fire Underwriters at the an- 
nual meeting, with Morris O. Jones, 
Fireman’s Fund, as vice-president. O. 
E. Green was reelected secretary. 

New members of the executive com- 
mittee elected were L. J.. Fischer, retir- 
ing president, and G. W. Mercier, Han- 
over, two years, and R. L. DuBois, 
North British, one year. 

Mr. Fischer, in his presidential ad- 
dress, referred to the progress made 
during the year on agency balances and 
reclassification of agencies. 


John Rygel Is Heard 


John Rygel, assistant general agent, 
Hanover, spoke strongly in favor of 
stock association companies as opposed 
to mutuals, reciprocals and non affiliated 
companies. 

New members elected were R. O. 
Furgason, Union of Indiana, and Edwina 
H. Goodman, Century. John W. Noble, 
Security of New Haven, presented Mr. 
Fischer with a dozen matched golf 
clubs, with golf bag and golf balls. 
Company men present and who re- 
sponded briefly when called upon were 
Carl Ingram, superintendent of agencies, 
Great American; H. W. Chesley, assist- 
ant secretary, Western Underwriters 
Association, and T. C. Underwood, sup- 
erintendent general cover department 
America Fore. 

The Indiana field men’s relief asso- 
ciation elected as trustees Homer G. 
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a Ross Moore, G. H. Richardson, 
W. Mercier. 
“The annual meeting of the Indiana 
Fire Prevention Association will be held 
Thursday ——, 


Producers Fig! Fight 
Commission Cut 


(CONTINUED FROM PAGE 35) 


National Association of Insurance 
Agents. He quoted in support of his 
position from the court decision in the 
tamous case of the Importers & Export- 
ers vs. Rhodes handed down a number 
of years ago. 

The top commission of 17% percent 
on compensation was fixed by the then 
superintendent of New York, W. H. 
Emmett, many years ago, and has re- 
mained in force without change until 
now. In 1921 and ’22 brokerage was 
12’ percent, but was reduced to the 
previous 10 percent in 1922, and has re- 
mained at that figure. Brokers maintain 
that it costs them practically that fig- 
ure to service compensation risks, and 
they will be out of pocket under any 
smaller allowance. 

On the other hand the contention of 
executives is that despite reduced com- 
missions, both agents and brokers will 
receive as many dollars as they did pre- 
viously in the light of the rate advance. 


Agency Requests 
Are Turned Down 


(CONTINUED FROM PAGE 35) 


bureaus, underwriting, accounting, sta- 
tistical and other administrative func- 








tions. The allowance for company ex- 
penses, he said, never has been ade- 
quate. There has been an average defi- 


ciency for the five years 1930-1934 of 
nearly five points. 

As for assigned risks, he said the 
companies as well as the agents desire 
such business to be kept at a minimum. 
One of the reasons for not paying com- 
missions was to discourage agents from 
permitting compensation business to be 
handled through assignment. 

The companies have entered into 
these assigned risk plans solely for the 
good of the cause and not because they 
want the business. It doesn’t seem un- 
reasonable, he contended, to expect the 
agent to forego commissions in order to 
help the cause. 

Mr. Leslie said the agents’ commit- 
tee did not argue that commissions 
should be paid for production of the 
business but they requested that no 
rule be adopted which would prevent 
a company compensating an agent for 
servicing an assigned risk. Mr. Leslie 
declared that a prohibition against the 
payment of commissions on assigned 
risks does not prevent a company com- 
pensating an agent for any or all serv- 
ices, provided he is actually perform- 
ing those services on behalf of and in 
lieu of the company. 

Mr. Leslie contended it would not be 
feasible to put assigned risks back on 
the market upon renewal, thus giving 
agents and companies an opportunity to 
write the business in the usual manner. 
There is no justification, he contended, 
in compelling the assured again to go 
through the process of securing the re- 
quired number of rejections when his 
risk comes up for renewal. 

Mr. Leslie went into the technicali- 
ties of these assigned risk plans to in- 
dicate that there is practically always 
an opportunity to convert the business 
to a regular basis, if there is a market. 

As for the suggestion that there be 
a prohibition against a company de- 
manding collateral lines as a price of 
writing an assigned risk, he said that 
under such a rule, agents who had in- 
adequate compensation facilities might 
use the assigned risk plan as an easy 
means of hanging on to their collateral 
lines. By keeping control of the col- 
lateral lines, the required number o: 
rejections could be secured for the com- 
pensation portion of the risk. That 





would tend to increase the number of 
assigned risks. 

Undesirable compensation risks are 
generally of a nature where the col- 
lateral lines are relatively unimportant, 
he said, and in any case where they 
are important the agent who is close to 
the assured should be able to control 
the placing of such collateral cover- 
ages. He can explain that the com- 
pany carrying the risk is doing so only 
under compulsion and not as a favor 
to the assured and therefore the assured 
is under no obligation to favor that 
company with collateral lines. Mr. Les- 
lie quoted one of the agency conferees 
as saying that any agent worth his salt 
should keep the control of the collateral 
coverages without asking the companies 
to adopt a rule which isn’t needed by 
the energetic, wide awake agent. 

Mr. Leslie said his statement was in- 
tended to make it clear that the com- 
panies have not been arbitrary in their 
action but that their “tragic experience” 
in compensation has brought them to 
the point where certain steps are un- 
avoidable if they are to remain in the 
compensation business. 

The company people state that the 
fear of agents that the number of as- 
signed risks would increase, is unwar- 
ranted. In Wisconsin and Minnesota 
the number of lines assigned is ac- 
tually decreasing. 


Tucker New President of 


thie Illinois Organization 
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run through a group of dwellings occt- 
pied by college professors. Half of 
these carry the protected and the other 
half the unprotected rate. It is felt that 
situations of this kind might be treated 
more realistically from a rate standpoint. 
Henry O'Loughlin, Phoenix, Ct, 
brought in the committee report on this 
subject. 

A mild sensation wag created at the 
close of the first business session when 
Wielder P. J. V. McKian of the Illinois 
Blue Goose was invited by President 
Bissell to take the floor to speak in be- 
half of that noble order. To the blank 
amazement of all, Mr. McKian declined 
the privilege. This astounding reversal 
of character was widely commented 
upon. 

New members of the Illinois Fire Un- 
derwriters Association, elected since the 
semi-annual meeting are: L. R. Choate, 
Home; L. R. Dame, American, N. J.; 
E. B. Finnegan, Commerce; J. S. Fos- 
ter, Western, Kan.; M. H. Hegborn, 
Commercial Union; G. R. Pape, Royal- 
Liverpool, and L. C. Petterson, Sun, J. 
P. Fellows, Fireman’s Fund, presided as 
president at the annual meeting. Wider 
support at inspection meetings was 
urged. During the year only three 
cities, Kankakee, Mt. Vernon and E. 
St. Louis, were inspected and the attend- 
ance at each was disappointing. Wauke- 
gan will probably be inspected in the 
fall. Rodney D. Wiley, Atlas, newly 
elected president, urged a much wider 
support of the movement, saying that 
if both the field men and companies did 
not show a more pronounced interest in 
the fire prevention movement in IIli- 
nois, the Illinois Fire Prevention Asso- 
ciation might as well disband. 

Company officials in attendance in- 
cluded C. J. Lingenfelder, America 
Fore; John Chickering, Sun; H. M. 
Greenburg, Western Adjustment; C. W. 
Soderstrom, Illinois Inspection Bureau; 
E. S. Miller, Illinois Audit Bureau. 


Automobile Bills Enacted 


MADISON, WIS., June 26.—Gov- 
ernor La Follette has signed the Mur- 
ray bill, which will require safety glass 
in all new motor vehicles registered in 
Wisconsin after Jan. 1, 1936. Drastic 
tightening of traffic laws to impose se- 
vere penalties on hit and run drivers 
has been approved by the legislature. 
Another provision requires a person 
damaging a parked car to locate the 
owner, or leave an explanatory note 
signed with name and address. 
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Reed Reelected by 
Kentucky Agents 


(CONTINUED FROM PAGE 5) 


plan be extended. In discussing agency 
qualification laws, he urged that agents 
do a better job in selling insurance. 
Better supervision by state departments 
was suggested to prevent federal con- 
trol of insurance. Mr. Reed said that 
agents should write the side lines as 
they of value to the companies. Mr. 
Reed commented on the Louisiana 
agency qualification law, and told how 
it had resulted in a number of mutual 
companies withdrawing from that state. 

G. B. Senff, deputy insurance commis- 
sioner of Kentucky, and a man who has 
been a staunch friend of the agents, 
discussed the insurance department, the 
agency qualification law and the tre- 
mendous amount of additional work it 
has placed on the insurance department. 
He also told of the material increase in 
the number of licenses that are now 
being issued as a result of the law, the 
present figure being 20,247. 

W. T. Reed, Jr., Washington, D. 
C., assistant counsel and manager 
Washington Bureau, National Associa- 
tion of Insurance Agents, discussed na- 
tional association efforts, especially in 
the cotton and national housing insur- 
ance matters, and bills in congress to 
prevent non-licensed companies from 
operating by mail in states in which 
they are not licensed, along with other 
legislative matters. 

W. A. Reisert, Louisville, national 
councillor, discussed the past year, and 
said that the state insurance department 
should be given additional funds with 
which to operate. While it collected 
$105,000 in licenses, only $45,000 is al- 
lotted for its use. Mr. Reisert discussed 
the agency qualification law. He an- 
nounced his resignation as_ national 
councillor, a post he has held for a 
number of years. 

D Peel, Benton, Ky., reporting 
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for the membership committee showed 
the association at peak membership, 
with a total of 204 members as against 
152 a year ago, or a net gain of 54. He 
advocated continuation of the regional 
conference plan for promoting interest 
in the state. Pa os 


Discusses Compensation Rate 


W. G. Meinhardt, Louisville, who 
served on the workmen’s compensation 
committee, reported on the success of 
this committe in its efforts to secure an 
increased rate for compensation, which 
was successful to the extent of 10.7 
percent, Mr. Meinhardt discussed the 
method in which the increase was 
granted, and the threat that it would be 
taken away under certain conditions if 
the assured was unable to secure pro- 
tection. He recommended that the 
agents be doubly cautious not to lose 
this essential increase. 

Richard E. Vernor, Chicago, West- 
ern Actuarial Bureau, spoke on fire pre- 
vention from the educational viewpoint; 
and John H. Eglof, Travelers, discussed 
new approaches in selling automobile 
insurance, holding that 1935 presented 
an unusual opportunity to sell automo- 
bile insurance due to better conditions, 
because owners are again covering their 
liability and because only about one out 
of five owners are insured. 


Department Development Traced 


Commissioner McKay Reed of Ken- 
tucky spoke on the development of in- 
surance departments from license tax 
collectors, to service bureaus for com- 
panies, agents and assured, and gradual 
increase in the regulatory power of 
such departments for the benefit of all 
concerned. 

In discussing mutual competition able 
talks were made by Charles F. Thomas, 
Chicago, manager Western Underwrit- 
ers Association, and Paul Wilson, 
Elia state agent Phoenix of Hart- 
ord. 

Mr. Wilson said Kentucky has suf- 
fered less from the mutual competition 
than many other states. He urged 
agents to know their own contracts and 
to become more familiar with the mu- 
tual contract and to meet competition 
with intelligence, rather than merely 
consider the rate and argue that stock 
rates are too high to meet competition, 
without any effort to analyze what the 
stock companies are giving the assured. 

Commissioner H. E. McClain of In- 
diana discussed the methods used in se- 
curing the agency qualification law in 
Indiana. Through the cooperation of 
the fire, casualty, life and other agents, 
legislators were contacted prior to their 
election, and those favoring sound reg- 
ulation of insurance were aided in ob- 
taining seats. He held that as a result 
of the new law the number of agents 
in Indiana had been reduced about 3,500 
and that a lot more part timers would 
drop off. 

John S. Long, Louisville, as chair- 
man on the by-laws and constitution re- 
vision committee, presented the changes 
that were adopted. 


Utah Association Holds Its 
Mid-Year Meeting at Ogden 
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state convention last October. He felt, 
he said, that such a meeting can ac- 
complish much good. 

Commissioner E. A. Smith, Jr., be- 
gan his talk by saying, “In our human 
relationships we used to go out and 
get what we wanted by sheer force, 
but today law and order is expected to 
take the place of this.” He discussed 
the efforts made to get suitable insur- 
ance legislation through the 1935 legis- 
lature and the efforts to defeat some 
that was inimical to the business. He 
does not think insurance was given a 
square deal by the lawmakers. The 
insurance department is entitled to a 


larger share of the insurance tax and. 
Al-! 


license fee money for its support. 
though additional help in the depart- 
ment was authorized by the last legis- 








ELUCIDATES THE NEW RULES IN WEST 
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struction should bear a higher riot rate 
because of the greater susceptibility to 
damage by fire. 

The coverage of the fire policy is ex- 
tended to include liability in conse- 
quence of the hazard named in the 
supplemental contract. 

Mr. Lindholm said there has appeared 
recently an extremely objectionable 
clause providing that in case of dam- 
age, property bearing a brand which in 
any way carries a guaranty of the as- 
sured, the salvage value of the damaged 
property shall be determined after the 
removal in the customary manner of all 
brands and any trade mark which might 
be taken to indicate that the guaranty 
of the manufacturer or assured attaches 
to the property. Mr. Lindholm recom- 
mended that such clause or any other 
clause having the same effect be not 
permitted. 

With such a clause, the salvage value 
may be reduced to practically nothing. 

The merchandise and fixture form, 
according to Mr. Lindholm, should af- 
ford an effective method for combating 
competition from outside insurers, es- 
pecially those which are selling differ- 
ent types of provisional protection on 
stocks of merchandise in a single loca- 
tion. 

The form takes care of fluctuation in 
value of merchandise in mercantile 
risks at one or more locations and those 
special risks which are eligible to sin- 
gle state A reporting form coverage. 
Merchandise and fixture form rules are 
the same with respect to eligible risks 
as are the rules governing single state 
reporting form A. The merchandise 
form, however, differs from the single 





state reporting form contract, since it 
provides for the adjustment of insur- 
ance each month where there is a fluc- 
tuation in value. 

Mr. Lindholm recommended that on 
the 20th of each month, the specified 
amount of insurance be endorsed on the 
policy to an amount equal to the value 
on the last day of the preceding month, 
(less specific insurance, if any) even 
though there has been no change from 
that obtaining on the last day of the 
month immediately preceding the month 
last referred to. 

The merchandise form provides an 
ad-interim coverage which is just as ef- 
fective as other reporting form cover- 
ages, provided: (1) The limit of lia- 
bility is at least equal to the value at 
time of loss; or, if specific insurance 
is carried, it is at least equal to the 
value at time of loss less such specific 
insurance. 

(2) On the 20th day of each month 
the specified amount of insurance is en- 
dorsed on the policies to an amount 
equal to the value on the last day of the 
preceding month; or, if specific insur- 
ance is carried, it is endorsed to an 
amount equal to the value on the last 
day of the preceding month less such 
specific insurance. é 

(3) If specific insurance expires or 
is reduced or increased, the specified in- 
surance should be adjusted effective on 
the same date and in the same amount 
as such specific insurance expires or is 
reduced or increased. 

Mr. Lindholm submitted the follow- 
ing example of how premium calcula- 
tions are computed under the merchan- 
dise and fixture form: 








Fraction 
Specified Earned 
Amount of Annual for Earned 
Date Insurance Time Effective Rate Premium Period Premium 
4- 5-35 45,000 15 days (4-5 to 4-20) $1 $450 15/365 $18.49 
4-20-35 50,000 30 days (4-20 to 5-20) 1 500 30/365 41.10 
5-20-35 40,000 26 days (5-20 to 6-15) 1 400 26/365 28.49 
6-15-35 50,000 5 days (6-15 to 6-20) 1 500 5/365 6.85 
6-20-35 55,000 11 days (6-20 to 7-1 ) 1 550 11/365 16.58 
7- 1-35 40,000 19 days (7-1 to 7-20) 1 400 19/365 20.82 
7-20-35 35,000 5 days (7-20 to 7-25) 1 350 5/365 4.79 
7-25-35 40,000 26 days (7-25 to 8-20) 1 400 26/365 28.49 
8-20-3 
ee} oa (f 31 days (8-20 to 9-20) 1 500 31/365 42.47 
9-20-35 40,000 | 
oasis 40900 { 122 days (9-20 to 1-20) 1 400 122/365 133.70 
12-20-35 40,000 J ’ 
1-20-36 23,000 
2-20-36 23,000 t 59 days (1-20 to 3-20) 1 230 59/365 37.18 
3-20-36 20,00 
4-5- 36 30 000 16 days (3-20 to 4-5 ) 1 200 16/365 8.77 
365/365 $387.73 
Limit of Liability $60,000 
Provisional Premium 75% X $60,000 = $45,000 
$45,000 x $1 = $450.00 
Adjusted Premium 387.73 
Returned to the Insured $ 62.27 








lature, no additional appropriation was 
forthcoming. With the aid of Gover- 
nor Blood, a field man has been se- 
cured, however, and he is doing good 
work, the commissioner said. 


Reports Irregularities 


Commissioner Smith said certain used 
car dealers are taking a fee for insur- 
ance on automobiles sold and putting 
it in a pot to draw on if anyone makes 
a claim for fire and theft, which they 
are supposed to protect them against. 
He said the names of seven such firms 
had been obtained and the department 
is working to eliminate them. Mr. 
Smith urged that the agents, when the 
legislature meets again, secure a fully 
competent man to represent them at 
the state capital. He pleaded for an 
agent’s qualification law in Utah. 

Otto Vombaur, Halloran-Judge Trust 
Company, Sait Like City, reported as 
chairman of the Utah committee on the 
recent San Francisco conference with 
officials of the Pacific Board. He 
touched upon some of the suggestions 
that were made affecting Utah. Ex- 
posure hazards, the coinsurance clause 
on dwellings and rates on farm prop- 
erty in irrigated sections were among 
the topics. 

Ralph Dyer, America Fore, represent- 


Mr. Lindholm said the merchandise 
form should not be used in covering a 
stock of merchandise outside of pro- 
tection if specific insurance is also car- 
ried and such specific insurance con- 
tains the three-fourths value clause. In- 
surance under those conditions will re- 
sult in non-concurrency and embarrass- 
ment in case of loss. 








ing the Intermountain Field Club, spoke 
on “The Necessity for Adequate Rates.” 

Mr. Dyer, in saying that there are 
non-board insurance men who will even 
boast that their rates are based on 
board figures, asked what one in any 
other lines of business would think if 
a competitor boasted, or even admitted, 
that he based his charges on those pub- 
lished by a competitor. 

Henry Johnson represented the Lo- 
gan Board, Fred Moreton the Salt Lake 
Board. 

There was a brief discussion of the 
proposed change in name of the asso- 
ciation and of the revision of the con- 
stitution and bylaws, but no definite 
action was taken. 

The business session was followed 
by golf and other sports and a banquet 
and dance at the Hermitage Hotel, 
summer resort in Ogden Canyon, sev- 
eral miles from the city. 
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HOTEL BLACKSTONE— 
Omaha — 250 Rooms — Each 
with Private Bath—$2.50 te 


$8.00. Located Midway be- 
tween Business and R: 
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HOTEL KINGSWAY — 8t 
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Omaha’s Welcome 
to the World! 











HOTEL 
FONTENELLE 


Omaha, Nebr. 


® More than just a hotel the Fon- 
tenelle is an Omaha institution, the 
center of civic and social life and 


he h f old-fashioned hospitality. 
400 ROOMS Encellent ‘teed, sonal ouaal. - 
Pp 
$250 . EPPLY HOTELS CO. 














T H A N kK S for saying you 


saw the ad in THE NATIONAL 
UNDERWRITER when writing adver- 


tisers. 
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Send 9 cents in stamps for sample copy of 


THE ACCIDENT & HEALTH REVIEW 


The only exclusive accident and health paper published. 
It gives ideas and suggestions that help you sell income protection insurance. 


Address your inquiry to A-1946, Insurance Exchange, Chicago 
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Where a 

Warm Welcome 
and GOOD SOLID 
COMFORT - -: are 


always waiting for you. 









SHOP FEATURES 
WONDERFUL FOOD 




































tAMOUS LANDMARKS 


Cincinnati has the 


GIBSON Hotel 














WHERE A WELCOME AWAITS 
YOU IN BUFFALO 








Make the LENOX your host when in Buffalo and you'll make a 
resolution to come back again. Large, light and airy rooms. 
Memorable meals. Quiet and convenient location. Single, 
$1.50—$3.00. Double, $2.50—$5.00. Suites, $5.00 and 
up. We promise you more than your money's worth. 
Folder upon request. * 








HOTEL LENOX 


140 NORTH ST. NEAR DELAWARE AVE. 


Clarence A. Miner, President 

















A COMPANY GEARED 
TO TODAY....WHAT 
IT MEANS TO YOU 


American States—geared to the underwriting and selling conditions of auto- 
mobile insurance today—and with management policies that mesh perfectly with 
the needs of now—can give you, as an agent, certain definite, tangible things 


of real value. 


The financial policies under which American States has shown such re- 
markable growth bring the agent the vitally necessary feeling of security, of 
stability, American States has achieved so strong a financial position that the 
agent can feel completely sure of the permanence of his connection. 

The company’s New Standard Automobile policy is so broad, with so 
many worth while talking points that you instinctively feel confident of being 
able to talk it, to meet any competitive situation, to sell it more readily than 
any other policy you have ever handled. 


Furthermore, the American States agent sells this broad policy, when neces- 
sary, on a liberal payment plan at no extra cost. Then, in addition, the agent 
receives uniform commission in all coverages, saving bookkeeping cost and effort, 


and increasing his return from the sale. 


Lastly, American States, by full recognition of the need for complete 


co-operation between agent and company, has for years put forth every effort 


to work with the agent. 


The growth that comes from this enthusiastic working together, this 
co-operative drive, is best shown not by what we say, but by what American 
States agents have done. ‘They have increased the premium income of the 
company more than 100% in the last four difficult years. 


If this is the kind of a company you would like to work with, ask us about 
the opportunities that are open in Illinois, Indiana, Michigan, Ohio and 


Pennsylvania. 


AMERICAN STATES INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
ONE OF AMERICA’S OUTSTANDING NON-CONFERENCE STOCK COMPANIES 








